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“AMERICA FORE” 


“In buying Fire Insurance, I’d talks to me about a policy in a 
rather know the Company behind Company with the right ideals of 
the contract than listen to tiresome service to its policyholders—and 
details about points that mean little when I know that Company has 
or nothing to me. succeeded because it has satisfied 


the people who have bought its 
“IT know mighty little about the policies— . 


clausés and exceptions that make a 
Policy best for given purposes— “And when my Agent remarks 
and I haven’t got the time to learn that the AMERICAN EAGLE is a 
the technical side of the Insurance strong American Company, that 
business—but I do know a good clinches the argument. 
deal about human nature. 
“T can bank on that Company, 

“And I know that when an and feel comfortable when its 

Agent who knows his business policy is delivered to me.” 


x © * 


AMERICAN EAGLE 











Fire Insurance Company 
Cash Capital, One Million Dollars 


HENRY EVANS, President 


MAIN OFFICE: PACIFIC COAST DEPT. WESTERN DEPARTMENT: 


P. O. Box 1030, City Hall Station C. E. ALLAN, Secretary ALFRED STINSON, Secretary 
80 Maiden Lane Insurance Exchange Bldg. 207 W. Jackson Blvd. 
NEW YORK SAN FRANCISCO CHICAGO 














A Good American Company to Represent 
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Fire, Marine, Automobile, 
Riot and Civil Commotion, 
Tornado, Sprinkler Leak- 
age, Registered Mail, Use 
and Occupancy, Rents, 
Rental Value, Leaseholds, 
Profits. 














Sleepin’ Nights! 





An Agent says: 


‘“‘When I hear a fire bell ring at night I want 
to turn over and go to sleep again. I don’t 
want to lie awake and wonder whether one 


of my customers is going to get his money 


without trouble.” 


An agent of the Glens Falls can sleep nights, 
but that’s all that’s necessary. He has a better 
use for the daylight hours. His policyholders 
receive equitable treatment. 


Building an agency now means more than 
selling old-time fire insurance. DEMAND 
FROM -THE ASSURED has created new 
lines. It has created new demands for service. 
Glens Falls service is up to standard—with a 
little more for good measure. 





There are many insurance companies 
but only one 


Ptu- 





Insurance Company, Glens Falls, N. Y. 


E. W. WEST, President H. N. DICKINSON, Vice-President 
F. M. SMALLEY, Secretary R. C. CARTER, Treasurer 
J. A. MAVON, Asst. Secretary F. L. COWLES, Asst. Secretary 


H. W. KNIGHT, Asst. Secretary 
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The rivalry between dif- 
ferent volunteer organiza- 
tions did not end with the 
strife for preeminence in 
fire fighting. There was al- 
most equal rivalry over cos- 
tumes and equipment. The 
simple black print shown 
above does not do justice to 
the regalia of the early vol- 
unteer fireman. He should 
be pictured with mirror- 
black hat and boots, crimson 
shirt and blue-sky trousers. 





HOW THE FIREMAN’S FUND 
GOT ITS TRADE MARK 


In the days of the volunteer fireman the sounding of 
a fire alarm was the starting gong of a contest. Rival fire 
squads vied with each other to be first to a fire. Two 
organizations meeting on the way would stop and decide 
with their fists which was to get there first. 


Once at the scene of a fire the rivalry continued. En- 
tirely uncalled for feats of daring were performed. The 
volunteers rushed through flames, climbed out on burning 
roofs, jumped from high windows, for no better purpose 
than to excite the envy of rival organizations and the 
applause of on-lookers. Of course particular distinction 
was credited to the organization whose men performed 
an act of real heroism. 


With all the glamor of this method of fire fighting, 
it left a good deal to be desired in the matter of actual 
results in extinguishing fires. With a view to securing 
more concerted team work from the different volunteer 
squads, William Holdredge, when he founded an insur- 
ance company, decided to contribute a portion of the net 
profits annually to a charity fund for volunteer firemen. 
He called his company the “Fireman’s Fund,” and it was 
in this manner that the present well-known insurance 
company of the Pacific Coast got its name. 


Since the name of the company was so intimately 
associated with the life of the early volunteer firemen, 
when the time came to choose a trade mark, obviously 
nothing could be more appropriate than a reproduction 
of this fireman. 


For many years the “Fireman and Child” have 
adorned the blotters, letterheads and advertising material 
of the Fireman’s Fund. Probably no other two people 
are better known to the insurance world. 


To many, this trade mark may seem overdrawn and 
melodramatic. To understand it one must know some- 
thing of the historic type it depicts. The hat, the red 
shirt, the high top leather boots, are all part of the glorious 
paraphernalia upon which the early fireman so much 
prided himself. The act of carrying a child through flames 
to safety, gives the note of the heroic and reflects with 
remarkable fidelity the spirit and the aspirations of the 
volunteer fireman of a half century ago. 


FIREMAN’S FUND 
INSURANCE COMPANY 
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LONDON & PROVINCIAL 
TO ENTER THIS COUNTRY 


Frank & DuBois Will Be the Man- 
agers for the United 


States 
ALLIED WITH YORKSHIRE 


Company Was Established in 1860 
and Operates in Many Sections 
of the World 


NEW YORK, July 7—Arrange- 
ments for entering the London & Pro- 
yvincial Marine & General of London, 
which have been under way for some 
time, are virtually complete, and the 
new applicant will likely be licensed 
by the New York department within a 

- few days. Frank & DuBois, of New 
York City, will be its United States 
managers, with Ernest B. Boyd of the 
firm as underwriting manager. The 
New York Life Insurance & Trust will 
act as the United States trustee. 


Allied with the Yorkshire 


The London & Provincial is one of 
the oldest and strongest of the British 
underwriting corporations not pre- 
viously operating in this country. It 
was established in 1860; has total assets 
of close to $7,000,000; is represented in 
many countries throughout the old 
world, and bears an enviable reputa- 
tion for fair dealing. Its stock is 
owned by interests allied with the 
Yorkshire, and it is officered by the 
same competent staff as is the latter. 
The company plans to write fire and 
collateral lines, and transact a regular 
agency business. Once it be licensed 
in New York the London & Provincial 
will seek entry into New Jersey, Penn- 
sylvania, Connecticut, Ohio and_ Illi- 
nois, and will later apply for admission 
into all other desirable insurance states. 

Darby, Hooper & McDaniel will be 
‘its local representatives at this city. 


Made a Good Record 


Frank & DuBois were appointed 
United States managers of the York- 
shire when the company entered this 
country in 1910, and it was on the 
strength of the very creditable record 
had since that time that they were 
given control of the London & Pro- 
vincial as well. A further considera- 
tion was that through the joint ar- 
rangement both companies will have a 
wider volume of business over which 
to distribute certain important expense 
items of a mutual nature, contributing 
thereby to their economic advantage. 

At the beginning of the present year 
the Yorkshire’s assets in the United 
States were $2,404,854; its reserve, 
$993,837, and its net surplus, $1,191,887. 
Its premium income for 1919 was $1,- 
450,276. The gains in all lines have 
been steady and substantial, and fully 
justify the decision of the London & 
Provincial to place its United States 
ots in the hands of Frank & Du- 

is, 






















FINANCING COMPLETED 


—_——_—— 


UNION RESERVE WILL START 





New York Company With Fine List 
of Directors Will Write Fire 
Reinsurance 





NEW YORK, July 3—The Union 
Reserve Insurance Company of New 
York, with capital of $500,000 and sur- 
plus of $500,000, has completed its 
financing through the Liberty Securities 
Company. It is a reinsurance company 
and will write fire reinsurance, provid- 
ing extra facilities for companies on 
this side. B. H. Fancher, vice-presi- 
dent of the Fifth Avenue Bank of New 
York City, has been elected president 
of the Union Reserve; Albert T. Tam- 
blyn, vice-president and_ secretary. 
Thos. B. Boss, who is secretary and 
treasurer of the Rossia of Hartford, has 
been chosen vice-president and general 
manager, while Jas. G. Blaine, Jr., vice- 
president of the Liberty National Bank, 
is treasurer. 


Directors of the Company 


The other directors of the company 
are as follows: Winthrop W. Aldrich, 
Murray, Prentice & Howland, New 
York attorneys; James V. Barry, as- 
sistant secretary, Metropolitan Life 
(formerly commissioner of insurance of 
Michigan); Richard M. Bissell, presi- 
dent, Hartford Fire; George G. Bourne, 
treasurer Clough-Bourne Corp., New 
York; C. H. Brigham, F. F. Small & 
Co., Hartford; Selwyn Bywater, F. S. 
Smithers & Co., New York; Edward 
C. Crossett, president Crossett Lumber 
Company, New York; Charles E. Dun- 
lap, Berwind-White Coal Mining Com- 
pany, New York; Harmon S. Graves, 
120 Broadway, New York; Oliver Ise- 
lin, William E. Iselin & Co., New York; 
Samuel McRoberts, formerly vice-presi- 
dent National City Bank, New York; 
Clive Runnells, general manager Pull- 
man Company, Chicago; S. M. Stone, 
vice-president Colt’s Patent Firearms 
Company, Hartford; Harral S, Tenney, 
vice-president Liberty Securities Cor- 
poration, New York. 


Winding Up Aliens’ Affairs 

NEW YORK, July 6—W. C. Scheide, in 
charge of the enemy insurance division 
of the alien property custodian’s office, 
has largely completed the important 
work assigned him; such losses as are 
still outstanding being marine claims, 
complete proof of which it is almost im- 
possible to secure, despite the strenuous 
and constant efforts being put forward 
to that end. The claims of the Frank- 
fort General, which were taken over by 
the Aetna Casualty, have been satisfac- 
torily settled in considerable part by the 
latter company, while all others are in 
process and in turn will be closed as 
rapidly as may be. What disposition 
will finally be made of the funds of the 
alien insurance corporations, has not yet 
been determined by the government, and 
until the question is decided the alien 
property custodian will hold fast to 
everything he now has. Numerous in- 
queries as to the future of their former 
property have been made by Germans 
and other enemy aliens, who naturally 
have a very vital concern in the matter. 


James B. Ross, manager for several 
prominent companies at New Orleans, is 


tional Underwriter 
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NEW DEPARTMENT NOW 





STERLING AND FEDERAL MOVE 





J. J. Purcell at Chicago and John H. 
Griffin at Minneapolis Take On 
More Responsibilities 





John J. Purcell of Chicago, assistant 
western manager of the Hartford, has 
been appointed western general agent 
of the Sterling Fire of Indianapolis 
and the Federal of New Jersey, with 
offices in the First National Bank build- 
ing, Chicago. For the Sterling he will 
have Illinois, Ohio, Indiana, Oklahoma, 
Missouri, Kentucky, Tennessee, West 
Virginia, Michigan, Colorado, Minne- 
sota, Nebraska, Kansas, Iowa, Wiscon- 
sin, North and South Dakota. For 
the Federal he will have Illinois, Ohio, 
Indiana, Oklahoma, Missouri, Ken- 
tucky, Tennessee, West Virginia and 
Michigan. 
Griffin Gets Six States 


John H. Griffin of Minneapolis, vice- 
president of the Northwestern Fire & 
Marine, has been appointed general 
agent for the Federal in the north- 
western field, comprising Colorado and 
Minnesota, Nebraska, Kansas, Iowa, 
Wisconsin, North Dakota and South 
Dakota. 

The Hartford has control of the 
Sterling Fire and its business is auto- 
matically reinsured in the Hartford un- 
der a reciprocal contract. The Hart- 
ford also reinsures some of its business 
in the Sterling. Dugan & Carr, west- 
ern managers of the Hartford, have 
acted in the same capacity for the 
Sterling. The Hartford has charge of 
the fire department of the Federal. The 
Hartford reinsures a portion of every 
risk written by the Northwestern Fire 
& Marine. The Sterling and Federal 
will push for business strongly in the 
west. The Sterling already has a fair 
agency plant, but the Federal only has 
two or three agents in the west that 
are writing fire business. 


Purcell Is Well Known 


Mr. Purcell is one of the veterans in 
the west, having been for many years 
western manager of the Sun and then 
traveled in the field for the Fireman’s 
Fund. He opened the western office 
of the Sun, going to Chicago from New 
York, where he was assistant United 
States manager. He is one of the most 
widely known men in the business, a 
very capable man in every way and 
will organize a department that is well 
worth while. Mr. Griffin as an official 
of the Northwestern Fire & Marine is 
one of the wheel horses of the north- 
west who has made a success of his 
business. The new arrangement will 
redound to the credit of the Hartford. 


Great Britain’s Fire Losses 


According to the London “Times” the 
fire losses in Great Britain for May were 
£1,120,000 compared with £479,500 in April 
of this year and £506,700 in May last year. 
The record for the last five months is as 
follows: 





in the east on business. 
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MUNICH EXPECTED TO 
FORM U. S. COMPANY 


Carl Schreiner to Be President of 
New Reinsurance Organiza- 
tion in New York 


SEEKS U. S. CITIZENSHIP 


Former American Manager of German 
Company Now in Fatherland; 
Mannheim Gets Busy 


NEW YORK, July 6.—It would not 
surprise the underwriting fraternity 
here if the Munich Reinsurance Com- 
pany of America were to be formed in 
New York in the near future, with Carl 
Schreiner as its president. The Munich 
of Germany was the first of the conti- 
nental companies to enter the United 
States for reinsurance, license to oper- 
ate here being granted it in 1898, and 
until its forced liquidation by the alien 
property custodian two years ago was 
the most aggressive of the group. Mr. 
Schreiner, its American manager, was 
also its resident manager for Great 
Britain for a number of years and spent 
a portion of the time each year at his 
London office. The company -vas 
popular with managers on this side the 
water and Manager Schreiner closed a 


Jarge number of desirable fire and 
casualty treaties. 


Organized First Reinsurance 


Later the First Reinsurance Com- 
pany was formed to take care of the 
casualty business, the operations of the 
Munich being restricted to the fire and 
marine branches. As the Munich was 
the chief stockholder in the First Rein- 
surance its holdings were taken over 
by the alien property custodian, and 
some months ago sold at auction to 
prominent Hartford underwriters. The 
company is now purely an American- 
owned institution. Although under 
strict surveillance for a time, Mr. 
Schreiner was allowed to remain in 
New York during the entire period of 
the war, and was at his office almost 
daily. It is understood that he has 
since applied for American citizenship 
papers, with a view doubtless of mak- 
ing his permanent home in this country. 
Mr. Schreiner went to Germany re- 
cently. 

Officers of the Mannheim, aiso a Ger- 
man company, whose assets were seized 
by the alien property custodian, were 
in New York some weeks ago, inquir- 
ing as to the present status of the con- 
cern’s affairs and the possibility of their 
again being given control. 


Adds $50,000 to Surplus 


The Liberty Fire of St. Louis has 
added $50,000 additional to surplus ac- 
count. 


Failure to get the fire department over 
the telephone caused a blaze in a garage 





1920 1919 1918 
Jan, ....ee. 303,000 1,146,700 412,500 
Feb. ....... 694,000 5,400 297,700 
March ..... 506,500 421,100 338,400 
April ...... 479,500 176,950 344,100 
May ..... -. 1,120,000 506,700 312,000 





at Dallas, resulting in damage to the 
amount of $10,000, ’ 
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WORK OF COMMITTEE 
OF NINE APPROVED 


Automobile Insurance Men Predict 


Improvement in Conditions 


Under New Conference Rule 
AIR HAS BEEN CLEARED 


Company Officials Are Solidly'in Back 
of Revamped Organization in Effort 
to Better Situation 


NEW YORK, July 6—Very general 
satisfaction is expressed in automobile 
underwriting circles here over the out- 
come of the gathering of company 
executives held June 29 to consider 
the report of the committee of nine, 
the members of which are accorded a 
high measure of praise for their notable 
accomplishment. The gathering was 
well attended; possibly at no other fire 
insurance meeting except the annual 
conventions of the National Board 


have so many officers of high rank got- 
ten together. All sections of the coun- 
try were represented. Even California 
sent six accredited delegates. That the 
recommendations of the committee of 
nine were accepted practically as sub- 
mitted, and with but little discussion, 
was a remarkable tribute to the skill 
with which the committeemen had per- 
formed the difficult task assigned them; 
namely, the formulation of a compre- 
hensive plan that would not only end 
the demoralization that has obtained 
in automobile underwriting circles in 
the middle west, and to a lesser de- 
gree at other centers, but would place 
the future conduct of the business 
upon a basis of stability such as it had 
never previously known. 


Situation Was Serious 


Company men appreciated that if the 
evils that existed in automobile insur- 
ance were not speedily and effectively 
checked they would extend to other 
lines of the business, and that an era of 
general demoralization might ensue 
with very grave results; for that reason 
they are willing to waive preconceived 
theories, and surrender pet practices for 
the common good. 

Since their appointment in May mem- 
hers of the committee of nine have vig- 
orously and constantly studied the gen- 
eral problem submitted them, deter- 
mined upon finding a practical solution. 
Sub-committees were named to learn 
the views of the marine and the casualty 
men and to secure pledges of their co- 
operation. The task was by no means 
an easy one, but the committee held 
grimly on until success is attained. 


Voting Power Changed 


It was realized at the start that if the 
National Automobile Underwriters Con- 
ference was to be an effective body it 
must have greater authority than it then 
possessed. The first move in the reform 
program was to make membership in 
the organization direct, instead of 
through the medium of subsidiary bod- 
fies. The reasonableness of this proposi- 
tion was so apparent that it was speedily 
endorsed by the membership companies, 
Next in order was the decision to restrict 
voting power in the National Conference 
to chief executives or second executives 
of all companies in order that they might 
be held responsible for the acts of their 
subordinates. Under the agreement 
adopted, which has been signed by 
nearly 90 of the 116 companies compos- 
ing the National Conference member- 
ship, the operation of the governing 
body will be far simpler and much more 
effective than it has been hitherto, and 
the organization will be able to fune- 
tion with a celerity and a positiveness 
not previously known. 

While a general agreement was 


remain a number of points to be dis- 
posed of, and these will be handled by 
the interim committee of the old organi- 
zation pending the selection of standing 
committees by the new body. 


Interests Overlap 


Eventually it is hoped a scheme can 
be perfected for the harmonious work- 
ing of all classes of insurance com- 
panies writing automobile insurance. At 
present two casualty companies, the Au- 
tomobile of Hartford and the Maryland 
Motor Car of Baltimore, are members of 
the National Conference. At various 
points the interests of the fire and of the 
casualty offices overlap, and it is to over- 
come this that the National Conference 
will now direct its attention. 

For several days immediately follow- 
ing the meeting here last week the 
various committees of the National 
Conference were busy welding the loose 
ends of the organization together and 
arranging for the orderly transfer of 
the machinery of the old association to 
the new. This has now largely been ac- 
complished and beneficial results should 
speedily follow. 


ATTITUDE OF WESTERN MEN 


Western automobile insurance men 
seem to be very well pleased over the 
plan worked out by the committee of 
nine. It was predicted that the western 
contingent would cause some trouble at 
the New York meeting, it being more 
or less generally known that the west- 
ern conference members were strongly 
in favor of “Home Rule.” Upon their 
arrival in the east the western delegates 
found that the sentiment in the east was 
strongly in favor of an organization 
that would give the National Conference 
more centralized authority. It seemed 
to be the opinion that the National Con- 
ference could never stand for much un- 
less it could frame a rule and then be 
in a position to put it through. Those 
in favor of centering the authority in 
New York argued that this move would 
standardize the automobile business and 
create a much more workable organiza- 
tion. 

Wanted Workable Plan 


In submitting their views the western 
members explained that they did not in- 
tend to get out of line but simply wanted 
to see an organization created that would 
do things, would keep the members in 
line and prevent the chaos and confusion 
that has been in evidence in the auto- 
mobile insurance world so many times 
during the past year. In other words, they 
asked for a workable organization that 
would stand for something and expressed 
their willingness to try out the proposed 
plan. 

No Outbreaks Feared 


There was some fear that the Ameri- 
can of Newark, Security of New Haven 
and United States Fire might not be 
bound by the agreement, but C. Weston 
Bailey, president of the American, was 
one of the first to sign the new consti- 
tution and by-laws and Victor Roth, 
vice-president of the Security of New 
Haven, also affixed his signature. Be- 
cause of the fact that company headg 
in the east seem to be so desirous of 
giving the new plan a trial, it is re- 
garded as unlikely that there will be 
any outbursts on the part of western 
managers, unless the plan proves to be 
not feasible. 


Marine Men in Minority 


Under the old order of things, western 
automobile men objected to the great 
number of marine men who seemed to 
have a strong voice in all of the confer- 
ence meetings in the east. They were not 
satisfied with the rules and regulations 
established by marine company officials. 
The affairs of the National Conference 
are now almost entirely in the hands of 
men connected with the fire companies, 
there being only two or three marine 
men on the important committees. Fire 
insurance officials in the west have no 
objections to taking orders from the 
east or to putting into effect in the west 
rules and regulations formulated in the 
east, but they want to feel that any rules 
and regulations that they are asked to 
adopt are made by men who have an 
intelligent understanding of the situa- 
tion and not by marine insurance offi- 
cials. With the fire insurance men in 
power the western men feel that what 
was once a serious objection has been 
removed. 


Randolph Smith, special agent for the 
Farm Department of the Royal in Loui- 
siana and Mississippi, is all smiles these 





adopted and is now in effeet, there still 


days. He is the proud father of a baby 


LOUISVILLE FIGHT 
HOLDS THE BOARDS 


More Companies Are Pulling 
Away From the Booker & 
Kinnaird Agency 


INJUNCTION UP THURSDAY 





Number of Insurance Men Home Been 
Subpoenaed as Witnesses 
in the Case 


LOUISVILLE, KY., July 7—The 
position of the Louisville Board is said 
to be growing stronger every day, and 
there is little doubt felt as to the final 
outcome of the wrangle that has been 
going on in Louisville ever since the 
Fidelity & Columbia Insurance Agency 
undertook to “buck the board.” 

At a meeting of the Louisville Board 
on June 19, at the request of a number 
of companies, it was decided to extend 
until July 6, from June 20, the date upon 
which board agencies should withdraw 
from such companies as continued, with 
the non-board agency of Booker & 
Kinnaird. It was hoped that in the 


get together, or else that the companies 
would have time to make other ar- 
rangements. A number of them have 
done so. At a meeting of members on 


extension of time. 
Firemen’s Will Continue 


ance Agency. 


Robinson & Dickey. 


Chapman in Louisville 


& Kinnaird if they remain outside. 
is also said the 


board agency. 


not materialized. 
Injunction Case Postponed 


naird not being ready, 


favor of proceeding. 


naird. They were: 





girl, 





meantime the various factions might 


July 2, the general opinion was ex- 
pressed that there would be no further 


It is generally believed that all com- 
panies represented in the Booker & 
Kinnaird non-board agency will with- 
draw from that agency upon the time 
limitation, with the exception of the 
Firemen’s of Newark, which company 
is with the Fidelity & Columbia Insur- 


During the week the St. Paul Fire & 
Marine transferred from Booker & Kin- 
naird to the Edward J. Miller & Co., 
and it has been ascertained that the 
Royal Exchange had gone with Barrett, 
The latter has 
also secured the Western of Toronto. 


Manager W. A. Chapman of the Fire- 
man’s Fund from Chicago is in Louis- 
ville today and will retire from Booker 
It 
North America will 
also retire from the agency. It is likely 
the Union of Canton will transfer, al- 
though it is not represented in any 


Overtures have been made to get a 
conference of all interested parties with 
the National Association of Insurance 
Agents represented, but so far this has 


The injunction case against all officers 
and members of the Louisville Board, 
filed recently by Booker & Kinnaird, 
came up July 3, but was postponed until 
July 8, attorneys for Booker & Kin- ee : 18 
sitiecuath “the Mr. Morin is a man of high ability 
members of the Louisville Board were in 


In addition to all members of the 
Board having been notified of the in- 
junction suit, subpoenas were issued for 
a number of members and also three 
special agents, these men being subpoe- 
naed as witnesses for Booker & Kin- 
George A. Burkley, 
of Burkley & Tierney, president of the 
board; William A. Watson, secretary of 
the board; A. H. Robinson, of Robinson, 
Wilson & Long; George A. Robinson, of 
Barrett, Robinson & Dickey; John J. 
Barrett, of the same agency; C. D. Har- 
ris, of Gaunt & Harris; Walter Stone, of 
Stone & Gnau; Milton C, Miller, special 
agent Royal; Sam Kennedy, special agent 






Westchester; and A. I, MacPherson, spe- 
cial agent St. Paul Fire & Marine. The 
latter was out of the city and couldn't 
be served. R. O. Brewer, of Brewer & 
Co., local agents, was also subpoenaed. 


Question of Re-insurance 


a very interesting study of the re-insur. 
-ance problem. Quoting one prominent 
agent: “This will be a real test of the 
loyalty of the individual managers of 
the various fire companies. It is believed 
that most of them are as loyal to the 
Louisville Board as the members are 
themselves. Of course we do not know 
what insurance treaties there may be in 
connection with re-insurance between 
companies. We don’t know as yet what 
our action would be against companies 
re-insuring business placed through non. 


were not loyal to us, but it isn’t likely 
that we would sit back and silently al. 
low non-board agencies to accept all the 


through one or possibly two companies, 
on the strength of possible re-insurance 
treaties. 

“Of course the Firemen’s has its run- 
ning mates the Girard and Mechanics, 
and probably has some very excellent 
arrangements for re-insurance, but at 
that it would probably be a fairly big 
proposition to handle full coverage on 
any big allotment without full facilities 
for placement and re-insurance.” 


Outcome of Injunction Suit 


Louisville Board members and their 
attorneys are confident of winning the 
injunction suit. They say that there ig 


Kinnaird have no leg to stand upon. 
However, the attorneys for the firm are 
just as confident that they will secure an 
injunction restraining the Board mem- 


and forcing their companies to retire 
from the agency. 

If all the companies but the Firemen’s 
leave Booker & Kinnaird, which it seems 


are wondering how that office can handle 
its large lines. The feeling here is that” 
Booker & Kinnaird will have to give in 
to save their business unless they can 
muster up sufficient facilities to take 
care of it. Booker & Kinnaird, however, 
do not appear to be solicitous along this 
line, which indicates that arrangements 
have been made to take care of their 
offerings. 


MORIN WITH FEDERAL UNION 


Chief Examiner in Western Depart- 
ment of Fidelity-Phenix Made 
Secretary of Company 





George Morin, one of the chief ex- 
aminers in the western department of 
the Fidelity-Phenix, has been elected 
secretary of the Federal 
Chicago. The Federal Union was 
organized by H. Osborn & Co, 


Tt is associated with the general 
agency of F. H. Osborn & Co., operat 
ing in Chicago and New York. T. L) 
Osborn, the present secretary and gen 
eral manager, will go to New York to” 
devote more of his time to the Osborn 
office there, but will remain as general 
manager of the Federal Union and 
spend some time in Chicago. 

The Osborn office does a_ large 
marine business. The Federal Union 
will branch out more extensively i 
fire insurance and for that reason 3’ 
fire underwriter was chosen as secre 
tary. : 
and is an experienced underwriter. 
is prominently identified with various 
organizations, having served as preé 


Club. He started in the insurance 
business at Woonsocket, R. I. He 


western department of the Atlas, latef 
becoming special agent in Illinois a 

Michigan. He went to the Caledoniat 
from the Atlas traveling for the forme 
in Ohio, and Illinois and Indiana. It 
1907 he left the field and became ont 
of the head examiners in the Fidelity 
Phenix office, 












If Booker & Kinnaird lose it brings up q 
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a tie-up with the 
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INTER-STATE AUTOMOBILE — INTER-STATE LIABILITY 
INSURANCE COMPANY INSURANCE COMPANY 


Combined Paid-Up Capital $450,000.00 


ROCK RAPIDS, IOWA 
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MARINE SYNDICATES 
ARE NOW COMPLETED 


Shipping Board and the Insurance 
Officials Work Out Details 
of Plan 


NEW SERVICE PROPOSITION 


Admiral Benson Issues a Statement 
Giving Motives Governing Men 
Back of the Movement 


NEW YORK, July 6.—The Shipping 
Board and marine insurance interests 
of America have come to a satisfactory 
agreement for protecting American 
shipping property. According to the 
terms of the agreement the marine 
business is divided into three classes, to 
be taken care of by those companies 
qualifying under each particular class. 
‘Lhe three marine syndicates are known 
as A; “3 aa “CS” 

Syndicate “A” is the service syndi- 
cate, it being organized to perform at 
cost, surveying, inspection and loss 
work for the United States Shipping 
Board with respect to all vessels owned 
by the government as sold by it on the 
part payment plan. It will perform a 
like service for private shipping inter- 
ests Or Marine insurance men. 

Syndicate “B” 


Syndicate “B” was organized to in- 
sure all American steel steamships 
which the Shipping Board may here- 
after sell to purchasers to the full ex- 
tent of the unpaid purchase price. It 
will in addition fnsure to a like extent 
other American steel steamships sold 
by the Board that are acceptable for 
insurance to the syndicate. This syn- 
dicate will have an underwriting ca- 
pacity of not less than $2,000,000 on a 
single hull. 

Syndicate “C” 


Syndicate “C” is organized to insure 
all American ocean-going hulls when 
approved and accepted for marine in- 
surance by the syndicate managers and 
owned by private persons or corpora- 
tions or in which they have an insurable 
interest. This syndicate will have a 
total underwriting capacity of not less 
than $2,500,000. 

In Syndicate “A” and Syndicate “B” 
membership is limited to strictly Amer- 
ican companies. In Syndicate ‘C” 
membership is divided into two groups, 
one group representing at least two- 
thirds of the amount underwritten on 
any risk consisting entirely of strictly 
American companies. That is, those 
chartered under the laws of the United 
States or any state domiciled therein, 
not controlled by foreign interests. The 
second group representing not to ex- 
ceed one-third of the underwriting 
capacity of the syndicate shall consist 
solely of subscribing companies of for- 
eign countries duly authorized and 
licensed to transact marine insurance in 
this country. 


Admiral Benson’s Statement 


Admiral Benson of the United States 
Shipping Board makes the following 
statement in regard to the agreement: 


“The newly organized syndicates rep- 
resent the first effort in our history to 
form a distinctly national policy in this 
important branch of commerce. For the 
first time in our history American un- 
derwriters have united in a comprehen- 
sive arrangement to underwrite Amer- 
ican hulls up to a liability of $2,500,000 
on a single risk; whereas, formerly, it 
was almost impossible to place even a 
half million dollars in American com- 
panies. 

“For the first time also American com- 
panies have united in a comprehensive 
ser¥ice plan for maintenance, inspection 








| AS SEEN FROM CHICAGO 








EXAMINERS ON THE JUMP 


Everything was on the jump in gen- 
eral fire offices Tuesday morning owing 
to the large accumulation of business 
brought about by the two and one-half 
days’ holiday from noon Saturday, July 
3, to Tuesday, July 6. Daily report ex- 
aminers especially had their work cut 
out for them, sorting out the large lines 
reported and putting through such re- 
insurance as was found necessary. A 
legal holiday, while naturally welcome 
to an office force, is dreaded by the 
manager, as it is generally expensive 
luxury to the company because of ex- 
cess lines reported, some of which risks 
may burn before reinsurance can be 
effected. 











* * * 
INSPECTED THE RISK 


A standard J-1 airplane equipped with 
a Hispano Surza motor was submitted 
to the National Liberty at Chicago for 
insurance with permission to perform 
acrobatics and give exhibitions. Before 
accepting the risk, H. A. Clark, as- 
sistant manager, and M. F. Welsh, 
aviation superintendent in the western 
office, made a trip to Checker Board 
field near Chicago and took a flight in 





the plane. After looping and spinning 

a number of times they agreed that the 

plane was qualified for exhibition work. 
es me 

WILL NOT ENLARGE BUILDING 


Now that the Pennsylvania road will 
erect a six-story office building in the 
rear of the Insurance Exchange, Chi- 
cago, it doubtless means that the Insur- 
ance Exchange building will not ex- 
pand as it intended to do prior to the 
war. The Insurance Exchange had se- 
cured options on property south of the 
present building. The tenants in the 
building being badly crowded, desired 
more space and there were outside in- 
surance offices that were anxious to 
move in the building. At the time the 
management of the Insurance Ex- 
change decided to enlarge the building 
conditions were far different from now. 
Labor was much. less expensive, as 
were materials. The prices are almost 
prohibitive except for absolutely neces- 
sary building. The Insurance Ex- 
change could well utilize 50 percent 


more space for present tenants. The 
question of future growth of existing 
offices in the Insurance Exchange will 
present a serious problem. The busi- 
ness has expanded greatly since the 
first leases were taken at that time, it 
was supposed elasticity for 25 years was 
provided for, but the slack has all been 
taken up and more space is demanded. 

Owing to high building costs, the 
Illinois Trust & Savings Bank is allow- 
ing the old Grand Pacific site to re- 
main, it not being able to get a con- 
tractor to bind himself to a stipulated 
price. It is also understood that the 
Federal Reserve Bank, which pur- 
chased the Royal building, now being 
demolished, will not erect a building at 
present. The material out of the Royal 
building is being used to erect the 
Pennsylvania railroad office building. 
Big building projects are halted in Chi- 
cago, although there is a heavy demand 
for office space. 

* ok * 


VACATION SEASON IS ON 


The vacation season is on in Chi- 
cago general departments, a season 
always bringing much added trouble to 
the office management in so placing 
the office force that the work of the 
absent ones may not be allowed to pile 
up. Some companies are in the habit 
of bringing in ‘their field men when 
examiners “vacate,” while some divide 
up the work of an examiner away on 
leave with the others. Some few com- 
panies have a_ regularly employed 
special or all-around examiner who 
helps out when help is needed and in 
these latter cases the work is very 
easily taken care of, but with the minor 
positions the problem is not so readily 
solved and it is often necessary to do 
some “tall figuring” to make both ends 
meet. The problem is much more dif- 
ficult this year than formerly, owing 
to the scarcity of help and the inex- 
perience of much that has been taken 
on but recently. 

i 

The quarterly meeting of the Chicago 
Board will be held Thursday. The nomi- 
nees for the executive committee are 
J. R. Wilbur of the Continental, P. B. 
Hosmer of R. W. Hosmer & Co. and 
Allan I. Wolff of Coffey, Wolff & Co. 








and surveys, thus recognizing the impor- 
tance of eliminating present waste and 
needless losses and costs. 


How They Are Constituted 


“The so-called ‘American marine in- 
surance syndicates’ have been signed by 
most of the parties thereto. Owing to 
the wide separation of companies some 
of the signatures still remain to be at- 
tached. But it is known that at least 50 
American companies will participate in 
the two syndicates that are open to 
strictly American companies only, where- 
as in the remaining syndicate (C) the 
50 American companies, representing at 
least two-thirds of the total underwrit- 
ing capacity, will be supplemented by a 
number of foreign admitted companies 
to assume the remaining one-third in- 
terest. This limited foreign interest is 
confined strictly to American branch of- 
fices of alien companies which are sub- 
ject to American control and which have 
for many years been operating in con- 
formity with our laws and‘ paying taxes 
within the United States and excludes 
participation by non-admitted foreign 
underwriters. 


Insurance a Strong Weapon 


“The three syndicates known as Syn- 
dicates A, B and C represent a radical 
departure in American marine insurance 
practice and their final organization will 
constitute an epoch making event in the 
history of American marine insurance. 
The new arrangement grew out of the 


marine of the House of Representatives 
and the United States Shipping Board to 
encourage and strengthen the American 
merchant marine, the foreign trade of 
American merchants and the American 
marine insurance business. 

“The recent congressional investiga- 





desire of the committee on the merchant. 


tion of marine insurance demonstrated 
conclusively that our leading foreign 
competitors use marine insurance as a 
powerful national commercial weapon. 
On the other hand, the investigation also 
demonstrated the woeful absence of ef- 
ficient and independent marine insurance 
facilities of our own. Fully two-thirds 
of all marine insurance originating in 
the United States was found to be under 
foreign control. Our re-insurance fa- 
cilities have been entirely inadequate 
and, unlike the foreign practice, our 
companies have all acted independently 
and have thus deprived themselves of 
the strength that flows from proper or- 
ganization and united action in matters 
affecting the national good. 

“These undesirable shortcomings, it is 
believed, will be remedied by the newly- 
created syndicates. By acting through a 
single organization, American companies 
are placed in a position to provide ade- 
quate re-insurance facilities to obtain a 
proper spread of business, to greatly re- 
duce their overhead charges, and to meet 
promptly and effectively any foreign 
competitive situation that may arise.” 


Page Is in Charge 


Charles R. Page, formerly commis- 
sioner of the United States Shipping 
Board, will manage Syndicate “A.” For 
many years he was in charge of marine 
losses for the Fireman’s Fund. He 
has been connected with shipping for a 
number of years and is well versed in 
all marine affairs. 


Are you interested in ways and means 
of advertising a local agency? If you 
are, Rough Notes (Monthly) will be a 
favorite magazine with you. Six ads 
ready to use in each'issue and many sug- 





gestions, $1.50 a year. Address Rough 
Notes, 1362 Insurance Exchange, Chicago. 


BRITISHERS PLANNING 





NEW COMPANY FOR U. S. 


Stock in Reinsurarice Concern 
Would Be Held Wholly by 
Companies Admitted Here 


LIKE CONTINENTAL PLAN 


Made for 
Distribution of Business on 
Other Side of Water 


Arrangements Would Be 


(Special Correspondence) 
LONDON, ENGLAND, June 7.—A 
movement is on foot in this city to 
form a strong American fire and marine 
reinsurance company, the entire stock 
of which would be held by direct. 
writing British fire offices, regularly 
admitted to the United. States. The 
matter is being talked over very 
quietly, and though it is known that a 
number of conferences upon the sub- 
ject have been Feld, and reinsurance 
figures attentive'y studied, no positive 
action had been determined upon up 
to this hour of writing. The prime 
mover in the suggested enterprise was 
formerly general manager of one of 
giant insurance companies of London, 
and is now a member of a prominent 
reinsurance firm here, having influem 


tial connections in all parts of the 
world. 


To Incorporate in New York 


So far as the proposed move has | 
crystallized the thought is to incorpo 
rate a company under the laws of 
New York state; supply it with a sub 
stantial capital and initial surplus, and 
make treaties with large writings Brit 
ish institutions. It is intended that 
stock in the venture be held solely by 
companies granting it business. Once 
the liability be assumed—if the plan as 
now crudely drawn be carried out the 
aggregate business would be very large 
—arrangement for its distribution on 
this side of the water would be effected. 
Generally speaking, the idea follows 
closely that practiced upon the Euro 
pean continent, and more particularly 
in Germany. In the latter coun 
where reinsurance is better understood 
and has been more successfully com 
ducted than anywhere else, the usual 
method is to form a large feeding com- 
pany, the assumed liabilities of which 
are distributed in fixed and varying 
ratios among a dozen or more sub 
sidiary enterprises, so that no one office 
is likely to be seriously hurt by a com] 
flagtation, no matter how sweeping it’ 
might be. 
In the United States all British com 
panies have one or more treaty co® 
tracts; the majority offices inclining t0 
single arrangements. Cessions under 
these differ in degree; some coverif 
an equal share oi all net retentions @ 
the direct writing office and upon al 
classes of risks, while others provide 
only for excess coverages upon mer 
cantile hazards. The treaties call for 
commissions according to the charat 
ter of the business had from the ceditg 
company, and usually range from 301 
32 per cent, plus an agreed contingemt 
As arule the British companies in tht 
United States are members of 
Reinstirance Bureau of New York, a 
participate .in the business placet 
through that organization. Beyomt 
this the companies do a lot of reinstt 
ing of specific lines with one anol 
and with their American compet 
as well. E 
The volume of business written @ 
increased so rapidly during the p# 
(CONTINUED ON PAGE 22) -~ 
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GINCE the dawn of agriculture the farmer 
has dreaded fire, for the products of the soil 


are exceptionally combustible. 


Thirty-five 


centuries ago Moses laid down the law: 


“If fire break out, and catch in thorns, so that the 
stacks of corn, or standing corn, or the field be con- 
sumed therewith; he that kindled the fire shall surely 


make restitution.’’ 


HIS was an admirable law in its 
day, but since the days of Moses 
insurance has devised a far more effect- 
ive plan of securing restitution. The 
man who kindles the fire is usually hard 
to find, and a great majority of fires 
are not the result of criminal intent or 
carelessness, but of the mysterious laws 
of causation; and the causes which pro- 
duce fires today are far more numerous 
than they were in the days-of Moses. 
The need of insurance on grain in 
stacks and fields, as well as barns and 


granaries was never greater than at 
the present time. The Springfield 
meets this need with a specially pre- 
pared “Crop Grain on the Farm’’ Pol- 
icy of exceptional liberality. It began 
writing this business years ago thruout 
the grain-growing states of the West. 
The Springfield’s crop form is a distinct 
service not only to the farmer who 
grows the grain but to the general 
public who consume it and who are 
dependent upon the work of the farmer. 


SPRINGFIELD 


FIRE AND MARINE INSURANCE COMPANY 
HOME OFFICE: SPRINGFIELD, MASSACHUSETTS 


A. W. DAMON, President G. G. BULKLEY, Vice-President 


F. H. WILLIAMS, Treasurer E. H. HILDRETH, Secretary 


WESTERN DEPARTMENT: CHICAGO, ILL. 


A. F. DEAN, Manager J.C. HARDING, Asst. Manager 


W. H. LININGER, Asst. Manager E. G. CARLISLE, 2nd Asst. Manager 


PACIFIC COAST DEPARTMENT: SAN FRANCISCO, CAL. 


GEO. W. DORNIN, Manager 


JOHN C. DORNIN, Assistant Manager 


Agencies in All Prominent Localities Throughout the United States and Canada 


General Marine Managers: TALBOT BIRD & CO., Inc.. 63-65 Beaver St., New York 


The Springfield Has Been Accumulating Good Will for Seventy Years 
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Moral Force of Salvage Company 


THERE are a number of activities of 
the UNpDERWRITERS SALVAGE CoMPANY of 
Chicago which do not appear in the finan- 
cial returns or are not recorded in the 
chronicles of the organization which are 
most valuable to the insurance business 
as a whole and to the public. The Un- 
DERWRITERS SALVAGE COMPANY exerts a 
moral force in the adjustment of losses 
that should not be underestimated. 

Some assureds take a fire to be an 
opportunity to overestimate values 
well as damage and gauge the insurance 
companies. The find 
themselves confronted with extreme dif- 
ficulties on such occasions and be unable 
to make progress. The Salvage Company 
comes in an advisory capacity as to as- 
sured’s claim. This causes the claimant 
to sit up and take notice. He finds a 
decidedly new element in the controversy. 
Undoubtedly the salvage company has 
done much in these complicated cases to 


as 


adjusters may 


keep the assured in a reasonable frame of 
mind. It has been the key that has opened 
many deadlocked adjustments. In this 
way the Salvage Company is worth all and 
more than it takes to operate the institu- 
tion, yet this is an intangible value. 

Insurance companies in adjusting losses 
merely want a fair and square deal. No 
honest or reasonable assured ever has 
any difficulty in getting his loss settled 
promotly and liberally. 

Were it not for the Salvage Company, 
hundreds of thousands of dollars of 
goods would deteriorate or be utterly 
valueless and this would fall upon the 
insurance companies. The Salvage Com- 
pany thus is able to keep damaged goods 
from being entirely rendered unsaleable. 
Manager ForrusH has had some almost 
hopeless stocks to take over and has con- 
ditioned them so that they found a ready 
sale. The Salvage Company’s first real 
big loss was R. A. Bartray, the Toledo 


grocery concern, which had one of the 
worse damaged stocks in the history of 
the business, and the net results of this 
salvage demonstrated the value to the 
Companies of a Company organization of 
this character. Take such losses as the 
GENERAL GrOCERIES Company of De- 
troit, the Latta Grocery CoMPANY on 
Randolph street, Chicago, and the THomp- 
SON-EHLERS Company, shoe findings and 
leather goods, Chicago; 
FISHER COMPANY, 


the Dopson- 
the saddlery concern 
at Minneapolis, and dozens of others that 
might be mentioned. Here were stocks 
that were water soaked, covered with ice, 
burned and buried under debris. Seem- 
ingly all the value was gone. The UNDEr- 
WRITERS SALVAGE CoMPANY took charge 
and converted what seemed to be nothing 
but trash into saleable merchandise. We 
should not overlook, therefore, the utility 
of this great institution in the insurance 
valuable organizations that is allied with 
business. It is one of the most useful 
auxiliary institutions of fire insurance. 

Then, too, the Salvage Company is 
a public benefactor these days in con- 
serving stocks of merchandise that 
otherwise would be ruined. The sup- 
ply of merchandise is limited. Prices 
are very high. The Salvage Company 
has been able to take over damaged 
stocks, get them in condition and put 
them on sale. These stocks while being 
more or less damaged contain much per- 
fect merchandise that sold for less 
than market value, and merchants are 
glad to give their customers the advan- 
tage of this fact. 

This has enabled many people who are 
not engaged in a business that has 
brought them large salaries or great 
profits to keep their heads above 
water. We must not forget this useful 
function performed by the Salvage 
Company. 


1S 


Apartmert Building Prospects 


In a good many cities there are be- 
ing erected large apartment and busi- 
ness buildings on a stock plan. The 
owner of the ground is given stock in 
the company for his interest and other 
stock or bonds are sold to the public 
for the erection of the building. The 
promoter gets a nice rake-off out of 
the deal without making any invest- 
ment other than his time and the sell- 
ing expense. Naturally the largest part 
of the investment is represented by 
the improvements and _ investigation 





shows that in many instances fire in- 
surance is the only insurance protec- 
tion carried. Under such conditions 
both tornado and public liability in- 
surance should most assuredly be car- 
ried as well. Practically the entire in- 
vestment could be swept away by one 
storm, while an elevator accident, a 
falling piece of cornice or a sidewalk 
accident might easily involve the whole 
property in financial ruin. This is a 
field for local agents which ought to 
have possibilities, 


_commission, 


| and developed it into a big organiza- 




















J. Scofield Rowe has sold his stock 
interest in the Maritime Underwriting 
Agency in New York City and is retir- 
ing from active connection with it. Mr. 
Rowe was formerly vice-president of 
the Aetna Life and Aetna Casualty in 
charge of the casualty lines. He is a 
man of marked force and ability. Mr. 
Rowe states that his venture into the 
marine insurance field has been most 
interesting and none the less so be-. 
cause of the many unique and difficult 
problems arising out of post-war con- 
ditions. He sees a big advantage in 
acquiring knowledge in 1zew fields and 
broadening his horizon. Mr. Rowe will 
take a vacation and at the close of the 
summer will engage in the general in- 
surance business in some capacity. 


Gus Lindquist, the new insurance 
commissioner in Minnesota, succeed- 
ing John B. Sanborn, who has been 
appointed a member of the state tax 
is chairman of the state 
committee and was very 
championing the cause of 
. A. O. Preus, who was nominated at 
the Republican primaries. Mr. Lind- 
quist has been secretary to the gov- 
ernor and has been very successful in 
politics. 


Republican 
ardent in 


J. E. Lutz, 66 years of age, head of 
the local agency of J. E. Lutz & Co., 
Knoxville, Tenn., and general agent for 
all departments of the Travelers in 
Tennessee, died June 29 at his home in 
that city, following a slow decline cov- 
ering a ‘period of nearly two years, Mr. 
Lutz established the agency in 1896 


tion. His brother, the late Charles O. 
Lutz, who died in 1916, was with him 
for several years, and his son, Edward 
R. Lutz, entered the business in 1912 
and became junior partner in 1917. For 
the past two years the junior member 
has been active manager of the busi- 
ness and will continue the agency. 


Commissioner Button of Virginia is 
slated to get an award of $50,000 for 
services as secretary of the Virginia 
Debt Commission during a long period 
of litigation which finally resulted in a 
judgment of some $13,000,000 against 
the state of West Virginia. A special 
commissioner has recommended that he 
be allowed that amount for his labors 
and it is expected that approval will 
soon be given by the judge of the 
city circuit court of Richmond. 


T. C. Parsons, chief clerk in the 
western department of the Commercial 
Union, whose loose leaf field record is 
well known, will shortly put on the 
market an office system plan that will 
no doubt be a ready seller. Mr. Par- 
sons has made a _ special study of 
efficiency in office work. He is now on 
his vacation and will market his new 
system on his return home. 


_— 


Whenever a man is found who gives 
freely of his time and energy for the 
national organization of his own busi- 
ness it can be safely put down that he 
gives a great deal more freely of that 
time and energy to co-operative service 
in his home community. Therefore it 
is not at all surprising to learn that 
C. B. H. Loventhal of Nashville, Tenn., 
a member of the executive committee 
of the National Association of Local 
Agents, takes a very active part in 
Nashville civic enterprises. He knows 
the people in Nashville and they know 
him, not as C. B. H. Loventhal, but as 
“Charley.” And as a Nashville booster 
he surely can vie with the best of them. 

At the recent Fire Congress in Nash- 
ville, Mr. Loventhal outlined the definite 
ways in which the local fire insurance 
agents have been bringing about fire 
safety. Mr. Loventhal urged that 
agents inspect every risk before it was 


PERSONAL SIDE OF THE BUSINESS 








vent any over insurance. He says that 
if this were done the agents would 
“decline many risks on which the com- 
mission might look attractive but. by 
so doing you will raise yourself un- 
questionably in the estimation of your 
companies and have the consciousness 
of duty well done that will repay you 
many fold.” 


M. F. Welsh, aviation superintendent 
of the National Liberty at Chicago, 
flew from the Ashburn aviation field 
near that city in one of the Ralph C. 
Diggins Aeroplane Company’s ma- 
chines to adjust a loss to a plane which 
occurred about 30 miles out of Mil- 
waukee. The loss occurred on the 
afternoon of June 28 and adjustment 
was made the following day. The pilot 
in making a speedy landing misjudged 
the distance and collided with a barn, 
demolishing the upper and lower wings 
on the right side of the machine and 
also the tail skid. If an exhibition or 
passenger plane is laid up, due to delay 
in adjustment, the loss to the pilot and 
all others concerned in some cases 
proves serious. The pilot and machine 
are sometimes hired by three or four 
citizens of a town for three or four 
days to give exhibition flights and make 
passenger trips. The pilot is guaran- 
teed $500 or $600, depending upon the 
number of days engaged. People who 
take the flight are taxed from $10 to 
$15 a trip. As a rule the airplane is 
only scheduled for a short time in one 
town. Prompt loss adjustments are a 
big part of aviation insurance service. 


J. O’Brien Kirby, of the Lambrecht- 
Kelly agency of Detroit, Mich., was 
killed in an automobile accident. near 
Lansing, Mich., last week. Mr. Kirby 
was making a motor trip from Grand 
Haven where he owned some property. 
His car turned turtle, killing him in- 
stantly. Mr. Kirby was well known 
throughout Michigan as he was in the 
field for the Hamburg-Bremen for sev- 
eral years. He had just completed ar- 
rangements with United States Man- 
ager J. A. Kelsey to assume the Wayne . 
county management of the Tokio. He 
was a nephew of Joseph W. O’Brien, 
Michigan state nant of the Home. 


Everett Van Meter, who has been 
with the lumber mutuals in Tennessee 
for some time, has resigned and will 
locate in his old home in Cincinnati, 
where he will represent the Insurance 
Audit & Inspection Company of In- 
dianapolis, a policyholders’ adjustment 
and service company. 


The other day when I reached home, 
I said unto my wife, 

“I know you will be happy, dear, 
“I’ve just insured my life. 


“And so, if I should meet my death 
“Tomorrow, let us say, 

“A check for fifty thousand 

“Will be yours that very day.” 


I knew 'twould make her happy, 

So I took her by the hand, 

And waited for her answer— 

And she said, ““Won’t that be grand.” 


—Fred H. Simons, IIl. 


Somehow, whenever 

I’m with you I never 

Can say what I’m longing to say. 
When it’s too late 

And you are not near me 

I can find words— 

But you’re not there to hear me. 
That’s why, 

When we’re together, 

I just 

Talk of the weather; 

Simply because when 

I’m with you I never 

Can say what I'm longing to say! 


—C. R. McCabe, Jr., Ill. 


Here lies the last of Henry Sauer, 
Who drove at 60 miles per hour; 
Some trouble with the steering gear 
Is why you find him lying here. 











written and make every effort to pre- 


—Ralph Rawlings, Mich. 
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“INSURANCE IS AS OLD AS THE SUN” 


The Sign of Sun Service Always Spells Success 


SUN SIGN SERVICE 


(Told in a Little Series of which This is No. 5) 


b ede as a selling agent of Insurance know what it means to have 
a “Talking Point” in your canvass. Well, the Sun is an argu- 
ment in itself! The Oldest purely Fire Office in the World! Yes, 
the Oldest! 
For 210 years it has been giving unquestioned indemnity to its 
patrons; gaining in efficiency, becoming more human in its 
dealings with Customers and Agents; so adding always to its 
Reputation—its Reputation for fairness and promptness—that its 
Contracts are Sought! 
Add to all this the Sun Sign Service to your own office and you have 
the Key to Sun Success. 

Sun Signs help you! 

You help Sun Success! 
It is the community of interest that counts. That is what Sun Sign 
Service Means. 


|SUN INSURANCE. OFFICE 


OF LONDON 

















t 
54 Pine Street, New York 76 St., Chicago, Il. 





Was Established in1710 and is the Oldest Fire Insurance Company inthe World 


United States Branch oe Depart: Pacific Coast Department 
lonroe 
Preston T. Kelsey, U. S. Mgr. John F. Stafford, Mgr. C. A. Henry, Gen’l Agent 
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New Jersey Insurance Company 


CAPITAL ONE MILLION DOLLARS 

Head Office: | 

40 Clinton Street, 
Newark, N. J. 


Arthur Hoyt, Vice-President. 
J. B. Guthrie, Secretary 


C. P. Stewart, President. 
F. L. Brokaw, Treas. 





WESTERN DEPARTMENT: PACIFIC COAST DEPARTMENT: 
Insurance Exchange Bldg., Chicago, Ill. 140 Sansome St., San Francisco, Cal. 
H. H Ingalls, Manager. Seeley & Co., Managers. 














PITTSBURG UNDERWRITERS 


Lh. Stephens, Asst: Manager Commonwealth Bldg., Pittsburgh, Pa. | 
Underwritten by 
Allemannia Fire Ins. Co. Republic Fire Ins. Co. 
National-Ben Franklin Fire Ins. Co. Superior Fire Ins. Co. 
All of Pittsburgh, Pa. 


Combined Capital $1,900,000 Assets, $10,011,358 
passa to Policyholders $3,899,135 


R. Goodsell, Columbus, Ohio, State Agent for Ohio 
Eliel = Loeb Company, General Agents for Illinois and Indiana 
H. C. Upham, M: Indianapolis, Ind 
Fish & Schulkamp, Madison, Wis. -» General Agents for Wisconsin 


NEW AGENTS SOLICITED 














INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


United States Branch, 92 William Street, New York 


E. C. STOKE, GAYLE T. FORBUSH, ARTHUR WALLER, 
United States Manager Associate Manager Assistant Manager 








Organized in 1883 


SECURITY FIRE INSURANCE COMPANY 
DAVENPORT, IOWA 


Assets, $955,247.71 Cash Capital, $200,000 
Policy Holder’s Surplus, $290,750.47 


The lowa Insurance Department in its recent report says of the company: 


“The affairs of this company have been conducted along conservative and economical lines 
and its steady and ial growth refl credit upon the management.’ 











National Ziberty 


Insurance Gompany 
of Ametica. 


WACORPORATED UNDER THE LAs OF THE STATE OF NEWYORK mt 1050, 














STATEMENT JANUARY 1, 1920 
Cash Capital $1,090,000.00 
Assets - - Sims $10, 748, 246. 37 Net Somme - + - = «+ $3,109,647.98 
Liabilities, including Capital 7,638,598.39 Surplus to Policy Holders -  4,109,647.98 
EAD OFFICE: 709-717 Sixth Avenue, Cor. 4ist Street, NEW YORK 
A > FIRE, MARINE, WINDSTORM, 


AUTOMOBILE, SPRINKLER 
LEAKAGE, RIOT AND 
EXPLOSION INSURANCE 


Michigan, 
Agents, 


a of Watertown. He 


STUART aN East Lansing 
_ MAN VAN Colorado, Denver 
N JULI AN Mik Agent, Ohio and West Virginia, Columbus 
F “ek THERMAN State Agent, Indiana and Kentucky, Indianapolis, Ind. 
oO. PRICE, State Agent, Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. TERREMAN: State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 
J. D. LA TEER, 2127 Ins. Exc., State Agent, Illinois and Wisconsin, Chicago 


State Agent, 
General 











CHANGES IN THE FIELD 




















TUCKER NOW HAS ILLINOIS 





Becomes State Agent of the Niagara, 
With J. Dean Wells As Special 
Agent 





An important change in the manage- 
ment of the Illinois field for the 
Niagara Fire has newly been deter- 
mined upon by its management. 
Charles R. McCabe, Jr., who for some 
time past has had general supervision 
over the state, in addition to having 
the immediate management of the 
brokerage department at Chicago, will 
in the future confine his energies solely 
to the business of the latter, which is 
growing rapidly and leaves him little 
opportunity for outside effort. He will 
be succeeded in the field by R. S. 
Tucker as state agent, who will be as- 
sisted by J. Dean Wells. Mr. Tucker, 
although now resident in the east, is a 
thorough-going westerner, and is very 
well known to the underwriting 
fraternity of that territory. For some 
years he was manager of the Sandusky 
branch office of the Ohio Inspection 
Bureau, and before that in turn was an 
employe of the Chicago Board. Re- 
cently he has been in charge of the 
engineering department of a New York 
brokerage office. Mr. Tucker’s train- 
ing has been varied and valuable, and 
he has made the most of it. Mr. Wells, 
who is a son of E. E. Wells, agency 
superintendent in the west for the 
Liverpool & London & Globe, has been 
connected with the National Inspection 
Company for some time, and hence 
knows risks and their particular inher- 
ent and exposure hazards. 





H. F. Lesch and T. J. Jones 


Henry F. Lesch, who for some years 
past has been special agent for the Sun 
in eastern New York, has by way of 
advancement been placed in charge of 
the New York suburban territory. He 
will work in conjunction with General 
Agent Roswell Davis of Freeport, and 
.will aid materially in developing the 
business of the company in the rich ter- 
ritory tributory to the metropolis. In 
the eastern New York field Mr. Lesch 
will be succeeded by Thomas J. Jones, 
recently assistant district secretary and 
chief inspector of the Albany office of 
the Underwriters’ Association of New 
York State, and an employe of the or- 
ganization for seven years. As the 
Albany office of the association has 
jurisdiction over 30 counties in the 
eastern section of the state, Mr. Jones 
is well posted concerning the field he 
will now travel for the Sun. 


Arthur Moldt 


Arthur Moldt, who has been con- 
nected with the Warner inter-insurance 
exchanges, traveling out of Chicago, 
has been appointed special agent of the 
Atlas in Missouri, Iowa, Kansas and 
Nebraska, with headquarters at Kan- 
sas City, Mo. Mr. Moldt will assist 
State Agent E. M. Schoen. Kansas 
has recently been added to Mr. 
Schoen’s territory. 








Raymond D. Warner 


Manager H. T. Lamey of the British 
America and Western Assurance at 
Denver, announces the appointment of 
Raymond D. Warner as state agent for 
North Dakota at Fargo. Mr. Warner 
was for several years North Dakota 
special for the Boston, and is now vice- 


Lupert & Warner. 


Walter F. Gubbins 


phia Underwriters. and Alliance 














president of the big Fargo agency of 


Walter F. Gubbins has been ap- 
pointed special agent of the Philadel- 
in 


will make his headquarters in Grand 
Rapids. Mr. Gubbins has been con- 
nected with the brokerage office of 
R. A. Corroon & Co., in Chicago. He ~ 
was formerly an inspector with the 
Michigan Inspection Bureau. 


E. E. Day 
E. E. Day, who has been connected 
with Freese & Co., local agency at 
Bloomington, IIl., has been appointed 
special agent of the Hanover in south- 


ern Illinois, assisting State Agent W. 
K. Maxwell. 


P. F. Baughman 


P. F. Baughman has been appointed 
special agent of the North America in 
northwestern and southern Ohio, as- 
sisting R. P. Hare, Jr. He will have 
his headquarters in Columbus. Mr. 
Baughman has been engaged in local 
agency work in the state. 


J. C. Naughton 


J. C. Naughton has been appointed 
Illinois state agent of the Boston and 
Old Colony, with headquarters in the 
Insurance Exchange in Chicago. He 
was formerly connected with the 
Western Sprinkled Risk Association 
and later has been with the Michigan 
Inspection Bureau at Detroit and 
Grand Rapids. 


L. P. Cryer 


L. P. Cryer has been appointed spe- 
cial agent of the Queen in Arkansas, 
succeeding Hillyard Paschall, who 
formerly had both Tennessee and 
Arkansas. Mr. Paschall will now have 
Tennessee alone. Mr. Cryer has been 
a field man for Adams & Boyle. 


J. P. Frazier and A. G. Raltz 


John P. Frazier, has been appointed 
special agent of the Norwich Union in 
Pennsylvania, Maryland, and southern 
New Jersey with headquarters in Phila- 
delphia. He has been connected with 
the general agency of E. K. Schultz & 
Co. of Philadelphia. 

A. G. Raltz has been appointed special 
agent of the company in western Penn- 
sylvania with headquarters in Pitts- ~ 
burg. He is an examiner at the head 
office in charge of Middle Department 
territory. 














P. W. Greene 


P. W. Greene of Indianapolis, now 
connected with the Pangborn General 
Agency, is made special agent of the 
Netherlands and American Merchant 
Marine in Kentucky and Indiana. He 
formerly traveled for. the National 
Union. 


Case Turns Over Responsibilities 


NEW YORK, July 3—Chairman James 
L. Case of the executive committee of the 
National Association of Insurance Agents, 
who, in addition to his regular duties, has 
been acting as secretary and treasurer of 
the association for some time, turned over 
all the responsibilities of the last two 
named offices to Secretary-Treasurer Wal- 
ter H. Bennett yesterday. 

Mr. Bennett reported for duty on June 
1, and, during the past month has been 
working with Mr. Case for the purpose of 
familiarizing himself with the routine of 
the office. Mr. Case has devoted five 
months to the cause of the association, 
much to the neglect of his agency at Nor- 
wich, Conn. 


Illinois Agency Meeting 


The Illinois Association of Insurance 
Agents has béen invited to hold its fall 
meeting at Peoria, Sept. 23. The execu- 
tive committee is now voting on the 
proposition. 


Manchester, N. H., won the annual clean 
up campaign trophy in the New England — 
contest this year, with Malden, Mass, — 





Michigan outside of Wayne county. He 


second. Having won three times the ecw 
goes permanently to Manchester. 
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TWO CENTENARIANS 








PHILADELPHIA UNDERWRITER’S 
DEPARTMENT 


OF THE 


Insurance Co. of North America 


ORGANIZED 1792 


CASH CAPITAL, $5,000,000 


Fire Association of Philadelphia 


ORGANIZED 1817 
CASH CAPITAL, $1,000,000 


has, since its establishment in 1894, 
been of real value to its agents and 
patrons. Has always been operated 
independently of the companies under- 
writing its policy. 














It has increased its facilities and ca- 
pacity, writing Fire and its allied forms 
and lines and meeting the present day 
requirements of its agents. 


Our Special Risk and Engineering De- 
partment is at the disposal of our 
representatives. 







































The Alliance Insurance Company 
of PHILADELPHIA 
CASH CAPITAL, $1,000,000 


A company which has earned its reputation 
for liberal treatment of its claimants and the 
prompt payment cf losses. 


Writes Fire, Marine and allied lines and all 
modern coverages approved by good under- 
writing judgement. 













































LOSSES ON OIL RISKS | 


Losses upon oil risks in the South- 
west have been severe during the 
present year, and company members 
of the oil pool are becoming recon- 
ciled to the thought that there will be 
no profit in the business during 1920. 
Experience attests that losses upon oil 
properties moves in cycles, and ap- 
parently the present year of grace is to 
be one of the unfortunate periods. 
Lightning is the main cause of the fires, 
and there have been a number of such 
happenings since Jan. 1 

The results thus far in 1920 have not 
discouraged underwriters, who accept 
the situation philosophically, and are 
content to await returns for several 
years to discover whether a profit can 
be had over the average period, or to 
be convinced that existing rates are too 
low, and policy forms entirely too lib- 
eral. Competition for the business on 
the part of a number of big brokerage 
houses specializing on oil lines, has 
forced companies to accept coverages 
far broader than they would ordinarily 
do. If the present loss record con- 
tinues there will likely be a stiffening 
in forms. Companies in the oil pool 
and those operating independently have 
been experimenting in writing use and 
occupancy insurance upon such prop- 
erties and the results thus far achieved 
are the reverse of encouraging. One 
large loss, which has been running for 
over 90 days, and is still unsettled, is 











VIEWED FROM:-NEW YORK 


By G. A. WATSON 







































costing them $1,500 a day, the assured 


‘being wholly unable to secure certain 


machinery indispensable to the resump- 
tion of operations. 


oe 
COMMERCIAL REPORTS EXCELLENT 


An index of the country’s general 
prosperity, notwithstanding the high 
cost of living, is the great lessening of 
moral hazard as outlined by the Dun 
and Bradstreet commercial reports fur- 
nished to companies. In _ ordinary 
times it was not unusual for a company 
to call for and receive many “shady” 
reports on mercantile stock assured, 
showing the questionable financial 
status owing to heavy liabilities with in- 
sufficient resources and doubtful future 
prospects. In such cases the company 
would write its local agent, suggesting 
that he personally investigate the in- 
sured’s financial condition and either 
satisfy himself as to desirability of t 
risk, or, failing this, cancel the liability. 
Naturally this entailed much corre- 
spondence and extra work on the part 
of both agent and the company. 

This has been materially reduced be- 
cause the commercial reports now 
being furnished companies very rarely 
show the insured in other than the best 
financial shape. This being so, the 
tendency to recoup a failing business by 
means of incendiarism is seldom in evi- 
dence and the company loss ratio as to 
mercantile stocks lowered considerable, 
for all of which the company is, of 
course, dutly thankful. 











USE AND OCCUPANCY FORM 








N a recent issue of THE NATIONAL 

UNDERWRITER was printed the use 

and occupancy form used by the 
American Eagle, Continental and Fidel- 
ity-Phenix in much of the territory 
where uniform forms are not in vogue. 
One of the policyholders audit com- 
panies has addressed the Continental 
stating that while this form seems to 
be an improvement over the use and 
occupancy forms generally in use, it is 
defective because of the term “opera- 
tions,” relating to the per diem liability 
of the company in event of a partial 
suspension of operations, reading: ‘In 
event of partial prevention of opera- 
tions, such proportion of the daily 
liability for such total prevention which 
the decrease in daily operations bears 
to the current daily operations of the 
plant”; that if the word “operations” is 
to have the same meaning as the word 
“production,” the measure of opera- 
tions of production would be its “money 
value,” and that upon this basis it limits 
the recovery by the assured to that pro- 
portion of the assured’s maximum per 
diem by which the normal production 
is decreased and does him a substantial 
injustice. 


Reply of the Continental 


The Continental in reply says: 

The word “operations” is used in order 
that the form may be applicable either 
to a manufacturing plant or to a mer- 
cantile risk. 

If manufacturing risk, operations 
could have reference only to production, 
and if a mercantile risk, only to sales, 
and “partial prevention of operations” 
could therefore relate only to reduction 
in production or sales, and therefore the 
term could have no reference to “money 
value.” 

The first step in the adjustment of a 
loss under this form, whether it arises 
from total prevention or partial preven- 
tion, is to ascertain if upon total pre- 
vention the loss of net profits to the 
assured, together with the fixed charges 
and expense which continue, equals 
1/300th of the insurance. If so, the pol- 
icy becomes valued as to daily liability 
for total prevention and the amount of 
loss under the policy for a partial pre- 





tion or sales, as the case may be, which 
percentage determines the percentage of 
the per diem for total prevention for 
which the company is liable for the par- 
tial prevention. 
+ * 

For example, if the reduction is one- 
fifth, the assured is entitled to recover 
one-fifth of the daily liability for a 
total prevention and the assured is only 
prevented from’ recovering the _ full 
amount of his loss by his failure to take 
sufficient insurance to cover his loss in 
event of a total prevention of operations. 
When the daily liability for a total 
prevention has been determined, whether 
it be 1/300th of the amount of the policy 
or a lesser amount, we have nothing 
further to do’ with “profits” or with 
“money value,” as the only factor then 
to be dealt with is the percentage of 
reduction in operations. 

The term “operations” could not prop- 
erly, in use and occupancy insurance, be 
construed to have reference to ‘“‘money 
value,” since it signifies production and 
action, and as applied to a mercantile 
establishment cannot stand for anything 
other than sales, but as it seems that the 
use of the word can be misunderstood, it 
might be best to explain in the form 
what the term stands for, viz., produc- 
tion, if manufacturing risks, and sales, 
if mercantile establishments, or possibly 
an individual form should be used for 
each class of risk. 


Marine Syndicate Well Subscribed — 


NEW YORK, July 7—Membership 
sufficient to carry 80 per cent of the 
risks desired by the American Marine 
Insurance Syndicates has already been 
secured and confidence is expressed 
that the required 20 per cent will 
shortly be had. The percentages will 
vary according to the desire and capac- 
ity of each membership company, as is 
the case in the grain and other insur- 
ance pools. 


Goes With the Aetna 


The Aetna has established a special 
risk department at its head office with 
S. W. Cornwell, superintendent. Mfr. 
Cornwell, for the last seven years has 
heen with the Scottish Union & National. _ 
He has had a good training having 
served F. S. James & Co., the South- — 
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percentage of the reduction in produc- 


eastern Underwriters Association and the 
Factory Insurance Association. 
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This is the day of the specialist 





This is the day of 


— fie 
OHIO CASUALTY 


Insurance Company 





The company that specializes in complete 
coverage automobile insurance, protecting the 
car owners against loss from fire, lightning, 
tornado, theft, collision, damage, liability for 
property damage and liability for injury to 
people. =“ eee 4 3 - 








B. D. LECKLIDER, President 
HOWARD SLONEKER, Secretary and Manager 


HAMILTON - - OHIO 
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New Orleans 
Underwriters Agency 


JAMES B. ROSS, General Manager 
ALLEN E. TURNER, Asst. General Manager 




















308 CAMP STREET 
NEW ORLEANS, LA. 


AVATAR 


Reliable 
Responsible 
Respectable 


THIEN OR 


Brokerage Business Our Specialty 
Facilities Unlimited 
Binders by Wire 





FUTURE OF SMALLER 





































AUTOMOBILE 
INSURANCE 


FIRE, THEFT, COLLISION 
AND PROPERTY DAMAGE 


THE NEW YORK UNDERWRITERS 
AGENCY 
Announces the establishment of an 


AUTOMOBILE 
DEPARTMENT 
Issuing a full coverage policy, except 
Service and facil~ 


ities to Agents will parallel the same 


personal liability. 


unexcelled standard of efficiency which 
has characterized every undertaking 
of this organization during ifs entire 
career of more than a half century. 





A. and J. H. STODDART 
100 WILLIAM STREET, NEW YORK 



















FIRE COMPANY SHOWN 


Pittsburgh Officials Say That Mod- 
erate-Sized Institutions Have 
Not Been Conservative 





HAVE TOO BIG APPETITE 


Normal and Gradual Growth Is Es- 
sential if Permanency Is to Be 
Ultimate Goal 





PITTSBURGH, PA, July 6— 
What the future holds for the small and 
medium sized American fire insurance 
companies has often been discussed 
during the past few years. Probably 
during the past five years so much at- 
tention has not been directed to this 
question as there have not been so 
very many new companies. promoted. 
It is rather significant to observe that 
during the last two years practically 
all of the new fire companies have been 
organized in the east. New marine 
companies have been launched and a 
number of big fire companies organ- 
ized, but there have been scarcely any 
companies of the $100,000 capital class 
promoted the last few years which were 
making their appearance rather regu- 
larly a decade or so ago. This would 
seem to indicate that the organizers of 
new companies with only $100,000 or 
$200,000 of capital have found the going 
rather rough. 


Sentiment in Pittsburgh 


What the officials of Pittsburgh fire 
companies, of which there are four- 
teen, think of the prospects of the small 
and moderate size fire insurance com- 
panies provides an interesting side 
light. With two or three exceptions 
the Pittsburgh fire companies are not 
large. They all started in a small way 
and have worked up gradually. Gen- 
erally speaking Pittsburgh companies 
have not been plungers. They have 
started out as local institutions, ac- 
quired business slowly, and then grad- 
ually branched out into other fields. 
They have been great money makers 
and _ conservative underwriting organ- 
izations. 


Have Pooled Their Experience 


The officials of all of the Pittsburgh 
companies are of the opinion that much 
of the success of the Pittsburgh fire un- 
derwriting institutions is due to the 
fact that all have had the benefit of the 
experiences of the others. As is known, 
the Pittsburgh companies exchange in- 
formation and experience rather freely. 

The records of any one company are, 
in a sense, the property of another. There 
is a very free interchange of informa- 
tion. To this element is attributed much 
of the success of the Pittsburgh com- 
panies. It is pointed out that a small 
company starting in a city like Louis- 
ville, Kansas City, Indianapolis or other 
centers, where there are practically no 
other fire insurance companies, is 
forced to operate at a disadvantage. 
They are placed on their own resources, 
are not able to profit by the experience 
of others, are out of touch with condi- 
tions generally, and of the beaten track. 


Not Much Local Influence 


More important than this, however, 
they are organized by men, in many 
cases, who have not a great deal of local 
influence. That is, the company is not 
able to control very much local busi- 
ness and is, therefore, compelled to 
branch out at once and seek business 
wherever it may be found. The stock of 
the newer companies, as a rule, has been 
sold to people with the promise that it 
will shortly yield big returns and the 
heads of such companies are forced to 
put on a large volume of business in an 
effort to make a showing. The inevitable 
result is the piling up of a big reserve, 


UNITED BRITISH MOVE 


RETIRES FROM THIS COUNTRY 





Company Has Been Hard Hit by 
Marine Losses—Had Good 
Fire Business 





NEW YORK, July 6.—Agents of the 
United British of London have been 
advised that the company will with- 
draw from this country for fire as well 
as for marine business. The fire risks 
will be run off at the expense of the 
corporation, its management prefer- 
_ring this course of reinsurance in view 
of the excellent quality of the business 
and the experience had thereupon. C. 
P. Stewart & Co., who are the United 
States Managers of the United British, 
will likely be charged with the com- 
plete liquidation of its affairs here. The 
company suffered heavily in marine 
losses and it was because of its expe- 
rience in such connection that with- 
drawal from the state was determined 
upon. H. H. ingalls of Chicago is 
western manager of the company, it 
operating in conjunction with the New 
Jersey & New Brunswick in his terri- 
tory. 








cessive expense and management ac- 
count. Then, if an unfavorable year 
comes along, the company is put out 
of the running. 


Commenced in Small Way 


The Pittsburgh companies were not or- 
ganized along these lines. All of them 
commenced in a smail way. They were 
headed by men of more or less local in- 
fluence, who in one way or another were 
able to supply the companies with 
enough local business to satisfy all de- 
mands during the early years. None of 
the Pittsburgh companies branched out 
until they were in a very strong posi- 
tion in their home city and the surround- 
ing territory. When they did commence 
to expand they did so very gradually. 
There was never any desire for a big 
splurge or the acquiring of a large vol- 
ume of business, no matter what it cost. 
These companies still. have their local 
following and prestige. They are in a 
very favorable position to advance along 
the proper lines. 


Result Is Disastrous 


But the companies that are organized 
today are usually not content with this 
procedure, They must, or feel that they 
must, immediately commence to run their 
business in the same manner that com- 
panies many times their age employ. The 
result is usually disaster. The officials 
of the Pittsburgh companies are of the 
opinion that small American fire com- 
panies, in order to make a success must 
adopt the. method necessarily suited to 
a small company. Not that the com- 
panies must duplicate the policy of the 
Pittsburgh institutions, but simply that 
the very nature of things requires a 
conservative attitude on the part of the 
underwriters of the small companies and 
a watchful waiting policy, no matter how 
irksome it may be. The small companies 
must be content with a natural and grad- 
ual growth. The fact that the companies 
organized in the last decade or two have 
not been content to grow normally ac- 
counts very largely for their inability 
to weather the storm. 


Place for Small Company 


It is not that there is not a place for 
the small American companies, but rather 
that the small American companies re- 
fuse to assume that place. The feeling 
among company officials in Pittsburgh 
seems to be that it is increasingly diffi- 
cult for the small company to survive. 
Where the new company is launched it 
is usually best for the stock to be closely 
held, but this has not been the case with 
most of the new companies organized in 
recent*® years. The professionally pro- 
moted fire insurance companies must 
make an almost immediate financial suc- 
cess or dissension and wrangling among 
stockholders is likely to spell ruin even 
though the company is showing a fair 
underwriting profit. The institutions that — 


years in New York have not been of this” 
character, the stock being rather closely 
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HIS comes under two classifica- 
tions—merchandise and household 
goods. 


Under this form of protection the in- 
surance company assumes all the perils 
of transportation and the task*of col- 
lecting damages from the carrier if the 
liability rests with the carrier. 


This form of insurance is a service to 
business and a service and absolute 







“The Great Fire Insurance Company of the World” 


DOL, 





ce Cx: LTD 


Insur Liverpool, England 
(A STOCK COMPANY) / 


Insurance on Goods in Transit 


necessity to the householder moving 
by railway. 

In the satisfactory transaction of this 
business service is every bit as impor- 
tant as ability and willingness to pay 
claims promptly and fully. 


The Liverpool & London & Globe In- 
surance Company, Ltd., and the Star 
Insurance of America are known for 
their “Liverpool & London & Globe 


Service.” 


“The Company with the L & L & G Serv‘ce” 





NEw YORK, N.Y 
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Great American 
Insurance Company 


New Dork 


INCORPORATED -i872 


CASH CAPITAL $10,000,000 


Company owns United States Liberty and Victory Loan 
Bonds in amount equal to its capital 


POLICIES ISSUED TO COVER 


Fire Registered Mail 
Lightning Profits War Risk Mail Package 
Tornado Commission Hulls Tourist Baggage 
Wind Storm Automobiles Cargoes Sprinkler Leakage 
Hail Motorcycles Inland Marine Use and Occupancy 
Explosion Leasehold Inland Transportation Riot and Civil Com- 
Rents Marine Floaters motion 








1849 


SEVENTY-ONE YEARS 
A LONG AND HONOURABLE RECORD 


OLDEST FIRE INSURANCE [COMPANY IN §PITTSBURGH 


THE WESTERN 


INSURANCE CO. OF PITTSBURGH 


An old, reliable and growing American company, 

writing along conservative lines, and proud of its 

reputation for prompt and satisfactory loss 
settlements 


AGENTS WANTED WHERE NOT REPRESENTED 


1920 








Inspections 





20 years in this field. —Dixi it at — 
Office with Knight, Smith & Co. 
Room 1568 Ins. Exchange, CHICAGO, ILL. Phone Wabash 3033 


in Chicago, Cook County and the Greater M2tropotitan District. 
QThis ieaninenes very properly gauges the expectancy of fire risks 
and intelligently anticipates events before they occur. 
sells this talent to companies, agents, brokers and the business public, 
* herewith tendering counsel to all State Insurance Officials, Legislative and Municipal Committees and 
all those who 7 i iusurance laws designed for the public weal. 


@The undersigned 


- W. PIERCE 


independent Inspector and Fire Prevention Counselor 








108 South la Salle Street 


J. G. HUBBELL, Mer. 





NATIONAL INSPECTION CO. 


A Clearing House for 


UNDERWRITING INFORMATION 


- CHICAGO 


H. B. CHRISSINGER, Ass’t Mer. 











DEALING WITH TARDY EMPLOYES 


Tardiness of employes is a question 
that is troubling many of the managers 
of large Chicago insurance offices, and 
just how to bring about the needed re- 
form is, as yet, an uncertain quantity. 
That it is a serious problem is fully 
recognized by the employers, but the 
employes, many of them, do not seem 
to understand the importance of giving 
full time for full pay and quite fre- 
quently ignore the office rules, come to 
work late in the morning, sometimes at 
noon, and do not hesitate about watch- 
ing the clock closely at the closing 
hour. Some occasional delinquents 
may get there with an alibi, but the 
regulars, who average three or four 
mornings a week, are causing the trou- 
ble, in one large office, at least, the 
well-known manager of which is threat- 
ening to abolish the summer early clos- 
ing hours if no betterment of existing 
conditions is in evidence at once. 





It is reported this particular head of 





| 
| one of the largest general offices has 


been wrestling with this office abuse 
for several months; has pleaded, ca- 
joled, threatened his chronic delin- 
quents, all to no purpose, until, all 
patience exhausted, the employes have 
been informed that office hours are to 
be strictly observed, even if it be neces- 
sary to discharge 50 percent of the 
force. Furthermore, if the improve- 
ment is not at once noticeable, there 
will be a return to the winter working 
hours for all. This latter contingency 
has created a semi- panic among the 
faithful ones—who are in the major- 
ity—as they are averse to being penal- 
ized on account of the few who sleep 
late in the morning and are doing some 
missionary work among the recalci- 
trants in the hope that they may see 
the error of their ways. 


* * * 
O’Keefe & Lynch have organized the 
Shippers’ Underwriting Agency, which 


will handle all the marine and inland 
business of the O’Keefe & Lynch com- 
panies in New York City. 








FARM UNDERWRITERS 
HAVE BIG PROBLEMS 





Holding Down Lines on Buildings 
Because of Possible Decline 
in Values 


MORAL HAZARD ON FARM 


Agents Making Biggest Drive for 
Business on Personal Property, 
Live Stock and Grain 


Farm writing companies are making 
big increases these days, but those 
passing upon the business have to ex- 
ercise a great deal of underwriting 
judgment in deciding upon the amounts 
to be written. Companies writing 
farm business could assume consider- 
able more liability than is being ac- 
cepted. In fact, farm underwriters 
have constantly to hold down, to re- 
duce the applications submitted and to 
keep the liability as close to the safety 
point as possible. The trouble lies in 
the fact that farm solicitors are taking 
applications for insurance on farm 
buildings, based on present- -day costs. 
The companies are not willing to as- 
sume the risk upon this basis. In the 
city, where most of the business is 
written for a one-year term, companies 
are taking little or no chance when 
the present-day value of a building is 
taken as the basis for the amount of 
insurance written. But on the farm 
it is different. Practically all farm 
business is written for a five-year term. 
Farm underwriters are not so confident 
about what the future is to bring that 
they are willing to insure a building 
for three-fourths of its present-day 
value for a five-year term. They do 
not know what is going to happen. 


Says Slump May Come 


A farm underwriter for one of the 
big companies said the other day, “This 
big increase has all taken place during 
the last four years. How do we know 
that there is not going to be as heavy 
a decrease in the next four years? If 
we go out and write a lot of business, 
based on present-day values, we are 
liable to find ourselves holding the bag 
at the end of three or four years. There 
is going to be a slump of some kind, 
but we do not know when or how. It 
may be that there will be a sharp break 
or the decrease may come about gradu- 
ally, but it is coming. If we wrote our 
business for a term of one or two years 
we might be willing to take a chance, 
but we are not going to sew ourselves 
up for five years straight when the fu- 
ture is so uncertain. 


Moral Hazard Greater 


“We would simply be inviting moral 
hazard. There is practically no moral 
hazard attached to farm business today, 
but if we were to write old farm build- 
ings at their present-day value, we 
would find ourselves up against a stiff 
proposition when a slump came. Most 
farm buildings are mortgaged and we 
might find ourselves with a lot of old 
mortgaged buildings on the _ books, 
owned by farmers, whom the slump 
had affected adversely. ‘The tempta- 
tion to burn out to the insurance com- 
panies would be strong. It is prac- 
tically impossible to detect incendiar- 
ism on the farm. The fire leaves no 
traces of the ‘set.’ In the city, the 
danger of moral hazard in times of 
financial stringency is never so great. 
In the first place, there is fire protec- 
tion and in the second place houses are 
close together, fires ‘are quickly de- 
tected and there is some chance of a 





blaze being extinguished. On the farm, 
the owner can deliberately plan to burn 
up his property, touch it off, and no- 
body is ever any the wiser. Moral haz- 
ard, as affecting farm property, is a 
much more serious thing than moral 
hazard on town and city property. 
There is a great difference. We have 
to consider this.” 


Conform to Rules 


Farm companies are instructing their 
agents to make the strongest drive for 
business on personal property, imple- 
ments, grain and live stock. farm 
building is the least desirable part of 
the risk at this time. Farm writing 
companies simply will not obligate 
themselves too strongly as regards 
buildings and farm agents are com- 
mencing to revise their selling talk to 
fit present-day “requirements. Farm 
agents are not in the same position as 
those in the towns and cities. The 
agent in the city represents 12 or 15 
companies. He gets a piece of busi- 
ness and submits it to one of his com- 
panies. If it is turned down he tries 
another and then another and so on 
through the list until he finally strikes 
a company that will write the business 
just the way that he wants it written. 
This cannot be done by farm writing 
agents. In the great majority of cases, 
farm agents represent only one com- 
pany. They have to write business the 
way that one company wants the busi- 
ness written, for they cannot write it 
alone. There is no shopping around 
among companies by farm agents. For 
this reason, they conform more quickly 
to the rules of the company they rep- 
resent. They know that unless they do, 
they cannot write the business. 


First. 


One of the big farm writing agents 
said to the manager of the company he 
represents the other day: “When I start 
to talk insurance to a farmer today I 
start in with his personal property. I 
get that covered on the basis of present 
day costs and then pass on to his live 
stock. Most farmers have a pride in 
their live stock, feel that they own good 
animals and in almost every case want 
to have them covered by insurance. 
Then I talk about covering the grain 
that is in storage around the place and 
then sell insurance to cover implements. 
All of these items are covered on the 
basis of what it would cost to replace 
them today. The company is very will- 
ing to write the business on this basis. 


Desirable Items 


Buildings Insured Last 


“Then I mention buildings last. By the 
time I get to talking about buildings the 
farmer begins to think that his insur- 
ance is costing him a lot. Certainly it 
costs more than it did five years ago, a 
great deal more, and so when I get 
around to talking about protecting 
buildings, the farmer is inclined to econ- 
omize a little bit. He knows that his 
buildings are worth more, but he feels 
that he has obligated himself enough, 
has agreed to spend enough or even too 
much for insurance and so decides to in- 
sure his buildings for only a modest 
amount. This suits me exactly, because 
if he wanted to insure them for a whole 
lot, I could not write the business. By 
talking insurance to him this way I get 
him to cut down on just the items that 
I want him to cut down on. 


Argument for Low Insurance 
“Sometimes a farmer will start to talk 


about his buildings right away, and the ‘ 
conversation takes such a turn that the e 


discussion of the subject cannot be de- 
layed or avoided, 
it is necessary to put it up to the farmer 
plainly. 
insured for $2,000. 
the city and a short time ago’ came down 
our way to look over his property. After 
he had seen it, he hunted me up and 
said he wanted $6,000 insurance on his 


barn, because everybody in the neigh- Sy 


borhood told him it was worth $7,500. 
We could not write any $6,000 on the 
barn and I knew it, but could not tell 
— so outright. I had to reason with 

m. 
20 years old. It may stand for 10 years 
more, but you know very well that 
mighty few barns in this section stand 
for more than 30 years. You want us 
to insure your barn on the basis of pres- 
ent day costs. Suppose your barn burned 
down tonight and we built you a brand 
new one. 


In cases of that kind, © 


I said to him, “Now your barn is . 


Wouldn’t it be worth more 
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For instance, we had a barn ~~ 
The owner lived in 
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than the one you have now? Is there 
really any comparison between a new 
barn and one 20 years old? The mere 
fact that it would cost $7,500 to replace 
your barn (assuming that it would) does 
not mean that your barn is worth as 
much as a new one would be. You know 
that it isn’t. 


Difference in Old and New 


“You have to allow two percent an- 
nually for depreciation. You cannot get 
away from this, even though buildings 
may for a period of a few years actually 
appreciate in value. Your building is 20 
years old and has depreciated two per- 
cent a year or 40 percent for the term. 
This depreciation has taken place, has 
affected the value of your property and 
you cannot argue around it. Your build- 
ing will only stand 10 years more and 
no longer. A brand new building would 
stand for 30 years. Why do you believe 
that your building is worth as much as 
a new one, when yours has stood for 
20 years and depreciated 40 percent? 
Suppose, for the sake of argument, that 
your barn cost $7,500 in the first place. 
You know that it didn’t but, presuming 
that it did, we then come to the fact 
that it has depreciated 40 percent; 40 
percent of $7,500 is $4,500. We never 
insure a building for more than three- 
fourths of its value, so on that basis, 
we would be willing to insure your 
building for $3,000. Your barn to build 
did not cost more than $2,000 and on 
that basis we would be insuring it for 
$1,000 more than it cost. By granting 
you $3,000 insurance, we are giving full 
consideration to depreciation on the 
basis of an original cost of $7,500 and 
you know that your barn did not cost 
anything like $7,500 to build. Isn’t this 
fair?” 

Most Are Old Structures 


Most of the farm buildings are old. 
They are valuable today because of re- 
placement difficulties and high prices of 
material and labor. They are perhaps 
worth what farmers are asking for them 
during this period of abnormal condi- 
tions, but when values decline, they will 
drop back to their old basis. An old 
building is an old building and is not 
in the same class with a new structure, 
simply because replacement costs are 
high. Farm writing companies are tak- 
ing the position that they cannot afford 
to tie themselves up to a risk for a 
period of five years when they have no 
assurance that two or three years hence 


there is not going to be a sharp decline 
financially. 


BIG FIELD FOR SERVICE 


Some of the leading local agents in 
the larger cities are realizing the im- 
portance of equipping themselves to 
meet outside competition in the way of 
brokers, mutuals and reciprocals. The 
head of the insurance department of 
one of the large trust companies of the 
middle west says that his office has 
been in the market for some time to se- 
cure an insurance engineer and that he 
did not realize until he began his search 
what a demand there was for men who 
are competent in this line. His office 
has been ready to make a very attract- 
ive offer to a qualified man and did 
have one or two lined up for the posi- 
tion only to lose them to the larger 
brokerage offices who bid higher. He 
says that he is convinced that there is 
a field in this direction for enterprising 
men to open independent service bu- 
reaus which will be equipped to help 
local agents secure and hold local risks 
that they are not now able to retain 
against the service equipment of the 
big brokers. He also is of the opinion 
that it is to the advantage of the local 
agent to employ someone of this type 
himself rather than to depend upon the 
service department of his company as, 
by bearing the expense himself, he has 
every right to claim that the business 
is his own, whereas, if it is secured for 
him by his company, should the com- 
pany leave his office, it might logically 
claim the business belonged to it and 
take it to one of his competitors. The 
business is becoming much more tech- 
nical, he believes, and the agent who 
keeps up with the procession is bound 
to be called upon to meet new condi- 
tions with the best equipment he can 
command. 


Logic is the science of distinction be- 
tween true and false reasoning. 


THE LIBERTY FIRE 
INSURANCE COMPANY 


Of St. Louis, Mo. 


The Liberty Fire Insurance 
Company announces that 
on June 30, 1920, $50,000 
was placed to the surplus 
account. The surplus will 
be further increased as busi- 
ness warrants. 


Writing fire, lightning, 
tornado, rent, use and 
occupancy, automobile fire 
floater and riot and civil 
commotion insurance. 











“If You Don’t Know, 
Look in the Almanac’’ 


THE most convenient reference book on the market for the busy insurance man. Keep 
a copy on your desk within easy reach and refer to it whenever you want an odd bit 
of information pertaining to the business. 


The 1920 edition, just out, is the largest ever produced. Six Hundred and Eighty- 
Eight Pages of solid information about the insurance busi in all its br : Marine, 


Fire, Life and C. Ity, t g upon the Company, the organization, the state and 
the individual. Statistics galore and Premiums and Losses by classes, etc. 


AGENCY DIRECTORY 
A New Feature This Year 
An alphabetical list of the leading policy-writing 
agents in cities of 100,000 and over in the United States, 
giving names, addresses, and telephone numbers. 
WORKMEN’S COMPENSATION LAWS 
A summary covering laws of the various United 
States and of a number of foreign countries. 
COMPANY INFORMATION 
Covering all kinds of insurance. Officers, Directors, 
Territory Covered, and Lines Written. Statistics, Lloyds, 


Inter-Insurers, Underwriters’ Agencies, etc. New Com- 
panies and those which have ceased business. 


ASSOCIATIONS OF UNDERWRITERS 
National, State and Local. Who’s Who, What they 
are, where and when they meet. Companies belonging 

to Unions and Bureaus, and other Associations. 


THE STATE e 

Legal Information, etc. Governors, Insurance De- 
partment Officials, etc. Congress and the Legislatures. 
Dates of forthcoming Legislative Sessions. New Laws 
enacted by the last Legislatures. Statutory Requirements 
in the different States. States having particular laws— 
Anti-Compact, Standard Policy, etc. Fire Marshals, 
Salvage Corps, Fire Prevention Associations, etc. 


WHO’S WHO IN INSURANCE 
Biographical sketches of prominent insurance men. 








PRICE TWO DOLLARS, Cash with the order. Discount on quaniities 


The Weekly Anderwriter 


Eighty Maiden Lane NEW YORK, N.Y. 
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Cash Capital 
Surplus to Policyholders... 


eee e ewer eee ene 


EXCLUSIVE 
AUTOMOBILE 
INSURANCE 


Desirable agents wanted in the following States: 
Texas, Iowa, South Dakota, Colorado, Minnesota, Washington, 
Oregon, Alabama, Louisiana and Tennessee. 


AGENTS AND POLICYHOLDERS 


CONCERNED IN THE 


FINANCIAL STRENGTH, GOOD SERV- 


SETTLEMENTS, AND 


PERMANENCE OF THEIR INSURANCE 


THESE QUALIFICA- 


TIONS ARE OFFERED BY 


“THE OLD LINE” 


BANKERS 


AUTOMOBILE 
INSURANCE 
COMPANY 


HOME OFFICE 
LINCOLN, NEBRASKA 
AS REPORTED TO STATE INSURANCE DEPT. 
For the Year Ending December 31st, 1919 


Seceenecn es sees saqenee 
apals sieewewsqs thin ess 55 


FIRE, THEFT, TORNADO, 
COLLISION, PROPERTY DAMAGE, 
PUBLIC LIABILITY. 


Nebraska, Kansas, 
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STRENGTH 





“‘Unexcelled Service to Agents and to Policyholders Alike”’ 
ELBRIDGE G. SNOW, President 


HOME 


INSURANCE COMPANY 


NEW YORK 


CASH CAPITAL $6,000,000.00 





American-Owned Property 


In Foreign Countries 


THE PRESENT is a good time for our repre- 
sentatives to solicit the insurance on American- 
owned Property located anywhere in foreign 


facilities for covering same. 





FIRE, MARINE AND ALLIED BRANCHES 


INSURANCE 


Aircraft, Automobile (Complete Cover in Combination Policy), Earth- 

quake, Explosion, Fire and Lightning, Hail, Marine (Inland and Ocean), 

Parcel Post, Profits and Commissions, Registered Mail, Rents, Rental 

Values, Riot and Civil Commotion, Sprinkler Leakage, Tourists’ Baggage, 
Use and Occupancy, Windstorm. 


REPUTATION 


SERVICE 














| A SUGGESTION ON FARM RATES 











CONTRIBUTED 

ARM insurance in the Mississippi 
Valley is now written at flat rates, 
which are the same for all the dif- 
ferent items of farm property; namely, 
a flat rate specifically for the fire and 
lightning hazards, and a separate flat 
rate for the tornado hazard. This 
method of rating is misleading, not only 
to the public, but to the insurance 
fraternity, because everyone comes to 
regard the fire and lightning rates as 
the measure of the fire and lightning 
hazard to any item of farm property, 
and the wind storm rate as the measure 
of the wind storm hazard to any item 
of farm property. 


Not Reliable Measure of Risk 


If we analyze the matter, however, it 
is apparent that these rates cannot be 
a reliable measure of these hazards as 
found in separate items of the farm 
risk. As a matter of fact, as between 
the different items of the farm risk 
there is much variance in the percent- 
age of loss incurred from these hazards. 
For example, on the average farm the 
lightning hazard to live stock is much 
greater than the fire or the wind hazard, 
while the lightning hazard to the farm 
dwelling house or granary is less than 
the fire or the wind hazard. The fire 
hazard to the farm dwelling is less than 
the fire hazard to the farm barn, but 
more than the fire hazard to the corn 
crib or machine house. The tornado 
hazard, also, varies widely as between 
oe items of the ordinary farm 
risk. 


Livestock Conditions Vary 


Again, although the same rates may 
apply to a wide extent of territory, in 
one part of that field the lightning 
hazard may be the only hazard to be 
seriously considered in writing insur- 
ance upon live stock, while in another 
portion of the same territory, where 
dairying is more important and the cat- 
tle spend more of their lives fastened 
in stanchions in dairy barns, the light- 
ning hazards may be no longer the seri- 
ous factor, but the fire hazard may be- 
come the principal cause of loss. 

Still another phase of the situation 
is presented by the fact that the flat 
farm rates apply impartially to the 
farm risk whether the items of prop- 
erty are scattered and the amount sub- 
ject to loss by fire is small, or where 
the larger portion of the farm personal 
property is gathered together in single 
large barn, and subject to one fire. With 
equal justification, it might be claimed 
that a one-story frame store building 
standing by itself should be charged 
the same rate as that demanded for a 
frame row. 


Separate Flat Charges Made 


Throughout the Mississippi Valley the 
promulgated farm rates make a flat 
charge for the fire and lightning hazard, 
and a separate flat charge for the wind 
storm hazard, applicable to all items of 
farm property alike, and liability for the 
fire and lightning hazard is assumed by 
the companies-upon any of the different 
items of the farm property at the flat 
fire and lightning rate, and for the wind 
storm hazard at the flat wind storm 
rate, regardless of the fluctuations of 
hazard above pointed out. It necessarily 
follows that insurance against loss from 
fire and lightning upon some items of 
farm property will yield an excessive 
profit, while upon other’ items it would 
produce an excessive loss, and the same 
would be true of insurance against tor- 
nado loss. 


Intended As Average Rate 


In fixing the existing rates, it would 
seem evident that the flat rate is in- 
tended as an average rate, based upon 
the total available farm. underwriting 
experience. This average, however, is 
not to be found either in the separate 
fire and lightning rate or the separate 
tornado rate, but in the combined rate 
for fire, lightning and tornado, which 
would afford to the insurer the protec- 
tion of the favorable experience on 








to the unfavorable experience on others. 
It is doubtful if, when the present rates 
were established, it was known, or, at 
least, generally known, that the fire 
hazard to a farm barn is excessive, or 
that the lightning hazard to live stock 
is practically the only hazard causing 
much loss, and the system of rating, be- 
ing found convenient and easily handled 
in the field, has been continued without 
change. 


Objections to Schedule Rating 


While complicated schedule rating 
would not be practicable for the writing 
of farm business under present condi- 
tions, yet schedule rating that takes into 
consideration radical variations in haz- 
ard has already been forced upon the 
companies, as, for example, the special 
rates charged for tornado insurance to 
stave silos, or the charges made for in- 
surance upon large dairy barns. Sched- 
ule rating seems to be feared, both by 
underwriters and by agents. However, 
the necessity for schedule rating can be 
avoided by recognizing the fact that the 
combined rate for fire, lightning and tor- 
nado insurance is really an average rate 
for the three hazards to all the items of 
farm property. Rules of practice that 
will make this average rate mandatory 
for all farm risks written, and, also, re- 
ducing to a minimum the farm risks 
written at ordinary farm rates, but cov- 
ering only upon one (or a few) specific 
items of farm property, would make the 
application of this average rate effec- 
tive. Under such a method, so long as 
the risks written include a general cov- 
erage upon all the different items of the 
farm risk, insurance written at the com- 
bined rate for all hazards should yield a 
reasonably sure and satisfactory profit to 
the company. 


Natural to Divide Coverage 


Under the existing system, even 
though the fire and lightning rate may 
be insufficient to cover the loss from 
lightning, it is but natural that where 
the farmer has the option to insure his 
live stock for the fire and lightning rate, 
he will not voluntarily add the extra 
charge for tornado insurance when the 
hazard to live stock from tornado is so 
insignificant. It is only natural to cut 
out fire and lightning insurance upon 
detached little corn cribs, or non-hazard- 
ous outbuildings, -but to eagerly seek to 
insure them against wind storm, because 
the wind storm hazard is greater than 
upon larger and more substantial struc- 
tures. The combined, or average rate, 
upon all of these items would reason- 
ably protect the insured and the com- 
pany. 
Statistics on Lightning Losses 


There is one other factor likely, some 
time, to force a modification in farm 
rates. Recent statistics published by the 
National Board (May, 1920) show more~™ 
than one-third of the losses reported as 
fire losses in the Mississippi Valley to be 
caused by lightning. Fragmentary stat- 
istics published from time to time in The 
National Underwriter, and in other pub- 
lications as well, tend to support the 
claim that a building properly equipped 
with lightning rods is nearly immune 
from lightning damage. Once this fact 
is generally understood, the law of com- 
petition will force a reduction in the 
charge for fire and lightning insurance, 
a reduction which may be found to be 
out of proportion to the benefits which 
lightning rods actually confer. This: 
might, perhaps, be avoided, if the charge _ 
for farm property insurance is presented. 
merely as an average rate, designed to 
cover the fluctuations of the different 
hazards insured against, on all of the 
different items of farm property, and 
that, so far as possible, insurance on 
buildings alone be avoided, as being thé 
only items of insurance where a ques- 
tion as to the value of the lightning rod 
in reducing loss could be raised. i 


Insurance Men Abroad 


John A. Morrison, general agent at 
Chicago for the Aetna Life, who is now 
in Paris, will endeavor to represent : 
Insurance Federation and the Nati oe 
Association of Casualty & Surety Agent 
at the formation of the International: 
Chamber of Commerce, 

George W. Blossom, of Fred S. J: 
at Chicago, sailed for Lon 
last week to be gone six weeks. 
away he will visit the home office of the 
Eagle Star & British Dominions in Le 
don, and the General and the Urbaine 








some items of farm property as an offset 
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GALTIMORE AVE.© TWELFTIY ST- 


Kagsas City, Mo. 


Utility-Service-Elegance 


Ulira-modern in Equinment— 
Complete washea air Venttating Sytem 
Unique in the Courtesy of its ice 

500 Rooms Rate from*200 


OPERATED 


Whitmore Hotel Company 


VNOLR THE PERSONAL DIRECTION OF 


SJ.Whitmore £ Joseph Reicht 
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Limited 


of Liverpool, England 





CHARLES E. DOX, Manager 
Western Department 
39 S. La Salle St., Chicago, Illinois 





A. G. McILWAINE, JR., Manager 
Hartford, Conn. 





SAM B. STOY, Manager 
San Francisco 














| The Concordia Fire 
Insurance Company 
of Milwaukee, Wis. 


Total Assets, 
Jan.1,1920 . . $4,055,050.19 
CapitalStock .°. . 750,000.00 


Re-Insurance Reserve . 2,271,265.04 


Reserves of other 

Soe ~ “eae 332,712.26 
Surplus to Policy - 

olders sys - .«  1,451,072.89 


































Strictly Fireproof 
NEW HOTEL 


BREVOORT 


Chicago, Illinois 
On Madison St., near La Salle 


One minute from the 
Insurance District 


a 

surance is 

Solicited 
Laurence R. Adams, Sec’y and Mgr. 

















Various Forms Being Used 
For Profits Coverage 








T HERE seems to be quite a demand 
for profits insurance just now. Com- 
panies report that agents are insuring 
many who handle goods on commis- 
sion and want their interests protected 
in the event of a fire. The real field 


for profits insurance is just opening | 


up and as agents begin to see the op- 
portunities, there is no doubt that con- 
siderable of this business will be writ- 
ten. It is now more or less in the 
experimental stage, and agents are try- 
ing to write it under every conceivable 
form. As a consequence, some very 
hazardous offerings are being sent to 
the companies. Agents are devising 
their own forms or taking those drawn 
up by assured, and underwriters have 
to be very careful in passing upon 
profits business. 

Many agents want to have the busi- 
ness written so that the loss payment 
to the assured is not influenced or de- 
layed by any salvage operations. This 
is not looked upon with favor by the 
companies. Agents will often submit 
a form reading: “This company shall 
be liable for its proportion of a loss 
of agreed profit equal to ...... percent 
of the actual cash value of property in- 
sured”; or “This company shall be 
liable for its proportion of a loss of 
agreed profits equal to ...... percent 
of the amount of damage which such 
property shall be found to have sus- 
tained based upon the adjusted fire 
loss.” 

These forms are broad and invite 
trouble. A profits insurance form is 
being used in the east, that seems to 
be very satisfactory to both companies 
and assured. It reads: “If during the 
time of this policy such merchandise 
or any part thereof shall be destroyed 
or damaged by fire this company shall 
be liable for its pro rata share of any 
ascertained loss of profits and/or com- 
missions on such merchandise which 
may result from such fire, not exceed- 
ing, however, its pro rata share ...... 
percent of the damage sustained by 
such merchandise; which damage shall 
be determined by the final outcome of 
the adjustment of the loss on merchan- 
dise of every kind and description, in 
cluding result of any salvage handling 
operations whether completed before or 
after such adjustment; or if there be 
no insurance on said merchandise then 
by such ascertainment and estimate by 
the parties thereto as is provided for in 
the printed portion of this policy.” This 
form makes it clear that the adjustment 
of the loss rests upon the disposition of 
the salvaged goods. 

An idea of how far the other way 
some agents will go may be obtained 
by a reading of the subjoined form. 
This is very broad and is regarded by 
the companies as all in the assured’s 
favor, “$5,000—on prospective net 
profits on goods, wares and merchan- 
wise of every kind and description, its 
own or held by it in trust, or sold but 
not removed, or for which it may be 
legally liable; all while contained in 
(description of property).” The con- 
ditions of this contract are that if the 
above described goods, wares and mer- 
chandise be damaged or destroyed by 
fire, this company shall be liable for 
the prospective net profits of the as- 


sured in said goods, wares and mer- | 


chandise; net profits to be determined 
by taking the difference between the 
actual cost of the goods to the assured 
(meaning by “actual cost” the price 
paid by the assured for said goods, 
and merchandise at the point or points 
wares and merchandise at the point or 
points of origin plus freight charges to 
Washington, D. C., paid thereon and 
handling charges from Washington, 
D. C., freight houses or depots to ware- 
house of assurred), plus the average ex- 
pense of conducting the business of the 











assured, andthe sale price of said 

















Automobile Insurance Company 


of Hartford, Conn. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 
$2,000,000 


ASSETS 
$11,022,207.23 


LIABILITIES, EXCEPT CAPITAL 
$6,966,656.56 


SURPLUSjTO POLICY HOLDERS 
$4,055,550.67 


FIRE AND ALLIED LINES 
Fire, Tornado, Rents, Profits, Lightning, Explosion, 
mmissions, Leasehold, Riot and Civil Commo- 


tion, Sprinkler Leakage, Use and Occupancy Auto- 
mobiles, Aircraft, Floaters. 


OCEAN AND INLAND MARINE LINES 
Hulls, Cargoes, Merchandise, Specie, Builders’ Risks, 
War Risks, Registered Mail, Transportation, Motor 
Truck Contents, Salesmen’s Samples, Personal Ef- 
fects Floaters, Parcel Post, Tourists’ Baggage. 


Affiliated with 
z AETNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 
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goods, wares and merchandise, mean- 
ing by ‘sale price’ the price as estab- 
lished in the sales price list of the said 
(name of assured) at the time of loss 
and damage.” 


Construes the Term “Extension” 

The appellate term of the New York 
supreme court has construed the word 
“extension” in giving judgment for the 
assured in a case in which the Home is 
interested. The decision is that a policy 
covering “the brick building and exten- 
sion thereto” covered as the “extension” 
referred to a building in the rear of the 
main building and separated from it, but 
bearing the same street number and 
open to approach only to the building at 
the front of the lot. The decision was 
based on the principle of law that the 
contract being ambiguous was to be con- 
strued against the insurance company as 
it drafted it. 


More British Companies Coming 


NEW YORK, July 6—Further reinsur- 
ance facilities for American fire under- 
writers will shortly be afforded through 
the entry into this country of the Eng- 
lish Insurance Company and of the Lan- 
cashire & Cheshire Insurance Corpora- 
tion, both offices having arranged with 
Robert Van Iderstein for their United 
States representation, Mr. Van Ider- 
stein is manager in this country for a 
group of Norwegian reinsurance com- 
panies, and is also chief representative 
here for the Norwegian Globe, of Chris- 
tiania, which transacts casualty reinsur- 
ance only. 


Resigns Vulcan Office 


Charles E. Falk has resigned the vice- 
presidency of the Vulcan Fire of New 
York, to enter the brokerage business. 


Miscellaneous Notes 


The May loss in Minnesota was $237,- 
329. Of this $21,375 was in St. Paul, 
$56,139 in Minneapolis and $23,425 in Du- 
luth. 


The Illinois Inspection Bureau and the 
Illinois Audit Bureau will move offices 
from the First National Bank building in 
Chicago to 37 South Wabash avenue. 

Harry W. Mace, the well known ap- 
praiser and contractor, who was often 




















POINTERS FOR LOCAL AGENTS 














SETTLEMENT WHERE FARM 
NOTE IS UNPAID 


Question:—A. takes out a farm pol- 
icy in the insurance company; he gives 
a note due in six months, say on Sep- 
tember ist; the note is past due and 
unpaid on October ist; he has a loss 
on September 15th; on November Ist 
the insurance company sues and gets 
judgment on the note; A. wishes to set 
off the amount of the loss; the insur- 
ance company claims not liable on ac- 
count of provisions in policy stating 
that policy is void while note is past 
due and unpaid; assured claims that, 
as he is paying note for entire time, 








used by insurance companies, died at his 
home in Chicago Sunday. 


The Guardian of New York announces 
the appointment of the Hugh L. White 
Agency as managers for the company in 
eastern Tennessee with offices at Knox- 
ville and Johnson City. 

Henry M. Fenton, Boston manager of 
the Liverpool & London & Globe, was 
married the past week to Miss Roxanna 
Worcester of Brookline and is on his 
honeymoon at the South Shore. 

John A. Pauser has been appointed 
manager of the National Liberty in its 
Philadelphia branch office. Mr. Pauser 
until recently was secretary and treas- 
urer of the Snyder Agency at Philadel- 
phia. 

Lyman E. Sleet, who opened a general 
insurance office in Ashland, Ky., one year 
ago as the Ashland Insurance Agency, 
has just sold a half interest in the busi- 
ness to Col. Edgar H. Phipps of Ashland, 
The agency makes a specialty of coal, 
lumber and special hazard risks. 

Howard Case, for several years with 
the Underwriters Bureau of New Eng- 
land, and serving the government during 
the war as a fire protection engineer in 
the field, has joined the head office staff 
of the Boston and Old Colony as general 
inspector in association with J. Walter 
Davis, superintendent of the special risk 
department. 





he should be paid for loss. What have 
been the decisions on this? 

Another case:—A. takes out a farm 
policy of insurance with the insurance 
company on a five year term; pays for 
his insurance and at the end of two 
years decides to cancel; the insurance 
company charges him the short rate 
and also additional amount for ex- 
pense, as the farm policy provides that 
in cancellation the company shall re- 
tain the customary short rate and ex- 
pense of taking the risk; claims that 
they should return all except the cus- 
tomary short rate. Can the company 
retain the short rate and the expense? 

Answer—Question A:—The policy 
contract used by most companies in 
writing farm business in Illinois con- 
tains the following clause: “This com- 
pany shall not be liable for any loss 
or damage that may occur to the prop- 
erty herein mentioned while any prom- 
isory note or obligation or part thereof 
given for the premium remains past 
due and unpaid. Payments of notes 
must be made to , or an author- 
ized person having such note in pos- 
session for collection and a 
receipt from the general office of this 
company in Chicago must be received 
by the insured before there can be a 
revival of the policy, such revival to 
begin from the time of said payment 
only and in no event to extend this 
policy beyond the original date of ex- 
piration. In case of loss, prior to the 
maturity of any note or notes given as 
consideration, this company may de- 
duct the amount of said note or notes 
in its settlement of claim except in 
case the loss is less than the amount 
of the note or notes, then such loss 
may be deducted from the note or 
notes nearest maturity by endorsement 
thereon.” 





This would indicate quite clearly that 
the company would not be liable for 
the loss occurring during the period 
that the note remained unpaid. 

In addition the application used by 
most companies contains the following 
wording: “If a note (acknowledged as 
cash or otherwise) be given for the 


whole or any part of the premium for 


any policy issued for the insurance | 
hereby applied for, in case said note 
be not paid at maturity, the policy shall 
lapse and the same shall be suspended, 
inoperative, and of no force or effect, 
so long as such note or any part 
thereof remains overdue and unpaid. 
And in case of any loss on said prop- 
erty, either partial or total, while said 
note, or any part thereof remains over- 
due or unpaid, the company shall not 
be liable for such loss, nor shall -the 
payment of said note or the receiving 
or retention of the proceeds or any 
part thereof by the company, render it 
liable for any loss occurring while said 
note, or any part thereof, remains 
overdue and unpaid.” Companies using 
this wording in their application are 
certainly relieved of any liability un- 
der a loss of this character. 

Question B:—A few years ago the 
leading farm companies got together 
and formed what is generally termed 
“the good fellowship” farm policy. 
This contract contains no reference to 
the company collecting the expense of 
putting on the business in the event of 
cancellation, but merely provides that 
the company shall charge the short 
rate. If the contract under considera- 
tion carries a clause to the effect that 
the company shall retain the customary 
short rate, and also the expense of tak- 
ing the risk, the company can certainly 
demand that the contract be adhered 
to and the expense item of securing 
the business be collected from the as- 
sured. However, a great majority of 
the companies are not doing this, but 
under a sort of a gentleman’s agree- 
ment are merely charging the assured 
the short rate. 





F. H. CAUTY, Manager 





THE COLUMBIA INSURANCE CO. 


NEW JERSEY 


COLUMBIA 


Depend Upon It 


To support you in your Automoble business, and you 
will agree that there is no better, safer or more satis- 
factory way to take care of this important line than in 
the specialized automobile department of the Columbia 
and its associated company, the Union Marine. 


THE UNION MARINE INSURANCE CO. 


LIVERPOOL 


27 William St., N. Y. C. 





CARROLL E. ROBB, M 
Automobile =” 
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FIGHTING INDUSTRIAL FIRES 


Capt. J. J. Conway Invites Ohio Field 
Men to Attend Demonstration 
at Cincinnati 





CINCINNATI, O., July 6—Superin- 
tendent J. J. Conway of the Cincinnati 
Salvage Corps has written to A. ; 
Jones and E. A. Flickner asking that 
the field men of Ohio come to Cincin- 
nati, July 14, and be present at Chester 
Park at the “Industrial Fire Fighting 
Field Day.” Captain Conway is pio- 
neering in this a very effective move- 
ment for promoting fire safety. Repre- 
sentatives from cities hundreds of miles 
away will be present to watch the pro- 
ceedings and to carry home plans for 
similar exercises if those at Cincinnati 
prove successful, as they no doubt will. 

At this meeting Capt. Conway expects 
to have more than 700 foremen, superin- 
tendents, engineers and industrial direc- 
tors of industrial plants, who will be 
divided into classes for instruction and 
demonstrations on the use and method 
of turning in fire alarms, first aid to the 
injured, pulmotor and stretcher work, 
life saving work, fire drills in the fac- 
tories, proper method of bringing uncon- 
scious people from buildings. These will 
be handled by 25 of the best medical. aid 
instructors in the city. 

Thirty instructors from the Cincinnati 
fire department, aided by the manufac- 
turers who sell the articles used, will 
conduct classes on proper use of soda 
and acid tanks, proper care of foamite 
gas masks, proper care and maintenance 
of sprinkler equipments, proper care and 

















maintenance of hose and standpipes in 
industrial plants. 

The speakers will include Vice-Mayor 
Jacobs of Cincinnati, on “Fire Preven- 
tion and Fire Equipment in Industrial 


Plants.” Fred Lang of the Ohio Indus- 
trial Commission, on “Industrial Acci- 
dents.” Mr. Kearne of the same depart- 


ment, on “The Prevention of Industrial 
Accidents.” Charles Fox of the Ahrens- 
Fox Company, on the proper size of noz- 
zles and hose pressure. Capt. J. J. Con- 
way, on “Fire, Its Origin and Preven- 
tion.” 

Besides the classes and the talks at 
luncheon, there will be practical demon- 
strations outside of the park grounds. 


TOMLINSON’S MOVE SURPRISE 





Ohio Insurance Superintendent Will Be 
Able to Work Out Many Prob- 
lems for Agents 





COLUMBUS, O., July 5.—The resig- 
nation of W. H. Tomlinson, superin- 
tendent of insurance for Ohio, to be- 
come general counsel, secretary and 
treasurer of the Ohio Association of 
Local Insurance Agents came as a sur- 
prise to the underwriting fraternity of 
the state. Mr. Tomlinson will give his 
entire time to the work of the associa- 
tion. His familiarity with the work of 
the insurance department and _ his 
knowledge of legislative matters will 
enable him to represent the interests 
of the agents at Columbus intelligently 
and it is believed with good results. He 
will also give considerable time to in- 


| creasing the membership in the various 
cities and towns of the state and will 
spend part of his time on the road. 
Mr. Tomlinson has had a wide ex- 
perience and as superintendent of in- 
surance has become interested in insur- 
ance problems. At first he was con- 
sidering entering a law firm in Columbus 
with the idea of giving special at- 
tention to insurance, but when the op- 
portunity came to become connected 
with the agency movement he gave up 


the idea of returning to the practice of 
law. 


OHIO’S AGENCY MUTUALS 


Whatever may be said regarding the 
national issue of non-agency mutual 
competition, particularly in the field of 
workmen’s compensation, the standard 
mutual companies of Ohio, most of which 
have been in the field a long time, and 
have won a well-deserved reputation for 
integrity and stability, are represented 
in many of the best agencies of the state, 
and are not likely to be much affected 
by the agitation that is going on. “Dick” 
Smith, John Vernon, “Jimmy” Cook, 
“Senator” Coleman, H. S. Jennings, G. W. 
De Yarmon and C. A. L. Purmort are 
insurance men whose achievements have 
been woven into the underwriting fabric 
of the state. They have made a place 
for their companies because they have 
conducted them honorably and efficiently 
over a long period of years. 

There is, in fact, little inclination 
among the agency and company leaders 
of the state to create new antagonisms 
and discord over the mutual issue. The 
mutual men have been a power when it 
came to inacting proper insurance legis- 
lation and their assistance is not to be 
sneezed at, Insurance men of Ohio feel 
that there are more important things 
to do at this time than to start a fight 
by raising the mutual issue. Conditions 
may be different in the other states, but 





| 














in Ohio the mutuals are likely to be free 
from attack by the stock interests so 
long as they adhere to sound underwrit- 
ing principles. 


FRANK C. CARROLL’S RECORD 


Frank C. Carroll, the veteran inde- 
pendent adjuster of Cleveland, probably 
the dean of independent adjusters in this 
part of the country, has had a wonderful 
experience in claim adjusting and his 
office still does a large business. Of 
course the field for independent adjusters 
has been largely cut into since the ad- 
justment companies are handling the in- 
terests of so many companies, but there 
is still much to be said for the inde- 
pendent man. Mr. Carroll has always 
felt that a high grade independent man 
acting as the direct representative of the 
company has a certain advantage in 
dealing with the assured. He feels a 
little more direct responsibility and 
makes the assured feel that he is deal- 
ing directly with the company. There 
will always be a field for such men as 
Mr. Carroll has proved himself to be. 





Insurance Society of Columbus 


COLUMBUS, O., July 7—The Insurance 
Society of Columbus (fire) has elected 
the following officers: W. C. Park, presi- 
dent; L. W. Hunt, vice-president; C. H. 
Julian, secretary; Austin McElroy, treas- 
urer; Trafford Tallmadge and Charles L. 
Brownlee, members of the governing 
committee. The holdover members of 
that committee are: Austin McElroy, 
Frank E. Lauterbach and Frank E. Kirk- 
patrick. The new officers are planning a 
membership campaign, hoping to double 
the membership by the first of the year. 





Cincinnati Agency Change 


W. J. Carey & Co. of Cincinnati have re- 
signed the agency of the United States 
Fire and also supervision for Hamilton 
County over the Crum & Forster com- 
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HE NATIONAL SECURITY wants a live am- 
bitious agent in every town,—one who cares 
about the Company he keeps,—and appreciates a 
Completely Satisfying Service to his Policyholders 
and himself. 


Licensed in: Nebr., lowa, Kansas, Colo., and Wyo. 


NATIONAL SECURITY FIRE INSURANCE COMPANY 
OMAHA NEBRASKA 


| County resulted in the severance of re- 








NAPOLEON PICARD 


JOSEPH BERNING 
Secy-Treas. 


Vice-President 


DIRECTORS 


THOMAS E. GALLAGHER HENRY REIS, M. D. 
JAMES F. HOULEHAN JOSEPH BERNING 
DR. FELIX GAUDIN HUGH O’NEILL 


A good company for good agents 


MARQUETTE NATIONAL 
FIRE INSURANCE COMPANY 


INSURANCE EXCHANGE 
ASSETS OVER $1,400,000 


HENRY REIS, M. D. 
Vice-President 


ANTHONY MATRE 
President 


NAPOLEON PICARD 
ANTHONY MATRE 
FRANCIS J. MATRE 


CHICAGO 














THE CENTRAL STATES 


Fire Insurance Co. 
FIRE : FARM : AUTOMOBILE : TORNADO : HAIL 


Paid in Capital Surplus to Policy Holders 
$205,600.00 $385,897.97 


WICHITA sian KANSAS 








The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 
DETROIT, MICH. 


ASSETS - - - - * 
SURPLUS TO POLICYHOLDERS - - -« 


$1,850,693.98 
1,128,562.31 


LICENSED IN 
Michigan, Ohic, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, lowz, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California, 
Tennessee and Kansas 


A Reliable Progressive Agency Company Representatives solicited 











CHARLES H. HARRADEN 


Managing Underwriter 


Buckeye National Fire 


. Insurance Co. 
Surplus to Policyholders . . . . $149,508.34 


H. S. BASSETT 


7H. M. BARFIELD 


President 





ECONOMIG MANAGEMENT MAKING SPLENDID PROGRESS 








OHIO AND MICHIGAN AGENTS WANTED! 








THEODORE STEIN, JR. 


GENERAL AGENT FOR INDIANA 


GLOBE INDEMNITY COMPANY OF NEW YORK 
AGENTS WANTED IN INDIANA 


241-44 LEMCKE ANNEX INDIANAPOLIS, IND. 











Capital Fire Insurance Company of California 
Agents wishing to represent a high class pogressive company, apply to 
BIERCE & SAGE Co., Michigan State Agents 
219-220-221 Hammond Bldg., Detroit 
Correspondence solicited for direct lines or re-insurance on mercantiles and special hazards where not represented 
Prompt Service Telephone, Cherry 5154 














panies. They have taken agencies for the 
Victory and Caledonian-American, and 
also for the Rochester Underwriters for 
parcel post insurance. The agency has 
represented the Williamsburg City and 
Uniled States Fire in Cincinnati for many 
years. It is the policy of Crum & Forster 
in each of the big cities not to have one 
of their companies represented. In Cin- 
cinnati, the Richmond has been without 
an agent. Carey & Co. objected to this 
arrangement on the grounds that the 
Richmond was being used for the purpose 
of handling lines in Cincinnati placed by 
outside brokers, the policies being signed 
in Columbus. The difference of opinion is 
to the policy to be pursued in Hamilton 


lations. 





Ohio Notes 


The death of W. W. Cowin of McCarty 
& Cowin is reported at Geneva, O. The 
name under which the agency will be 
operated has not been announced. It has 
been in existence for five years. 


A. E. Scherr of the local agency of 
A. E. Scherr & Co., Charleston, W. Va., 


is in a Cincinnati hospital undergoing 


an operation for gall stones. He is 
being well taken care of by his brother, 
J. Scherr, president of the Inter- 
Ocean Casualty of Cincinnati. 


_ Rapid progress is being made by the 
inspectors of the Ohio Conservation & 
Fire Protection Association under the 
new plan of having the state divided 
into eight districts with a member of 
the executive committee in personal 
charge of each district. It is expected to 
complete the work by July 15. 
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| MORIARITY WAS REELECTED 





Annual Meeting of the Michigan Un- 
derwriters Club Was Held 
at Port Huron 





At the annual meeting of the Mich- 
igan Underwriters Club at Port 
Huron, Mich., last week, P. J. Moriarity 
of the North British was reelected as 
president. Mr. Moriarity has served 
as president since Martin Brown left 
the field to go into the local business 
at Jackson. He has done splendid 
work and it seemed only fitting that he 
should be continued in office. He is 
one of the old reliables in Michigan and 
the men were glad to honor him. 


Joseph F. Curtin, of the Detroit Fire | 


& Marine, was chosen vice-president, 
and H. F. Dickinson, of the Glens Falls, 
secretary and treasurer. 

It was decided to present Martin 
Brown a suitable gift in recognition of 
his good work while in office. In his 
annual address President Moriarity 
urged more attention to delinquent 
agencies and asked for more frequent 
reports. Defective properties in poor 
condition in various parts of the state 
were reported on. It was announced 
that some company had written the 
Winnetka Hotel at Pawpaw Lake, al- 
though the property has been vacant 
since 1914. The report of the various 
officers and committees showed the or- 
ganization to be in good shape. 





Rowson Takes a Partner 


John Rowson, adjustor and appraiser, 
at Grand Rapids, Mich., has associated 
with him George D. Nutting, to take 
care of the large increase in the business 
coming in to Mr. Rowson’s office. Future 
work will be done uncer the name of 
Rowson & Nutting, appraisérs and engi- 
neers. 

Mr. Rowson has had 40 years of experi- 
ence as a contractor, appraiser ana ad- 
juster of fire losses, and has enjoyed the 
patronage of many of the large companies 
for the last ten years. 

Mr. Nutting is a mechanical, electrical, 
anc architectural engineer. He is a grad- 
uate of the University of Illincis and has 
had twenty years practical experienca in 
engineering and appraisal work. 





Hall With the American 


Theodore D. Hall, who was formerly 
assistant manager of the Michigan In- 
spection Bureau at the main office in 
Detroit, and for many years manager 
of the branch office at Negaunee, has 
been appointed manager of the service 
department of the American Adjustment 
& Inspection Company at Detroit. Mr. 
Hall left the Inspection Bureau to go 
with a local agency in Detroit. He is a 
man well up on rating and the technical 
features of fire insurance. Mr. Hall has 
a wide circle of acquaintances in the 
insurance business who have followed 
his career with interest. 


Wabash Firemen Out; Get Volunteers 


A strike of the regular members of both 
the fire and police departments has caused 
the forming of a force of volunteers. to 
protect Wabash, Ind., from serious loss 
from fire. Trouble has been brewing among 
members of the two departments for sev- 
eral weeks and came to a head when the 





firemen threatened to walk out unless the 
fire chief was asked to resign. The chief 
tendered his resignation but the mayor 
refused to accept it and the members of 
the two departments left their posts. At 
a meeting of the city officials the resig- 
nations of every member of the two de- 
partments was asked, to become effective 
at once. The requested resignations were 
given and volunteer departments are being 
formed. 





Organizing New Mutual 


The Indiana Lumbermen’s Mutual of 
Indianapolis is organizing a running 
mate to write general business, to be 
known as the Fidelity Mutual. It will 
be ready for business in a couple of 
months. 


Maxwell Goes to Detroit 


f R. W. Maxwell, formerly in the account- 
ing department of the American Bonding 
& Casualty Co., has gone to Detroit where 
he has become interested in the insurance 
agency to be known as Morley, Coleman 
& Maxwell. 





The Emil C. Rassman Co., local agents 
at Indianapolis, Ind., has taken out in- 
corporation papers. The directors of the 
company are Emil C. Rassman, Fred 
Rassman and R. C. Shaw. 


BRITISHERS PLANNING 
NEW COMPANY FOR U.S. 


(CONTINUED FROM PAGE 6) 
few years, and despite all reports of a 
slacking of industry on your side the 
Atlantic, is still coming in, that the 
3ritish companies feel the need for in- 
creased reinsurance facilities, and hence 





/are giving an attentive ear to the prop- 


osition talked of in this city, though as 
yet they are not definitely committed 
to it. 


Alliances of Foreign Companies 


Of the foreign reinsurance companies 
now operating in the United States, the 
Christiania of Norway is closely allied 
with the Svea; the Skandia of Stock- 
holm is the treaty ally of the Royal, 
while the Swiss Reinsurance of Zurich 
is affiliated with the Phoenix of 
London. 

The passing of the Munich and other 
great German companies from the © 
American reinsurance market affords: — 
another reason why the Britishers de- - 
sire to enter the field, which they feel 
they have too long neglected. Their 
Scandinavian associates, on the other 
hand, have been alive to the oppor- 
tunity, and have entered the United 
States in large numbers since 1917, and, 
aside from their marine writings, are 
reputed to have had a satisfactory ex- 
perience therewith. 





Some executives in need of sal- 
aried employes go on expensive 
prospecting tours; others let an 
ad of this size and appearance 
bring applications to them. One 
inch, one column wide, one time $3.75. 
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STATES OF THE NORTHWEST 














EMPLOYES TO SHARE PROFITS 





Milwaukee Mechanics Announces New 
Plan for Its Employes, to 
Replace Bonus 





MILWAUKEE, WIS., July - 6— 
President C. H. Yunker of the Mil- 
waukee Mechanics announces that at a 
meeting of the board of directors on 
June 21 a profit-sharing plan was 
adopted, whereby every salaried em- 
ploye, including special agents, re- 
ceives a substantial interest in the un- 
derwriting profits of the company. A 
stipulated amount of the profits will 
be set aside and divided in proportion 
to the salaries paid. 

This plan contemplates a discontinu- 





Wanted position as field 
man for good insurance 
company in Mountain or 
Pacific districts. Had sev- 
eral years’ experience as 
local agent and am familiar 
with field work. Good ref- 
erences. Address Box 963, 
Billings, Montana. 








Young man with some experience 
in Western Department of large 
American Fire Company and at 
present in charge of Local Agency, 
wishes change. Best of references. 
Address 35-C, care The National 
Underwriter. 








4 Map Clerks Wanted 


Two familiar with Cook County. 
London” & |Lancashire Fire Ins. Co., 
Western’ Department, Chicago. 








Special Agent=wanted by promi- 
nent American Company for 
States of Kansas & Oklahoma. 
Address 38-F, Care The National 
Underwriter. 








Daily Report Examiner Wanted. 
American Company. Address 
39-G, care The National Under- 


writer. 








General Agency 
WANTED, a General Agency for fire, 
tornado, hail and automobile insur- 
ance company in Nebraska. 

Address 98-M, care The National 
Underwriter. 








FIELD MEN WANTED 


By specializing Automobile Insurance Company 
operating in Iowa. Must be experienced. Fa- 
Vorable opportunities for men who can deliver. 
Tite, in confidence, stating aye, experience, 

ry expected. dress 18-L, care The 
National Underwriter. 








WANTED—An experienced accountant and 
auditor to act as asistant auditor looking 
to eventually have charge of the depart- 
ment, by one of the largest class Mutuals 
in the United States. Salary commensu- 
fate with service required. Address 34-B, 
care the National Underwriter. 














ance of the bonus, but is not intended to 
take the place of normal and proper 
salary increases based upon merit. The 
plan is retroactive. becoming effective 
Jan. 1, 1920, and the interest will be 
payable on or before Feb. 1, 1921, based 
upon the profits for the preceding 
twelve months. The only condition is 
that one must have been in the employ 
of the company at least 60 days prior to 
the closing of the year, and remain un- 
til the date of payment. 

The purpose is to bring the em- 
ployes into closer relations with the 
officers, and by giving them a substan- 
tial interest in the underwriting profits 
to enlist their personal effort to see 
that the work is carried on in the most 
effective manner. 

A number of eastern companies have 
been considering dispensing with the 
bonus system and adopting the profit- 
sharing plan, but the Milwaukee Me- 
chanics, so far as is known, is the first 
company to put the plan into opera- 
tion. 

The Milwaukee Mechanics, which un- 
til a few years ago wrote fire and 
windstorm insurance exclusively, is 
now underwriting all branches of the 
business, and is one of the most pro- 
gressive companies in the middle west. 


PULLS THROUGH ON A STRING 








Non-Pattisan League Wins in Repub- 
lican Primaries in North Dakota 
by Small Majority 


FARGO, N. D., July 6—The Non- 
Partisan League won in the Republican 
primaries last week. The league lead- 
ers threw their entire force in favor 
of the Non-Partisan candidates. 

While the independent forces admit 
the nomination of Governor Frazier, 
the Non-Partisan League candidate, it 
was too close for comfort for the Non- 
Partisan Leaguers. He will have only 
between 2,000 and 5,000 more votes 
than Langer, the independent candi- 
date for governor. The situation does 
not look nearly as discouraging as it 
might. The independent voters polled 
a larger percentage of votes than they 
did two years ago at the primary elec- 
tion. If history repeats itself this fall 
and the so-called Independent Voters’ 
Association swings over to the Demo- 
cratic party for O’Connor as governor, 
as they did two years ago to Doyle, 
O’Connor ought to be elected. O’Con- 
nor may not have received enough 
Democratic votes in the primary to put 
his name on the ballot. This was due 
to the large number of Democratic vot- 
ers who were persuaded to swing into 
the Republican primaries for the benefit 
of either the Non-Partisan League or 
the Independent Voters’ Association. 
If this happens to be the case the 
Democrats will undoubtedly unite with 
the Independent Voters’ Association 
and get a set of candidates on the bal- 
lot by the petition route. 

Insurance men feel that the election 
is not a walkaway for the Non-Partisan 
League by any means. Owing to the 
extreme tardiness of many of the rural 
communities in getting in their reports 
the official figures have not been given 
out. It is certain that Congressman 
Burtness, Independent Voters Associa- 
tion candidate, was a winner over Baer, 
the Non-Partisan League man from the 
Fargo district. George A. Young of 
Valley City, the Independent Voters As- 
sociation congressional candidate, de- 
feated Pendray, his league opponent. 
There is a possibility that Thos. Hall, 
the independent voters candidate, was 
nominated for secretary of state. E. F. 
Ladd, president of the North Dakota 
Agricultural College, is undoubtedly win- 
ner over Senator Gronna for the United 
States senate. Dr. Ladd is the Non-Par- 
tisan candidate, is a very able man and 


has done great work for the farmers in 
this state. Sage: 


DANGER OF OVER-CONFIDENCE 


MINNEAPOLIS, MINN., July 6—The 
Minnesota primary shows that Townley- 





ism, while still a factor to be reckoned 
with, does not control in this state, and 
has evidently passed the crest of its 
power. The chief danger now lies in 
the possibility that the citizens of Min- 
nesota, satisfied with the primary re- 
sults, may fall victims to their own over- 
confidence, 

An analysis of the primary vote for 
candidates for the legislature shows that 
in at least ten districts Non-Partisan 
League candidates who were strongly 
backed by the League organization were 
eliminated from the running, so that in 
those districts the general election con- 


test will be between men who are not | 


radicals and who, if elected, will give 
all their constituents fair representation. 
As the legislative ticket now stands, the 
Non-Partisan League-Radical Labor ele- 
ment is represented by candidates in 
some 75 districts out of 108. The task 
to which the people of Minnesota have 
now to address themselves is the elim- 
ination of as many as possible of the 
league candidates at the November elec- 
tion. 





Receipts of Wisconsin Department 


MADISON, Wis., July 6—For the fiscal 
year ending June 25, 1920, the receipts of 
the Wisconsin department amounted to 
$1,250,010.98. Of this amount $1,236,039.80 
was collected from insurance companies 
in the form of taxes, lMcenses and fees, 
and $13,971.18 represented the collections 
of the State Life Fund. This amount rep 
resents an increase of $95,723.45 over last 
year’s collections. 

The items include: Agents’ licenses, 
$53,007; license fees of rating bureaus and 
surplus line agents, $2,907; charters, $1,- 
046;° filing annual statements, $10,639; 
state tax, $914,405.88; service of certifi- 
cates of summons, $106; miscellaneous, 
$299.75; certificates and seals, $519.50; life 
fund, $13,971.18; fire marshals’ tax, $47,- 
154.85; fire department dues, $192,127.12; 
examination expenses, $3,202.68 valuation 
fees, $20,625.02. 


Lowry Made General Agent 


William D. Lowry, who has been for a 
considerable number of years state 
agent of the Home, in charge of Minne- 
sota and North Dakota, has been pro- 
moted to bear the title of general agent. 
He is also manager of the company’s 
northwestern hail department, compris- 
ing Minnesota, North and South Dakota 
and Montana. Mr. Lowry carries the 
same titles and authority for the Frank- 
lin Fire in the same field. 





Court Decides Against Company 


ST. PAUL, MINN., July 6—The Minne- 
sota supreme court, in a case involving 
the destruction of the farmers’ elevator 
at St. James, decided against the Home 
of New York, which sued to recover $13,- 
034 from the Omaha railroad, alleging 
that the fire was caused by the negli- 
gent operation of a stationary engine by 
railroad employes near the building. The 
court held that the railroad company was 
not in any way responsible for the fire. 





Wisconsin Farm Rate Hearing 


The committee representing the farm 
companies had a hearing last Friday at 
the Wisconsin insurance department over 
the new rates that have been ordered on 
farm property. The rating officer of the 
department feels that farm rates are too 
high both for fire and tornado. The 
farm underwriters presented arguments 
and statistics to show that the present 
rates are reasonable. The subject was 
taken under advisement and an answer 
will be given to the insurance men later 
on. The department has refused to 
grant any differential in favor of south- 
ern Wisconsin declaring that the north- 
ern part of the state is entitled to the 
same rates as the southern. This has 
forced almost all the farm writing com- 
panies to cease taking any farm busi- 
ness in the north. 

Considerable discussion arose over the 
insurance of pure blooded live stock, the 
companies contending that they are en- 
titled to a higher rate on this. It is 
impossible to get an average on the high 
priced stock and hence if a risk is taken 
the rates should be higher than on com- 
mercial stock. 





Minnesota Notes 


The City of New York has been li- 
censed in Minnesota. 


Some of the farmers mutuals in Min- 
nesota which have been writing hail 
insurance are taking on cyclone insur- 
ance. 
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NEW- HAMPSHIRE 
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TOTAL LIABILITIES $5,040,766.92 
POLICYHOLDERS SURPLUS $4,013,380.92 












































WESTERN SPECIAL AGENTS—M. 8S. Moore, Exee- 
. | sags Haute, a; Wm. Bieh 
Bertram Hillsdale, 

Ohio; F. S& Chase, 
1126 McKnight Bidg., 





Iowa; W. G. Shipe, Sharp Bidg., Kansas Clty, Mo.: 
uc Pa State Agent, Gas and Electric Bldg., Den- 
10. 
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7 LIGHTAING RODS 

Prevents 

Lightning 
Losses 


Shinn-Flat is the only 
Lightning Conductor 
made in the form of a 
woven flat cable, which 
electrical authorities say 
is more efficient. 


Shinn-Flat has 36 per- 
cent more eae | 
surface than any roun 
rod or cable containing 
the same amount of 
material, and it is con- 
sequently +more effec- 
tive. in controlling an 
electrical discharge. 


Shinn-Felt is woven 
in a_continugus ribbon- 
like form without jeints, 
and the machines used in 
its construction are pat- 
ented. 


Ask for agency infor- 
mation. 


W. ¢. SHINN MFG. CO. 
W. C. SHINN, President 
General Offices: 1234 Lytton Bidg., CHICAGO 


CONTROL 


Should you wish to obtain 
a controlling interest in the 
stock of your Company or an- 
other Company, we believe 
we are in a position to assist 
you. All correspondence 
strictly confidential. 


Address, E. W. Barrows, Mgr. 


INVESTORS BANKING SERVICE 
CORPORATION 


312 LAW BUILDING 
INDIANAPOLIS, INDIANA 
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North American Fire 
Insurance Company 
401-404 CROCKER BUILDING 
DES MOINES, IOWA 






SIRENGTH OF aD Assets, $796,357.76 


TH OF AMER 








Lines Written: 
Fire 
Tornado 
Hail 


O. P. ODE, President 
JOHN PETERSON, Secretary 
W. G. HODGE, Asst. Sec’y 











IN THE MISSOURI VALLEY 














OMAHA LIBERTY FIRE 
INSURANCE COMPANY 
OMAHA, NEBRASKA 
Paid Up Capital, $200,000 Paid In Surplus, $250,000 


Licensed in Illinois, New Jersey, Pennsylvania, - 

Ohio, Texas, Kansas, Iowa and Nebraska. 
L. A. BURNETT CO., Pittsburgh, Pa., Mgrs. for Pennsylvania and Ohio. 
BURT & STEBBINS, Houston, Texas, Mgrs. for Texas. 
MILLER & JONES, Topeka, Kan., Mgrs. for Kansas. oe 
ROBT. J. ERSKINE, 29 So. La Salle St., Chicago, Mgrs. for Illinois. 
A. W. DUTTON and F. F. ROGERS, Perry, Iowa, Gen’l Agts. for 

Northeastern Iowa. 


A SUPERIOR AGENCY COMPANY 


Writes Insurance, on all classes of Farm and Town Property, Auto- 
mobile, Threshing Machinery, and Hail Insurance on growing grain. 


P. F. ZIMMER, President R. J. WACHTER, Secretary and Treasurer 


Twenty-eight years’ Experience in the business as Local Agents 
and Company Managers has taught us the needs of the Local Agent. 


| Agency, Geo. H. Bliven and R. J. An- 











GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres, 
H. W. STEPHENSON, Vice-Pres 


JOHN J. P. RODGERS, Sec’y and Treas 
SAM’L P. RODGERS, Asst. Sec’y 


TAL $1,000,000 
TOTAL ASSETS SURPLUS TO POLICYHOLDERS 


744,820.88 ’ ° 
FIRE, TORNADO, AUTOMOBILE, LIGHTNING, RENT, USE AND OCCUPANCY 
INSURANCE. AGENTS WANTED WHERE NOT REPRESENTED. 


} election in this state. Travis, who served 











The North River Insurance Company 


Capital $1,000,000 
Assets 7,463,760 
Net Surplus 2,475,898 


Western Department Home Office Pacific Coast Dept. 


FREEPORT, ILL. 95 William Street, SAN FRANCISCO, CAL. 
-» NEW YORK 


rely for the ex-service men’s support. 











SIOUX CITY AGENTS ORGANIZE 


Preliminary Meeting Was Held and a 
Committee Appointed to Draw 
Up the Plans 


SIOUX CITY, IA., July 6—As the 
result of the meeting of 21 agents, rep- 
resenting 17 Sioux City fire and casualty 
agencies, R. P. Brown, temporary 
chairman, has appointed the following 
committee to outline plans for the or- 
ganization of a local agents’ association 
and report at another meeting soon: 
J. M. Lynch, Howard P. Guiney, Paul 
C. Howe, J. Burr Taylor and A. A. 
Ellerd. 

The invitation of Secretary Holden 
of the Chamber of Commerce that the lo- 
cal association be conducted as a bureau 
of the chamber will be given serious 
consideration. One of the matters in- 
volved is whether the bureau can be 
organized on broad enough scope to 
include the life men and still permit a 
life section and fire and casualty sec- 
tion, these two branches of the insur- 
ance business practically having no 
matters in common, 

It has been six or seven years since 
the Sioux City agents had an organ- 
ization. It was in the cut-rate days 
before the state assumed control un- 
der the anti-discrimination law which 
has since been repealed, but the old 
practice of cutting rates has appar-- 
ently not reappeared. The national con- 
vention of insurance agents comes to 
Des Moines in October and this is one 
of the reasons for a local organization, 
both the insurance forces and the 
Chamber of Commerce desiring that 
Sioux City appear in that group of 
several thousand agents. 

The agencies represented at the 
meeting were: Brown & Walcott, Paul 
C. Howe, Peters, Guiney & McNeil, 
Melvin Smith & Co., Hill’s Agency, 
J. M. Lynch Agency, Lacy Agency, 
Buckwalter Agency, Hawkeye Land 
Company, Ell’s Agency, Colvin & Tay- 
lor, W. F. Grancy Agency, A. A. Ellerd 
& Co., G. Walter Oakley, Prusiner 


drews Agency. 


Opposition for Travis 


TOPEKA, KAN., July 6—Frank lL. 
Travis, state superintendent of insurance 
for Kansas, will have to fight in the 
primary Aug, 3 for the Republican nomi- 
nation for reelection, and if he wins 
there faces a three cornered fight for the 
election. Jacob Banks of Atchison has 
filed. for the Republican nomination 
against Travis. A. C. McClintock, Be- 
loit, is the Democratic candidate and 
J. F. Baum, Salina, the Socialist candi- 
date. For years past the Republican 
nomination has been tantamount to 


in the Rainbow Division, has a row on 
with a large number of ex-service men 
in the state, which may cut into the 
j} vote he normally could expect. Banks, 
although within the “fighting age” dur- 
ing the World War, was not in service 
because of a dependent wife. His non- 
participation at present seems to be a 
somewhat doubtful asset on which to 


Kansas Hail Business Light 


TOPEKA, KAN., July 6—State and spe- 
cial agents writing hail business report 
only from one-third to one-half as much 
hail business as last year. 

The loss ratio to date has been low, 
with about one-half the crop harvested. 


Pumper Left His Job 


The fire departments in a number of 
surrounding towns were called to Flor- 
ence, Kan., to help check a fire which 
broke out in the town early in the day 
and swept a half block. The water pres- 
sure had been low from the time the 
alarm was turned in and it grew lower. 
Someone was sent to the water plant to 
ascertain the trouble and found that the 
man in charge of the fire pump had 


fast. 


concluded that he had worked 


long 
enough and had gone home to break- 


The situation was not remedied 
until the absent pumper was found and 
brought back to his job, The fire de- 
partments from Wichita, Newton, El- 
dorado and Oil Hill responded to the 
call. 





Kansas Department’s Big Collections 


TOPEKA, KAN., July 6—At the pres- 
ent rate of growth, Kansas will have a 
million dollar insuranee department in 
another year, or two years at the out- 
side. Superintendent Travis reports col- 
lections from the insurance companies 
for the first six months this year totaled 
$898,415.84, compared to $693,184.25 for 
the same period in 1919, and $599,445.55 
in 1918. The insurance department keeps 
all the state departments running, aside 
from the big state schools and the peni- 
tentiary and reformatory. In addition, 
Mr. Travis has collected $44,500 reinsur- 
ance taxes from the fire insurance com- 
panies, which is held in a separate fund 
pending a decision from the state su- 
preme court as to whether the com- 
panies can be forced to pay the per- 
centage tax on reinsurance business. 


Kansas Loss Ratio Low 


TOPEKA, KAN., July 6—Field men re- 
port that the loss ratio in Kansas for the 
present year is still quite low, although 
the losses are somewhat in excess of 
last year. There have been no especially 
large losses recently, the only one of 
importance being the $35,000 elevator 
loss at Kansas City, Kan, The losses so 
far have been quite evenly distributed 
between the cities and small towns. 
There have been ‘no big losses on mer- 
cantile or manufacturing plants. 


Old Iowa Agency Sold 


J. W. Morton has sold the insurance 
agency which he has conducted at Wash- 
ington, Ia., since 1884 to Littlefield, Lem- 
ley and Root. W. P. Littlefield, an ex- 
perienced insurance man, will be in di- 
rect charge of the insurance business. 


Topeka Colony Enlarged 


The fire insurance field men in Topeka 
are welcoming Gerard De Vries, the new 
state agent of the New York Underwrit- 
ers, who goes from southern Illinois to 
Kansas and W. S. Whitford, special agent 
for the Springfield. Mr. Whitford was 
formerly in charge of the farm depart- 
ment of his company at Chicago. 


L. A. Wilson Is Manager 


L. A. Wilson, inspector in the St, Louis 
branch of the National Inspection Com- 
pany, has been appointed manager of 
that office, to succeed J. Dean Wells, who 
goes with the Niagara in Illinois. Mr. 
Wilson is young and aggressive, a typi- 
cal product of the National Inspection 
ranks. He has been two and a half 
years with the company. He was for- 
merly connected with the Dubuque Fire 
& Marine and the Great American. 


= 


Missouri Notes 


The river excursion given by the In- 
surance Club of St. Louis on the steamer 
Majestic was a thorough success. There 
were 764 on board. 

Mr. and Mrs. Paul Schmucke of St 
Louis are the parents of a son. Mr. 
Schmucke is special agent for the Fi- 
delity-Phenix, with offices in the Pierce 
building. 


Kansas Notes 


Mrs. 
Kansas state agent of the North Brit- 
ish & Mercantile, sailed for a visit in 
France on the steamship New York last 
week. 

R. P. Cravens of Salina, Kan., presi- 
dent of the Kansas Insurance Federation 
and one of the leading agents of the 
state, is reported to be recovering from 
a severe illness. 


of 120 pages sold by The National Under= 


to what combustion is and presents its 
phenomena in every phase. It discusses 
electricity, tells the electrical inspec 
what to do, takes up outside wiring, 
side wiring, electrical heaters, 8 : 
windows and display lighting and so 0 











Frank L. Britton, wife of the 


The Chemistry of Combustion ané 
Electricity by Professor O. A. Rochlits 
of Armour Institute of Chicago is a book 


writer, giving complete information a8” 
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ORIEN 


INSURANCE 
COM PANY 


of HARTFORD, CONN. 





A. G. McILWAINE, Jr. @ President 
HARTFORD, CONN, 





CHARLES E. DOX, Manager 
WESTERN DEPARTMENT 


39 S. La Salle St., Chicago, Ill. 





SAM B. STOY, = - © © Manager 
SAN FRANCISCO 














LIGHTNING 
RODS 


MARK 
OF QUALITY 





ST. LOUIS LIGHTNING ROD 
COMPANY 


DeKalb and Trudeau Streets 
ST. LOUIS, MO. 








Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. Security Ins. Co. 


Organized 1864 Organized 1881 
COMBINED STATEMENT 
pera “2+ ++ ee - ee $ 250,000.00 
-2- eee ee ee 1,019,353.18 
ies to Policy Holders - - - 674,097.22 





ecy. 
R. B. HEATON, ‘hen Agt. 








INSURANCE LAW 


JOHN WEAVER 
hae 7 CHICAGO 





RN EXCHANGE 
BAN K BUILDING 








INSURANCE STOCKS 
BOUGHT AND SOLD 


BABCOCK, RUSHTON & COMPANY 





137 So. La Salle St. Central 8900 
CHICAGO 














More agents read The National Under- 
Writer than any other weekly newspaper 
*tinsurance. There are reasons—plenty 
ofthem. Our subscribers know. 

















| THE SOUTHERN STATES 














DEFERS STATE RISK ACTION 





Virginia Hospital Board to Decide in 
August About Carrying Own 
Insurance 





RICHMOND, VA., July 6—At the 
next meeting of the general hospital 
board of Virginia, set for Aug. 12, it 
is expected that definite action will be 
taken looking to the adoption of a 
plan for the state to carry its own in- 
surance on such property. The board 
was scheduled to perfect such a plan 
at its June meeting, but for some rea- 
son or other it was decided to defer 
final action until the August meeting. 

Meanwhile, it is anticipated that the 
boards of the individual institutions 
which have not already dropped their 
stock cover will take necessary steps 
to do so. There are five state hospital 
plants. One of these, the Southwest- 
ern State Hospital at Marion, decided 
in May not to renew its policies which 
expired that month, and it is stated 
that similar action was taken by the 
Western State Hospital at Staunton in 
June. It has been indicated that poli- 
cies might be cancelled, if such a move 
is necessary to bring about quick 
fruition of the idea for state cover on 
all the hospitals. 

The general board is understood to 
be proceeding under the advice and 
direction of Governor Davis. Eventu- 
ally, it is anticipated, efforts will be 
made to have the state carry insurance 
on substantially all its property. At 
any rate, this is believed to be the de- 
sire of the present executive. Gov- 
ernor Davis is generally supposed to 
have been back of the move for a state 
fund for workmen’s compensation 
which encountered defeat at the last 


session of the Virginia general as- 
sembly. 





Plan Louisville Improvements 


LOUISVILLE, KY., July 6—Installa- 
tion of three new motor pumpers and a 
motor combination hose and chemical 
truck, equipped with a complete first aid 
outfit, will be asked by Fire Chief Neun- 
schwander in his annual report. The 
recommendation will be for the new 
fiscal year, which begins Sept. 1. 

The new motor pumpers would replace 
horse-driven steamers. This would leave 
the .city but eleven horse-drawn 
steamers. 

According to Thomas H. Crutcher, 
chairman of the board of public works, 
every fire hydrant being installed in the 
city is necessary for the public safety 
despite the statement of J. R. Kirwin, 
president of the board of aldermen, who 
opposed the installation of additional fire 
hydrants in the city because, he said, 
“interest on fire hydrants recently in- 
stalled would pay the city fire loss for a 
year.” 





Building Up Nashville Board 


NASHVILLE, TENN., July 6—Four- 
teen new members, running the total 
membership to 40, have been signed as 
members of the Nashville Board. The 
organization represents the most wide- 
awake insurance agents in Nashville and 
the club bids fair to become a live wire 
among the business organizations of this 
city. William Winter Lyon is secretary 
of the Nashville Board. 

Copies of the revised constitution and 
by-laws of the organization have been 
distributed to prominent insurance heads 
over the entire country. Copies have also 
been supplied the executives of the Na- 
tional Board. Letters, commending the 
spirit of the local board, as contained in 
the constitution and by-laws, have been 
received by the secretary, and good 
wishes for the newly formed organiza- 
tion have been steadily received. 





Nashville Becoming Stock Center 


NASHVILLE, TENN., July 6—Nash- 
ville is rapidly becoming the live stock 
sales center of the middle south. Last 
year the business in the stockyards of 
Nashville totaled $95,000,000 and the total 
this year will be greater than that. A 
number of the packing plants are being 


ORGANIZED 1853 


‘company. Of Philadelphia 


JANUARY 1, 1920 


The Girard F. & 


Cash Capital, $500,000 Net Surplus, $277,907 
Surplus to Policyholders, $777,907 


Eastern Department Home Office Western Department 
D. H. Dunnam, V.-Pres. H. M. Gratz, Pres. Neat Bassett, V.-Pres. and Mgr. 
Joun Kay, Treasurer | E, J. THOMASON, Sec 
oo Hasstncer, Sec PHILADELPHIA. W. T. Bassett, Ass’t Mer. 
NEWARK, NEW "JERSEY PENNA. CHICAGO, ILL. 





ORGANIZED 1855 


FIREMEN’S "SSyranr OF NEWARK 


JANUARY 1, 1920 
Cash Capital, $1,250,000 Net Surplus, $2,300,393 
Surplus to Policyholders, $3,550,393 


Eastern Department 
D. DunuaM, President 
Joun Kay, Vice-Pres. 
A. H. HASssINcER, Secretary 


NEWARK, NEW JERSEY 


Western Department 
Neat Bassett, V.-Pres. and Mgr. 


W. T. Bassett, Ass’t Manager 
CHICAGO, ILLINOIS 








HAIL INSURANCE 


IN TEXAS 


Use the Complete 
Facilities Offered by 


CRAVENS, DARGAN 
@, ROBERTS 


HOUSTON 











INCORPORATED 1852 


MILWAUKEE MECHANICS’ 
INSURANCE COMPANY 


MILWAUKEE, WISCONSIN 
Now Is the Time to Write 


RIOT AND CIVIL COMMOTION 








By PROF. DODD’S FAMOUS SYSTEM 


Most perfect lightning protection ever developed. 


Will ab- 
solutely prevent more than 99.9% of losses due to lightning. 
250,000 users recommend it—2,000 successful insurance com- 
Has a 25-year record of ta 100% 
d_by Prof. West Dodd, America’s 
Every job absolutely guaranteed—rod- 

ding done by responsible, skilled men ONLY. 
Investigate the Dodd baeger= aaa for full information 


DODD & ‘STRUTHERS 


118 Eighth Street DES MOINES, IOWA 











SURPLUS, $252,966.65 


Chartered to write all classes of 
high grade excess lines, including 
Ocean and Inland Marine 
Insurance 





J. W. McGINETY, Manager and Attorney in Fact 
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AN ILLINOIS 
COMPANY 


PIONEER 


Fire Insurance Company 


29 South LaSalle Street 


of America 


CHICAGO 








Incorporated 1833 


British America Assurance Co. 
HEAD OFFICE—TORONTO, CANADA 
FIRE AUTOMOBILE, EXPLOSION, RIOTS, CIVIL COMMOTIONS AND STRIKES 


United States Branch, Ist January, 1920 
AT SRA a aa $2,297,358.46 
Soave ns sete pindhumar euine en ak eoiceanl an ee 1,517,850.59 


bctetenSeenaanens phe aataho Gass atbenaaee $ 779,499.87 
Total pa paid in United weer aye to 1919, inclusive, $26,936,071.80 


NE Sino ccubasnconankce cus pokic cs soaneverek aus 


RAS cea os eis mes pews seh sons cnc n 


EIKLE, President and General Manager. 








WICHITA, KANSAS 


THE AUTO OWNER WANTS Tint tone reason we write it the way wedo: 
THE AGENT WANTS THE SAME KIND 


That’s another reason. 


Mid-West Insurance Com 


any 


J. B. HENDERSON, Secretary 








SURPLUS 
LINES anp 
FLOATERS 





Exceptional facilities for handling Surplus and difficult lines 
and unusual forms of insurance in 
companies and at Lloyds, London. 

Re-Insurance Contracts Drawn and Placed. 
YOUR BUSINESS SOLICITED; 


Insurance Exchang 


t American and Foreign 


PROMPT ATTENTION 


F. R. THOMPSON 
e Chicago, Ill. 

















INDEPENDENT ADJUSTERS 











[LLINOIS MISSOURI 


pay Ff ADJUSTMENT 
end SERVICE BUREAU 


Weil’s Bidg., Quincy. GEORGE C. GILL, Mgr. 


IOWA 


INDIANA-MICHIGAN ADJUSTMENT CO. 
W. P. Kelley, Pres. American Trust Building 
H. J. Lederer, Vice-Pres. 


C. W. Ginz, Secy. & Treas. Indiana 
This concern is well equipped to handle all kinds of losses. 





ILL. WIS., IND. 
c. H. TAYLOR 
1885 Insurance ey Chicago 
Phone Wabash 
ADJUSTER OF FIRE LOSSES 


*tLLINOIS AND EASTERN IOWA 
Western Illinois Adjustment Bureau 


62 S. Che.ry St., Galesburg, IIl. 
@. F. Arnold F. R. Hazlett . A. Bartlett 
Fire aud Automobile Losses 


ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 
“606 & 7 Robeson Bldg., Champaign, III. 
Western Union or Long Dist. Phone Office 147, 
Res. 458) facilitates prompt service 


Ben. C. Coop er, insurance Adjustments 


Contra! Life cbs Hort WA, ILL. Phones 913K and 791 
Adjuster of WINDSTORM LOSSES for Companies 
35 years in insurance: work 


IND. IZL. KY. 
H. N. ODELL 
110 Upper Second Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 
arine Lesses 


EASTERN ILLINOIS WESTERN INDIANA 
W. A. McMAHON, Adjuster 
Wire and Tornado Losses. Experienced. Prompt and 


Efficient Service. 
Biack Bullding Phone No. 77 G town, til. 























NORTHERN MICHIGAN ADJUSTMENT COMPANY 
Adjusters of Fire Losses 
206 Schirmer Bldg. 304 Federal Ave., Saginaw, Mich. 
SXINNESOTA AND TRIBUTARY STATES 
J. F. MAIN & COMPANY 
General Adjusters. 14 years experience 
606 Palace Bldg., Minneapolis, Minn. 
MISSOURI 
F. W. LITTLE,?JR., Adjuster 
FIRE and AUTOMOBILE LOSSES 


1025 New York Life Bldg. KANSAS CITY, MO. 
Over 30 Years Experience 











KANSAS 
JOHN M. KINKEL W. P. KINKEL 
es lew py AGENCY 
FIRE, TORNADO and suas 
TOOSSES ADJUSTED 
HUTCHINSON - - KANSAS 


NEBRASKA WESTERN I0W4A 


CONFIDENTIAL ADVICE & ADJUSTMENT BUREAU 
Ww. &. Baleares. cigation and ¥ 





Inspection ge and adjustment ef 
all classes, of” cial Cases handled in court if nee- 
essary. 3 First National Bank Building, OMAHA 





OHIO—WESTERN PENNSYLVANIA 
FRANK A. DUNNING co. 


& Adjustments 
Ohio Bidg., Akron, O. Main 50, O. C. 266) 








SOUTHERN INDIANA KENTUCKY 
H. L. MAURY 


ADJUSTER OF LOSSES 
613 Columbia Bldg. Louisville, Ky 





WISCONSIN AND MICHIGAN 
Adjustments Wisconsin and Nurthern 
— 25 years’ experience. 
AVID LAWSON 
Room 1, Coo Block Oshkosh, Wisconsin 
Tocal and Long Distance Telephone 786 




















Kansas Oklahoma Eastern Colorade 
WARREN ADJUSTMENT BUREAU 
R. B. WARREN, Manager. 2 0 Po yay Cater Te ~ 
Fire Loss Adjustments for the Companies Only | THA’ EARS ‘ 
No. 229 Beacon Building Wichita, K The NATIONAL UNDERWRITER, 
Business 03 Seventy, 
Yoo La fie oo 
to the y 





this Gom- 
pany has 
never con- 
tested a loss 


Dayton, OO. 





enlarged and a new one, known as the 
Power Packing Company, has just been 
organized and will begin operations 
shortly in a splendid new building espe- 
cially constructed for it. 





Louisville Millinery Fire Incendiary | 


LOUISVILLE, KY., July 4—Fire, clear- 
ly of incendiary origin, caused a loss. 
estimated at about $40,000 at the whole- 
sale millinery house of the Cannon & 
Byers Millinery Co., 509 West Main 
street. 

Firemen in arriving on the scene found 
fires burning at three points on the first 
floor, while fire streamers had been laid 
through each floor and up the stairs, 
from the basement to the roof of the 
five-story building. These streamers 
were composed of waste paper, straw 
hats, millinery boxes and trash of vari- 
ous kinds and had been sprinkled with 
kerosene, All fire doors on the elevators 
had been opened and all stairway doors 
had been opened. However the perpe- 
trators failed to open the windows and 
vents on the top floor, resulting in prac- 
tically no draft, with the result that the 
blaze failed to secure any great head- 
way. 

Most of the insurance was carried by 
the agency of Samuel L. Avery & Co., 
although Booker & Kinnaird had $15,000. 





Only “Safe” Fireworks at Louisville 


LOUISVILLE, Ky., July 5—Only safe 
fireworks were permitted during the 
Fourth of July celebration here today. 
Small firecrackers, sparklers, and other 
small “explosives” were used generally. 
Chief of Police Petty issued strict orders 
in regard to fireworks and police kept a 
close watch. 





Kentucky Business Holds Up Well 


LOUISVILLE, KY., July 6—Local and 
state agents of fire underwriters report 
that volume of business is holding up 
extremely well, due probably largely to 
the fact that values are greater, and 
more coverage is necessary, than to the 
fact that more actual property is being 
covered, as policies are running much 
larger as a whole. 

Wheat will start moving in early July, 
cutting starting this week. The wheat 





crop of Kentucky is of unusually fine 
quality, and a good yield is in prospect, 
although the acreage is short. However, 
millers and grain men report that new 
wheat will open at around $2.75 @$2.85 
a bushel, an unprecedented price, which 
will make for a much larger volume of 
insurance than in former years in spite 
of the fact that the crop will be smaller, 
Tennessee and Alabama have been cut- 
ting wheat for several days past. 





Consolidate Kentucky Departments 


Announcement has been made at Frank- 
fort, Ky., of the consolidation of the in- 
surance rating and the fire marshal’s de- 
patrment under the new board, known as 
the fire department and rate board. J. L. 
Steltenkamp, Covington, former secretary 
to State Auditor Craig during part of his 
term as mayor of Covington, becomes the 
new head, succeeding N. O. Gray, who 
retires. 





Virginians May Meet at Roanoke 


RICHMOND, VA., July 6—The time and 
place for the 1920 meeting of the Vir- 
ginia Association of Local Agents is ex- 
pected to be fixed at a meeting of the 
executive committee in Richmond July 
12. The indications are that Roanoke 
will be selected and that the time will 
be about the middle of September. 





Virginia Notes 


The Virginia Fire & Marine recently 
declared a semi-annual dividend of 10 
per cent and an extra dividend of 2 per 
cent. 

The Newark has transferred its agency 
plant at Petersburg, Va., from Jones & 
Friend to the Banking Trust and Mort- 
gage Company. 





Southern Notes 


e 

Albert J. Brewerton, former special 
agent for the Royal, under State Agent 
Chavanne, has embarked in_ the local 
agency business at Greenwood, Miss. 


Gibson Stevenson, for many. years in 
the clerical department of the Liverpool 
& London & Globe at New Orleans, and 
more recently with C. A. Sporl’s Insur- 
ance Agency there, has accepted a posi- 
tion as assistant special agent under 
Jas. L. DeTreville of the Queen, with 
headquarters at New Orleans. 
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WICHITA FALLS’ BIG GROWTH 





Business There Is Being Put on a 
Permanent Basis—Little Moral 
Hazard Now Seen 





WICHITA FALLS, TEX., July 6. 
—Business in Wichita Falls, which reg- 
istered one of the most noteworthy 
gains in population so far recorded by 
the 1920 census, jumping from 8,000 to 
40,000 in 18 months’ time, is now being 
put on a permanent basis. There is 
none of the excitement which attended 
the first oil discoveries in this section 
and fire insurance men say that there 
is practically no moral hazard here now. 
All of the buildings put up during the 
past two years have been of standard 
construction. Five new buildings now 
under construction, including a monster 
hotel, all of fireproof type, aggregate 
close to $5,000,000 in value. 

The local agents in Wichita Falls are 
live wires, selling all lines and taking 
advantage of the great opportunities 
which have been offered by the phe- 
nomenal growth of the city. Several 
former field men and inspectors have 
recently become connected with local 
agencies here and have taken an active 
part in building up business here. 

The. prosperity of Wichita Falls is 
not based exclusively on the oil busi- 
ness by any means. It has long been 
one of the milling and wheat shipping 
centers of northwest Texas, and a hig 
irrigation project, to cost from $300,- 
000 to $500,000, is now being planned to 
increase still further the importance of 
the agricultural interests in this 
vicinity. 

Fire premiums collected in Wichita 
Falls last year amounted to $343,878, 
and the losses paid were $82,124. The 





loss ratio for the past three years has 
averaged about 12 percent. 

Losses so far in 1920 have been very 
light, the largest one this year being 
$48,000. 

Under the direction of Fire Chief Mc- 
Clure, the fire fighting facilities have 
been expanded to meet the expansion 
of the city. The city is spending large 
amounts for improving and extending 
its water works. Several new pieecs 
of motor driven apparatus and a large 
amount of hose have been purchased 
recently, 100 new Gamewell alarms in- 
stalled and two new fire stations are 
being built. 


GOING AFTER TWO SIDE LINES 








Hail and Tornado Insurance Being 
Written in All Parts of Lone 
Star State 





DALLAS, TEXAS, July 6.—Hail and 
tornado insurance are becoming big 
income producers in Texas. Agents 
who have made a drive for these two 
lines have found that they may be writ- 
ten more easily than any of the side 
lines, with a possible exception of auto- 
mobile insurance. Writing of hail in- 
surance has been stimulated by the hail 
storms that have brought destruction 
within the last few years. Texas farms 
are large. When the farmer has planted 
his crop and it commences to come up 
out of the ground, he has a big liability 
unprotected. Hail losses when 
come in Texas run into big figures. The 
Situation is similar to that of the large 


property owner neglecting to take out 


fire insurance. The owner of a s 


dwelling may perhaps be justified in 
taking his own risk, but the owner 
a big manufacturing plant who does | 
not take out fire insurance is unb’ 
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Write Hail and Cyclone Insurance 


Highest Commission Paid 


23 YEARS SUCCESSFUL BUSINESS—ALL LOSSES PAID IN FULL 


For Agencies Address As Follows 
Tee eure & a Houston’ COLORADO—E. J. Vieno, P. O. Box 1255, Denver 
» Illinois, lowa, So. Dakota, Wyoming, Nebraska, Idaho 


ST. PAUL MUTUAL HAIL & CYCLONE INSURANCE CO. 


805-806 Pioneer Bldg. ST. PAUL, MINNESOTA 














The Great American is Ohio’s 
Largest and Strongest Automobile 
Insurance Company. 


Why? There’s a reason—ask any 
one of the company’s 400 loyal 
agents in the state or any one of 
its thousands of policy holders. 


Full coverage automobile insurance 
at reduced rates. 


Full legal reserve back of every 


MANSFIELD.OHIO. pom. 











Nothing but hail insurance—naturally the best service on 
this highly profitable, quick return line of indemnity. 


K.T. MARTIN & CO. 
FORT WORTH TEXAS 


The only exclusive hail insurance general agency in Texas. A low 
loss ratio for the seven years in business, a fine record on returns 
to agents, a reputation second to none among buyers of hail coverage. 








More than 60,000 property owners 
cooperate through the Northwestern 
Mutual Fire Association to insure 


their own property and to combat 
the fire waste. To date they have received over $3,000,000 in losses paid, and 
an even larger amount in dividends and savings, while the Company has re- 
sources of over $1,000,000. Associated with the Northwestern Mutual are 20 
other strong mutual Insurance 


— Northwestern Mutual 
BJ MARTIN, Pres Fire Association | 
M.D. L. RHODES, Sec’. Main Offices: Central Building, Seattle 








Full Coverage —Liability, Property 
Damage, Fire, Theft, Collision 
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: Mutual Fi KNOX MUTUAL INSURANCE CO. | | The Mansfield Mutual 
Dayton utual rire Incorporated 1838 MT. VERNON, OHIO Fire Insurance Co. 
DAYTON SURPLUS OVER $200,000.00 MANSFIELD, OHIO 

Insurance Co., OHIO Business Confined to Ohio An Agency Company Incorporated 1873 
. M. LEN, Presid H. S. JENNINGS, Secre oe = 206,427.93 

B. C. COLEMAN, Secy. pacts wo emacemmeh: | Cotes ONIN satel 
Conservative and Careful Contingent Assets _ 330,489.35 
Managemest MINSTER MUTUAL FIRE |) tetewssee- eee 
AGENTS WANTED INSURANCE CO. Inc. 1849 MINSTER, OHIO } | Total Stings to Policy Holders ” 683.69 
E. J. FORNEY, President J. M. COOK, Sec'y 

Address Home Office. J. B. ae cco Br aeNOLD, s = ~ pete sg 1 mg ong Secretary Present Rate of Dividend i Policy Holders 
AN SRUE ijpERT scgzug, | | AUTOMOBILE INSURANCE ASSOCIATION OF AMERICA 

nco. rated 
terre “LIBERTY MINNEAPOLIS, MINNESOTA 

COLLISION a Minnesota’s largest Automobile Mutual writing full floater, Fire, 
ABIL Professional Men | | Lightning, Tornado, Transportation, Windstorm, Theft, Property Dam- 
a age and Collision. We specialize on term coverage and dealers’ insur- 
POLICY s 53 ance. Attractive rates and agency proposition. We want live agents 
as Openings Set in ‘every town in Minnesota A. J. Schunk, Supt. of ™ 








The Security Automebile Mutual Ins. Ce. 


YOUNGSTOWN, OHIO 
It ie the Age of the Specialist. Qur Specialty is Automobile Insuranes. 
Organized under and supervised by the Ohio Insurance Department 
To Ohio Agents: Give us your Automobile business! 
Agents wanted where not represented 





Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 
TOTAL ASSETS - - <-4- - - $2,486,445.48 


A. C. CUMMINS, President BUSINESS CONFINED TO OHIO R. SMITH, Secretary 























Nearly Fifty Yours of success same management 


under same 
ICORPORATED 1876 


THE OHIO MUTUAL FIRE INSURANCE CO. 
ee —., jinttneeetensaiemmes $1,290, as eee tee 





t who does. 





J. AMBLER, Secretary 





The Mutual Plate Glass Insurance Co. 
Shelby, Ohio 
Organized 1883 


HENRY WENTZ, President L. A. DENNIS, Sec. and Gen’l Agent 
The only Ohio Company Specialising on Plate Glass Insurance. Not an Experiment. 
SERVICE TO OUR REPRESENTATIVES AND POLICYHOLDERS 














Got enough accident and health insurance? Want to sell more? A tip—read The Casualty Review, an illus- 
trated th] for and insurance salesmen. Full o’ pep!> Full of ideas. Send ten cents for 
sample copy or a dollar for a year’s subscription to The Casualty Review, 1362 Insurance Exchange, Chicago. 
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Agents Writing HAIL Insurance 


Our territory for the Globe and Rutgers Fire Insurance Co. of New York 

(assets $33,687,274), and the Camden Fire Insurance Association of 

New Jersey (assets $6,075,176), comprises the following states entirely: 
Kansas, Nebraska, Colorado, Wyoming, South Dakota, Iowa. 

We offer wide-awake, up-to-the-minute service to agents writing hail 
insurance. 
REYNOLDS-MORRISON-RATHBURN CO. 

Brandeis Theatre Bldg... OMAHA, NEB. 512 Main St., FREMONT, NEB. 


We also write Fire, Tornado, Automobile, Riot and Civil Commotion and 
Inland Marine Insurance. 











HoTEL FONTENELLE 
OMAHA, NEB. 
A. W. NOLET 


Manager 





330 ROOMS—330 BATHS 














HAWKEYE SECURITIES FIRE 


INSURANCE CoO. 
Inc. 1918 


FIRE, TORNADO, HAIL 
AND 


AUTOMOBILE 


Applicants for agencies address 
Home Office, Masonic Temple, Des Moines, Iowa 




















A Service to Local Agents 
OF THE UNITED STATES AND CANADA 


Earle C. Smith, Inc. 


51 Maiden Lane 


New York 


Representing local agents, under contract, wherever situated: 
guaranteeing to them the SERVICE of a “branch office” in New 
York, the greatest insurance center in the country. 


Lines located in the territory of agents and controlled by 
brokers, will be SOLICITED from the latter and sent to local men 
for writing, together with all essential information pertaining 
thereto. 

Also surplus lines of agents PLACED with responsible companies. 

Accuracy, despatch and reliability assureds and all correspond- 
ence treated with the utmost confidence. 


Full details concerning the “service” and references FURNISHED 
UPON APPLICATION. 





SOGUAUUORORUAURUEQURORERERTODO GO URERUA EU ENCE GUODODODOREEO DESO RO OU ORDER ODEO DE RORORE EE OETEOEETLE 
PTET OOOO OEE 





nesslike. The Texas farmer is the big 
property owner. His values are large 
and the loss of one year’s crop might 
almost wipe him off the map. 

Tornado insurance has not been a 
money maker for the companies in 
Texas. Wind storms sweeping up from 
the gulf have brought big losses. The 
first two tiers of gulf counties are. 
taxed a double tornado rate, but even 
this is not sufficient. In fact, the com- 
panies are not able to make a profit in 
the first four rows of gulf counties. In 
this territory tornado insurance is an 
accommodation line, pure and simple. 
In the inland portions of the state the 
business has been more _ profitable. 
However, when a storm occurs in the 
gulf territory, it always stimulates busi- 
ness in all other sections of Texas. 
The fact that the storm occurred in 
the same state has an effect much more 
stimulating on soliciting agents, than 
the story of a storm in some distant 
state. An enormous amount of tor- 
nado insurance is written in Galveston, 





Houston, Beaumont and other gulf 
cities. 


New Company at Dallas 


DALLAS, Tex., July 6—The newly or 
ganized Employers Casualty, the charter 
of which has just been approved by the 
attorney general, expects to write fire, 
windstorm and lightning business, espe- 
cially in the country and smaller towns, 
in addition to casualty lines. The pro- 
moters of the company are Homer R. 
Mitchell, E. E. Watts, J. J. Watson and 
A. F. Allen, all well known insurance men, 


Texas Notes 


The city of San Antonio has awarded 
bids for the erection of three new fire 
stations. 

An inventory of the fire department of 
Fort Worth, shows the city has a total 
of $566,734 worth of fire equipment. Real 
estate and-the thirteen fire stations that 
are maintained by the department are 
valued at $316,500; the central fire sta- 
tion represents an investment of $125,000. 
The department owns more than five 
miles of hose valued at $36,215, while the 
fire alarm system is valued at $49,333. 








ON THE PACIFIC COAST 














FIELD CHANGES ON COAST 





T. L. Dunsmore With Connecticut and 
Westchester in Oregon—H. H. 
Jones With California 





T. L. Dunsmore, who has been in the 
local agency business at the Dalles, 
Ore., but formerly was field man in 
eastern Oregon and Washington, has 
been appointed special agent for the 
Connecticut and Westchester in Ore- 
gon, with headquarters at Portland. 

Harry H. Jones, who has been spe- 
cial agent for the New Zealand in 
southern California, has been appointed 
to cover the same field for the Califor- 
nia Insurance Company, succeeeding 
N. W. Clayton, Jr., who has been 
transferred to the mountain field. 

John A. Prinzen, who has covered 
southern California for the Central Fire 
Office of California, has resigned fol- 
lowing the latter’s retirement from the 
general agency ranks, and been ap- 
pointed special agent for the Millers 
National, reporting to San Francisco. 





Fight State Insurance in Montana 


HELENA, MONT., July 6—Steps were 
taken at the annual meeting here of the 
Insurance Federation of Montana to 
launch a campaign of education against 
all present and proposed forms of “state 
insurance.” 





American National on Coast 


The American National Fire of Ohio 
has applied for admission to California 
where it will be represented by R. R. 
Stowell and H. F. Struben, operating as 
the Pacific Coast Agency Company. 


Gets American Equitable 


Thomas H. Williams of Portland, Ore., 
secretary of the Pacific States Fire, has 
been appointed general agent for the 
American Equitable in California, Ore- 
gon and Washington. He also represents 





two other Central Fire Office companies, 
the Knickerbocker and Manufacturers, 
as special agent. 


Los Angeles Company Expands 


The International Indemnity of Los 
Angeles has entered Hawaii, appointing 
Stanton Wyatt, former automobile de- 
partment manager for the Home In- 
surance Company of Hawaii, as general 
agent. The Los Angeles company has 
also entered Texas, where it is repre- 
sented by W. W. McAllister & Co., of 
San Antonio. 





Companies Admitted to Oregon 
The North Carolina Home, Knicker- 
bocker of New York, Mechanics of Phila- 
delphia and British Underwriters of the 
Seottish Union have been admitted to 
Oregon. 


Levison Now in London 

During the past week J. B. Levison, 
president of the Fireman’s Fund, has 
been attending the International Con- 
gress of the Chamber of Commerce at 
Paris where he and Raphael Weil of 
San Francisco are representing the San 
Francisco Chamber of Commerce. 

At the conclusion of the congress Mr, 
Levison left for London, where he will 
confer with Joseph Hadley, European 
marine agent of the Fireman’s Fund. 





Pacific Coast Notes 


A. W. Follansbee, Jr., marine secretary 
of the Fireman’s Fund, and C. E. Hydes, 
marine special agent of the Fireman’s 
Fund and vice-president of the Foreign 
Trade Club, served on the official recep- 
tion committee at San Francisco to the 
visiting delegates at the national Demo- 
cratic convention. 


The eight-passenger, tri-motor aerial 
limousine operated by the _ California 
Aerial Transport, Inc., was damaged to 
the extent of approximately $15,000 in a 
crash resulting from a poor take-off at 
the Chaplin field near Los Angeles. 
While only a few feet off the ground the 
right motor died, causing the plane to 
swerve into a palm tree. The _ tree 
stripped the landing gear and the plane 
dropped, nose down, and turned over. 


The loss will be fully covered by a col- 


lision policy in the Fireman’s Fund. 








IN THE MOUNTAIN FIELD 








CENTRAL DEPARTMENT 
COVERING 


ARIZONA 


FIRE INSURANCE COMPANY 


PHOENIX, ARIZONA 
CAPITAL 


$200,000.00 





ILLINOIS—OHIO—INDIANA 
WISCONSIN— MICHIGAN 


CHAS. P. HALL 





Speci . 
EDGAR M. DAVIS emt 

VICE-PRESIDENT AND 2019 INSURANCE EXCHANGE 
GENERAL MANAGER CHICAGO 


























MAY OPEN NEW OIL FIELD 


Gasoline Shortage and High Price 
Starts Move for Mining Oil Shale 
Deposits in Colorado 


DENVER, COLO., July 6 —The 
continuous decrease in available supply 
of gasoline, coupled with the growing 
demand for it, leads towards mining 
the oil shale deposits of Colorado. In 
that state there are 2,500 square miles 
of oil shale bearing land, and as esti- 
mated by Victor C. Alderson, presi- 





dent State School of Mines, approxi 
mately 60,000,000,000 barrels of 0 
stored in this shale, available for ex 
traction and industrial use. To extract 
this amount would require the contint- 


ous operation of 100 plants, treating 4 


200 tons a day for 800 years. The com 
sumption of petroleum is increasing 
far more rapidly than domestic produc- 
tion and underground reserves are 40 


percent exhausted. Add to this recent | 


advances in crude oil prices. and there 
is something to think about. 





Colorado owns the richest oil shale 


deposits known, mainly occurring 
Garfield, Mesa and Rio Blanca co 
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Agents in Central and 
North Pacific States 


APPLY TO 


DEPARTMENT 


Insurance Exchange 
CHICAGO 


John M.Thomas - Manager 
F.H. Burke - Asst. Manager 
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end Special Counsel of the C 
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SAMPSON & DILLON: 


ATTORNEYS & COUNSELORS AT LAW 
Suite 601 Register & Tribune Bidg. 


IOWA 


HENRY E. SAMPSON 


General of lowa 
‘ommissioner 


ties. On the banks of one creek and 
its tributaries there is exposed a ledge 
of shale from 12 to 20 feet thick for a 
distance of some 65 miles. There is no 
serious difficulty to be encountered in 
mining oil shale deposits in Colorado, 
as the beds are usually virtually hori- 
zontal and above the creek beds and 
in many instances underground mining 
will not be necessary. 

The early success of the industry will 
depend upon marketability and cost of 
production. This has been estimated 
at $1.85 per barrel, and it is believed 
the solution has been found and the in- 
dustry firmly on its feet. Oil wells are 
more or less fickle and the world today 
is greatly in need of new and additional 
supplies of oil. 


Snyder Is Denver Visitor 


Claude Snyder, manager of the Henry 
Clay Fire, visited with his Denver gen- 
eral agents, H. T. Lamey & Co., last week. 
Mr. Snyder has been on a tour of the 
Pacific Coast and is now returning to 
his home in Louisville, Ky. 





Denver Adjuster Injured 


DENVER, COLO., July 6—George Web- 
ster, well known independent adjuster 
of Denver, was painfully injured in an 
automobile accident near Douglas, Wyo., 
last week. With friends he was driving 
from Glenrock to Douglas after dark 
and drove into an unprotected open ditch 
in the road. Mr. Webster was alone in 
the rear seat and was thrown with such 
force against the front seat that he suf- 
fered a dislocated shoulder, sprained 
ankle and torn ligaments of one knee. 
After the accident, Mr. Webster was 
forced to walk two miles to get as- 
sistance for the two other members of 
the party, who were seriously hurt. He 
is now confined to his home in Denver, 
but expects to be about again in a short 
time. 


Shine With New Zealand 


DENVER, COLO.,. July 6—Louis Shine 
has been appointed special agent of the 
New Zealand in the mountain field, suc- 
ceeding Frederic Williams, who resigned 
to accept the position of special agent of 
the supervisory committee at Denver. 
Mr. Shine has been in Colorado for the 
last year as special agent of the National 
Security of Omaha. Prior to that time 
he was connected with the rating or- 
ganization. 


Lovell Becomes Industrial Town 


With the completion of the Lovell Oil 
Refinery and the plant of the Big Horn 
Glass Company, Lovell, Wyo., is becom- 
ing one of the chief industrial towns of 
that state. In addition to the above 
plants there have recently been com- 
pleted a beet sugar factory, tile plant 
and carbon black factory. The town is 
located in the Big Horn Basin on the 
main line of the Burlington railroad. 
Near it are several natural gas wells 
which furnish an abundant supply of 
cheap power. 

The agricultural development of the 
surrounding territory has been rapid, the 
soil being well adapted to the growing 
of sugar beets and the water supply for 
irrigation purposes unlimited. Several 
business blocks and many residences 
have been erected recently in the town. 


Lusk, Wyo., Has Another Bad Fire 


Lusk, Wyo., suffered another serious 
fire with the burning of the warehouses 
of the Sterling Lumber Company June 20. 
The yard is located near the tracks of 
the Chicago & Northwestern Railroad 
and it is thought the fire was set by 
tramps. Two warehouses were com- 
pletely destroyed with a loss of between 
$50,000 and $60,000, under insurance 
amounting to $120,000, all in stock com- 
panies. The Sterling Lumber Company 
has headquarters in Denver, operating 
a chain of yards in Colorado, Wyoming 
and Nebraska. 


Miller Made General Agent 


Fred S. James & Co. of New York, 
United States managers of the General 
and-Urbaine of Paris, have appointed E. J. 
Miller of Denver general agent for Colo- 
rado, Wyoming and Utah. 








Not Wanted Policies 


As these policies are multitudinous, the 
aggregate of their annual contribution, if 
wholly computable, to the debit side of 
companies’ statements would surprise even 











SIDNEY J. DILLON 


those most intimate with the details of 
the business. 














CASH CAPITAL $200,000.00 


Metropolitan-Hibernia Fire Insurance Company 


of CHICAGO 


Is seeking desirable agents in Illinois. Write 
for particulars regarding commission contract. 


JOHN NAGHTEN & CO., General Managers 


Established 1863 


INSURANCE EXCHANGE CHICAGO, ILLINOIS 

















[FIRE] 


Great Lakes 


Susurance Company 


Home Office, Insurance Exchange 


CHICAGO, ILL. 


N. L. Piotrowski, President 
A.C. Mack, Managing Underwriter 





CASH CAPITAL - - - - $400,000.00 
SURPLUS TO POLICY HOLDERS, $760,390.32 











N. BLACKSTOCK, President EMIL JOHNSON, Secretary 
Incorporated Under Laws of California 


Juternational Indemnity Company 


LOS ANGELES, CALIFORNIA 


AUTOMOBILE INSURANCE 
FIRE, THEFT, LIABILITY, COLLISION 
PROPERTY DAMAGE 








Assets Over One Million Dollars 








EDWARD H. SHERWIN, President WILLIAM WALSH, Secretary 


TWIN CITY FIRE INSURANCE COMPANY 


MINNEAPOLIS, MINNESOTA 
The Company That Aims To Excel In Service 


Fire Tornado Farm Hail 


Automobile Tractor 














DETROIT NATIONAL FIRE 


Insurance Company 
41-43 John R. Street 
DETROIT - - - - - 


PHILIP BREITMEYER, Pres. 








MICHIGAN 


GEORGE K. MARCH, Sec. & Gen. Mgr. 











THE INTER-STATE FIRE INSURANCE CO. 


CAPITAL, $259,150 ASSETS, $643,392 
SURPLUS TO POLICYHOLDERS, $322,523 


110 FORT STREET, WEST, DETROIT, MICHIGAN 
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[fsurance ©. 
oF NEW HAVEN. CONNECTICUT. 
CASH CAPITAL, $ 1,000,000 


Western Department, Roc sford, Illinois 
WALTER D. WILLIAMS, Mgr. 





| President Howard Jackson for July 16 


| association was formed by Mr. Jack- 








AUTOMOTIVE 


Insurance Company 
Cash Capital $100,000.00 
Home Office 
Mason City, lowa 
Offers an attractive agency contract to IOWA and SOUTH DAKOTA 


AGENTS. | Insures Motor vehicles against the hazards of FIRE, THEFT, 
TRANSPORTATION, TORNADO and WINDSTORM 


E. H. WARNER, Secretary-Manager 
STANLEY K. WILLIAMS, Agency Supervisor J. H. BUNTEN, Special Agent 








Aggressive Representation Solicited 


Martini-Roberts Company 


FIRE, TORNADO, AUTOMOBILE, HAIL and CASUALTY LINE5 
Brandeis Theatre Bldg., Gmaha, Neb. Insurance Exchange, Chicago, Il, 








Capital and Surplus 


$250,000.00 
ny 


Reinsurance 


American Merchants 
Fire Insurance Company 








Missouri 





Kansas City 








EDWARD MILLIGAN, President 
GEORGE M. LOVEJOY, Vice-President JOHN B. KNOX, Secretary 

THOMAS C. TEMPLE, Secretary GEORGE C. LONG, JR., Secretary 
HENRY P. WHITMAN, Ass’t Sectretary FRED C. GUSTETTER, Ass’t Secretary 
EDWARD V. CHAPLIN, Ass’t Secretary F. MINOT BLAKE, Ass’t Secretary 


Surplus to Policyholders . . . . . $11,740,470.66 
732.00 


Total Losses Paid .... -« 95,259, 


Cash Capital - Three Million Dollars 


Reinsurance Reserves ... . ~~ - $8,213,006.94 
Reserve for Outstanding Losses and all 
1,785,053.20 


other liabilities . . . . « « « « 
Net Surplus ..... +. + « « « 8,740,470.60 


Total Assets . . $21,738,530.74 


val 





| Jackson stated that he would put it 
| frankly 
| meeting next week to decide whether 








“GEORGE E. FEENEY, President 


EDWARD T. LYONS, Secretary-Treasurer A. M. WAGNER, Supt. of Agencies 


Che Columbian Insurance Co. 
430 N. Pennsylvania St., Indianapolis, Ind. 
Assets .... $529,005.00 
Surplus to Policyholders . 344,529.00 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


Agents Wanted in Indiana, Hlinois, Ohio, Michigan, Wisconsin and Minnesota 





| movement to get the city council to 
| pass an ordinance on the order of the 
| one in Chicago, requiring every insur- 


| little out of it on the side. 


| who deserve to be in the business, the 
| full-time agents.” 











NEWS FROM EASTERN FIELD 














MARYLAND MEETING JULY 16 





Efforts Will Be Made to Revive State 
Association License Law for 
Agents Favored 





BALTIMORE, MD., July 7.—A 
meeting of the Maryland Association of 
Insurance Agents has been called by 


at the Southern Hotel. Officers will be 
elected and an attempt will be made to 
make the organization a going one. The 


son in April, 1919. It started off like 
a whirlwind and then seemed to die off. 
Of late there has been no interest what- 
ever shown in the association and 
efforts of President Jackson to hold 
meetings have met with no success. 

In discussing the organization, Mr. 
to the 


the organization at 


or not it wanted to keep going. If the 
members decide to keep in operation, 
new officers will be elected and plans 
for arousing the agents’ interest will 
be made. 

The association also may take up a 


ance agent to be licensed. In discuss- | 
—— Chicago ordinance a local agent | 
said: 

“I think that the law requiring aa) 
agent to pay a fee of $25 before he can 
do business is a very good one and a 
law of that order should be in effect 
in Baltimore. There are a large num- 
ber of part-time men in this city and 
when I say part-time men, I am not 
referring to life men, who are in the 
business just because they can make a 
i A law here 
like the one in Chicago would weed out 
all the undesirables and leave the men 





Bankers Licensed in Pennsylvania 


| The Bankers Fire of Lincoln, Neb., has 
| been licensed in Pennsylvania. The 
Bankers’ recent. financial statement 
shows assets of $1,000,000. The manag- 
ing underwriter, I. W. Rockey, is well 
known in Pennsylvania and throughout 
the east, so that he will be able to get 
| Some good connections, Secretary and 
| General Manager H. W. Kenyon is also 
acquainted with most of the larger 
| agencies throughout the east as well as 
| the west. 


| 





New England Blue Goose 


BOSTON, MASS., July 6—At the first 
| annual meeting of the New England Blue 
| Goose last week new officers were 
elected as follows: Most loyal gander, 
John S, Caldwell; supervisor of the flock, 
Frank W. Eames; custodian of the Gos- 
lings, A. J. Murphy; guardian of the 
| rond, Milton F. Jones; keeper of the 
| golden goose egg, Charles R. Barker; 
| wielder of the goose quill, Henry V. 
Thayer. The pond now has 126 mem- 
bers. 





Making Money on “Near Beer” 


NEW YORK, July 7—Although a 
number of long established breweries in 
the East converted their properties into 
cold storage plants or arranged for their 
use for other purposes when national 
prohibition became effective, others de- 
cided to continue the manufacture of 
“2.75 beer,” and according to general re- 
port, have greatly profited through the 
venture. At Buffalo recently one of the 
breweries largely extended its plant, find- 
ing its former property entirely inade- 
quate for its rapidly increasing business. 
A like condition is reported by a Syra< 
cuse brewery, while a well-known brew 
ing concern of Brooklyn is credited with 
having made more money during the first 
four months of the present year, than it 
had in any previous twelve months in its 
history. Lines upon. breweries are being 
freely written and will continue to be ac- 








ditions now existing in the industry are 
maintained. 





Veteran Boston Superintendent Retires 


BOSTON, MASS., July 6—Samuel Ab- 
bott, veteran superintendent of the Bos- 
ton Protective Department, whose term 
of service reached a total of forty years 
on Thursday, covering nearly the entire 
history of the organization, retired on 
July 1 and will be succeeded by Deputy 
Superintendent H. E. Thompson. The 
position of deputy superintendent will 
be abolished. 

At a meeting of the directors 
other officers of the department a 
days ago Superintendent Abbott was 
presented a check for $1,000, the pre- 
sentation being made by John J. Cornish, 
while Edward D. Blake, dean of the past 
presidents, spoke in appreciation of his 
work. 


few. 





Maryland Licenses Many Mutuals 


BALTIMORE, MD., July 7—Twenty 
mutual companies have been licensed in 
Maryland this week, as follows: Grocers’ 
Cash Deposit Mutual Fire, What Cheer, 
Hope, Narragansett, Merchants’ Manu- 
facturers’, Firemen’s, Enterprise, Ameri- 
ean, Blackstone, Awkwright, Rhode 
Island, State Mutual Fire, Boston Manu- 
facturers’, Mutual Fire, Philadelphia 
Manufacturers’, Standard, Keystone, 
Manton, National Mutual Assurance, and 
the Mutual Beneficial Association of the 
Pennsylvania Railroad Employes. 





H. V. Phillips With Standard 


H. V. Phillips of Boston has been 
appointed special agent of the Standard 
Fire of Hartford for Maine, New Hamp- 
shire, Massachusetts, Connecticut and 
northern New York, with headquarters 
in Boston. Mr. Phillips has had valuable 
experience in the Metropolitan district 
with the Boston Board and Cyrus Brewer 
& Co. 





Connecticut Field Club Outing 


NEW LONDON, CONN., July 6—The 
second annual summer outing of the 
Connecticut Field Club, composed of fire 
special agents traveling the Connecticut 
and western Massachusetts field, wags 
held at New London last week. An if- 
teresting program of entertainment was 
provided by Chairman Frank Brodie, 
which included as its chief feature a ball 
game, 





Massachusetts Notes 


General Manager Arthur Worley of 
the North British & Mercantile sailed for 
England last Saturday. 

James R. Savery of Pittsfield has been 
reappointed trustee of the general in- 
surance guaranty fund of Massachusetts 
by Governor Coolidge. 

The entire staff of the Gilmour, Roth- 
ery & Co. agency, more than 150 men and 
women, had their first annual outing at 
Nantasket Beach last week. 

A. C. Munroe & Ingraham of Worces- 
ter, one of the leading agencies of that 
city, announce the admission of Charles 
Conrad Parker to the firm, the new part- 
nership to be known as Munroe, Ingra- 
ham & Parker. The agency was estab- 
lished in 1866. 





Eastern Notes 


The Peninsular Fire of Grand Rapids, 
Mich., has been elected a member of the 
Philadelphia Fire Underwriters’ Ass0- 
ciation. 

The State Industrial Board of Penn 
sylvania at its July meeting will econ 
sider the resolutions adopted by the 
State Federation of Labor asking that 
theatres be compelled to install and use 
asbestos curtains, which regulation is 
being ignored in some cases. 

The Pennsylvania Bureau of Fire Pro- 
tection has inaugurated a campaign 10 
check arson in the state and has di- 
rected the state police to investigatt 
fires of mysterious origin. Three arres 
have been made in Washington county 
on the charge of incendiarism. 





Ads of this << —< style be! 
build prestige for the advertiset, 
but they will do a lot of odd jobs 
for small fees. One inch, one col- 
umn wide, one time, $3.75. 
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IN THE MOTOR FIELD 














WITHDRAW THE USE CLAUSE 





Automobile Organizations Find They 
Cannot Grant the Extra Provision 
in Collision Policies 





The automobile department of the 
National Workmen’s Compensation 
Service Bureau announces that after a 
conference with the National Automo- 
bile Underwriters’ Conference it has 
been decided to withdraw the rule pro- 
viding cover for loss of use under col- 
lision. The reason given is as follows: 


“A majority of the companies have ex- 
pressed an opinion that this form of loss 
is not an insurable hazard. The loss of 
ase of an automobile is not necessarily 
a loss to the assured in the sense that 
the loss of use of his factory is. If his 
manufacturing plant is burned or other- 
wise destroyed, the assured suffers a 
real determinate loss of use. If, how- 
ever, one of his automobiles is destroved 
or temporarily laid up, the assured does 
not necessarily suffer a loss because of 
the loss of use of that car. In many 
cases he has spare cars. Even when he 
is required to rent another car while 
his own disabled car is being repaired or 
replaced, the loss is a more or less inde- 
terminate one. The customary expenses 
of operation and depreciation of his own 
car will need to be first subtracted from 
the rental costs of the substituted car 
jin order to arrive at the actual loss, 

“Furthermore, it was ascertained by 
the committee that the rates for such 
a form of coverage would be practically 
prohibitive. Please be advised‘ therefore, 
that the collision ‘loss of use’ rule will 
be withdrawn from the manual on the 
next reprint.” 





COLLISION LOSSES ARE HEAVY 





Many Claims Have Resulted From 
Fleets of Cars Being Driven 
Overland From Factory 





Automobile underwriters say that the 
collision losses, particularly on fleets of 
cars that have been driven overland for 
dealers, have been heavy. Owing to 
the poor railroad freight conditions, 
dealers residing within 200 or 300 miles 
from the automobile manufacturing 
centers would have their cars driven 
overland. The roads early in the spring 
were in bad condition. The dealers had 
to rely on poor drivers. As a result 
the collision losses .have come _ in 
strong. The situation has been ag- 
gravated, too, because of the prejudice 
of the farmers who had to turn out 
while a fleet of 25 or 30 cars or more 
strung along the route for a mile or 
two passed. 

_ Many companies that have been free 
m writing finance companies are find- 
ing the loss ratio going upward. Most 
of these contracts are taken on a flat 
tate basis regardless of the make of 
car. Many of the companies therefore 
are revising their contracts. Some com- 
panies are refusing to write business 
for finance companies on the present 

terms, e 

There is much confusion still as to 
collision rates. Some of the fire com- 
panies are still writing at the old rates, 
, Notwithstanding the fact that the order 
went out for all companies to get the 
new rates both on new business and 
renewals June 1. The companies are 
falling back on the excuse that they 
were waiting until the committee of nine 
made its reports to the National Auto- 
Mobile Underwriters’ Conference, June 
30.. The situation as to collision rates 


and commissions is creating much 
feeling. : 





New Chicago Reciprocal 

The American Automobile Underwrit- 
es, a reciprocal, has been organized 
with head office in the McKinlock build- 
ing, at Chicago. The attorney-in-fact 
is incorporated with Howard C. Bates as 
President, Hunt Wentworth, secretary, 
and Harry S. Hall, treasurer. Mr. Bates 


NORTH BRANCH FIRE 


Incorporated 1911 Capital $500,000 


company, SUNBURY, PA. 


Net Surplus $160,493.14 


Assets $1,392,556.14 








CITY coma OF PENNA., PITTSBURGH 


Incorporated 1870 Capital $250,000 





Net Surplus $68,381.07 


Assets $660,328.77 








PITTSBURGH FIRE 


Incorporated 1851 Capital $200,000 


AF PITTSBURGH, PA 


Net Surplus $116,057.35 


Assets $644,677.62 











RE-INSURANCE FIRE COMPANY 


P. J. CLANCY, President 


DES MOINES 


F. E. HATHORN, Secretary 


Began business January 1, 1920. MRe-insurance contracts now 


being negotiated with standard companies. 


Correspondence solic- 


ited. Conservative underwriting. Experienced management. 





Reinsurance Only 


No Direct Business Written 








PROVIDENCE WASHINGTON INSURANCE CoO. 


PROVIDENCE, RHODE ISLAND 





Every Form of Policy Issued Covering the Hazards of Fire—Tornado 
—Marine—Transportation—Riot and Civil Commotion—Sprinkler Leakage— 


Automobiles, Against Fire, Theft and Collision. 


New England’s Oldest Company—One Hundred and Twenty-one Years of Service 
WESTERN DEPARTMENT, CHICAGO, ILL. 


S. T. COLLINS, Manager 


C. E. CLUTIA, Asst. Manager 








F, C, VAN DUSEN, President 


JOHN D, McMILLAN, Vice-President 


FIRE AND 


Minneapolis wiaine 


WALTER C. LEACH, Secy, 


Insurance Company 


MINNEAPOLIS, MINNESOTA 
This company will be glad to receive agency applications and will take up with union offices the 


question of its representation. 


The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. We can 


tell them to you. 








ANNUAL STATEMENT AS OF DECEMBER 3lst, 1919 


M on Ohio Real Estate 
Real See Seer 
Bonds and Stocks - - - 


Cash 3. 
Due from the Company s Agents 


LIABILITIES 
Reserve for Losses . 
Reserve for Policies in Force 
Reserve for Taxes and Bills 


Capital Stock - - - 





Policy Holders Surplus $1,246,073.17 Total Liabilities $ 


Interest Due on Mortgages, Bonds, Bank 
Total Assets 
Total Liabilities 
Balance or Net Surplus $ 406,493.17 


47642097 RESULTS OF THE YEAR 1919 
18,685.92 INCREASE in Premiums Mis, Ret 


E. KIMBALL WM. C. DOOLITTLE 


1,265,460.00 Secretary-Treasurer and Managing Underwriters 
54,353.85 e e 
8129 Cleveland National Fire 
$ 1,827,041.87 


vase Insurance Company 


CLEVELAND . - OHIO 





48,592.97 
INCREASE in Premium Reserve - = - 111,770.31 
% 164,829.30 


__ 839,380.00 INCREASE in Assets -  - 
1,420,548.70 - INCREASE in Net Surplus of 














Western Department; 


IMPERIAL ASSURANCE COMPANY “Zao 


Pacific Department; : 

Enables its Agents to take advantage of progressive movements and new features in 343 Sansome St., San Francisco 
insurance. The Imperial writes Use and Occupancy, Sprinkler Leakage, Tornado, Profits, Rental and other special 
classes in addition to its regular Fire lines. This gives an Agent facilities to fully meet the requirements of his patrons. 
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United 





States Automobile 
Insurance Company 


CAPITAL $500,000.00 


AUTHORIZED UNDER THE LAWS OF IOWA 


Des Moines, Iowa 


AUTOMOBILE CASUALTY INSURANCE 


Facilities For Full Coverage Planted With Our Agency 


A. G. OGLE, Secretary and General Manager 












HOME OFFICE, PIERCE, BUILDING 


Sr.Louis 


CHAS. W. DISBROW, PRESIDENT 





“All Kinds of Insurance on Automobiles” 





was formerly assistant Chicago mana- 
ger of the American Automobile of St, 
Louis. The new concern will write full 
coverage automobile. The attorneys 
have made a contract with the Employ- 
ers Indemnity to take care of excess 
losses. The incorporated attorney is 
known as the American Automobile Un- 
derwriters Agency. The Employers In- 
demnity of Kansas City agrees to pay 


| all losses of the subscribers which may 


be in excess of the total gross annual 
premium of the subscribers. The ad- 
visory board consists of Edmund A. Rus- 
sell, vice-president Otis Elevator Com- 
pany; Edmund D. Hulbert, president 
Merchants Loan & Trust Company; 
Jacob M. Dickinson, attorney-at-law; 
Henry P. Crowell, president Quaker Oats 
Company; Samuel Insull, president Com- 
monwealth Edison Company, and James 
C. Johnson, Great Lakes Trust Company, 


Attack Bank Ruling on Autos 

SAN ANTONIO, TEX., July 6.—Bank- 
ers and Bolshevists vs. the Automobile 
Industry,” are the terms used by the 
members of the San Antonio Auto Trades 
Association at a meeting when definite 
plans were laid to combat and counter- 
acts the inroads which have been made 
into this industry by the recent ruling 
of the Federal Reserve Bank of Kansas 
City, Mo., which declared that the auto- 
mobile is a nonessential and that loans 
should not be made on automobile deals, 
The attitude of the banks was bitterly 
attacked, members of the association 
declaring that the automobile industry 
is one of the most important in the uni- 
verse and that the auto is second only to 
the church from the standpoint of set- 














Automobile 





Agents, 





Attention! 





THE GENERAL AGENCY OF 


NEARE, GIBBS & LENT 


CINCINNATI 
“The Office With the Quick Service” 
Handles eight companies for automobile fire, theft and transporta- 
tion insurance and has an agency organization, with first class 
special agents and adjusters service, in fourteen states. 
Prompt correspondence with agents, quick cdjustments and settlements. Only 
high grade companies handled. 


Write Us for an Agency 


We also handle river hull, yacht, river cargo, ocean cargo, parcel post, registered mail, tourist, 
floater, transportation floater and traveling salesmen floater insurance. 














FEDERATED FIRE RE-INSURANCE COMPANY 


When Completed Will Have Capital of $1,000,000.00 


NOW ORGANIZING : 


Will Do a Re-insurance Business Only 


314-320 M. B. A. Building 


Home Office 





Mason City, lowa 
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Its Name Indicates: Its Character. 
Operating Along Sound Lines. 


American National Fire Insurance 
Company “"outo ” 
Capital $500,000 
JOHN W. ZUBER, President JOHN A. DODD, Secretary 


Progressive, Yet Conservative. 


tling the social unrest and moral prob- 
| lems. 


Automobile Thefts in Indianapolis 


INDIANAPOLIS, IND., July 7—The 
records of the Indianapolis police depart- 
|; ment show that there were 132 automo- 
| biles stolen during May. This is the 
| largest number of cars ever reported 
| stolen during any one month. Thus far 
this year there have been 508 automo- 
biles stolen in Indianapolis alone. The 
assignment of a squad of police and de- 
tectives by the police department to spe- 
cialize on automobile theft cases has 
brought good results, as 338 of the 508 
cars have been recovered. Marion 
county, in which Indianapolis is situated, 
but does not entirely take up, was re- 
ported as having 31,305 automobiles li- 
censed the early part of the year. This 
means that already this year 1.6 percent 
of the automobiles in the county have 
been stolen. Judge Albert B, Anderson, 
judge of the United States district court 
at Indianapolis, in giving a sentence of 
five years to an automobile thief, said 
he was going to put a stop to so many 
automobiles being stolen. From now on 
all automobile thieves that appear be- 
fore him are going to receive the maxi- 
mum penalty. 


Decision on Transfer of Interest 


An action in an insurance case that 
came before the Indiana appellate court 
was based on a condition in that fire 
policy that “if, without the consent of 
the company in writing, the property in- 
sured shall be sold or conveyed, or the 
interest of the parties therein be changed 
in any manner, whether by act of the 
parties or by operation of law, then in 
every such case in either of said events, 
the policy shall cease to be in force and 
effect.” The evidence showed that prior 
to the time of the fire the owner had 
bargained to sell the property, ha@ 
executed and acknowledged the deed, had 


chaser had deposited the money and that 
prior to the commencement of the suit 
the bank had turned over the purchasé 
money and the purchaser had been if 
possession of the property twelve days 
prior to the fire. Though the deed had 
not been actually delivered, the court 
holds that all the prior conditions essen- 
tial to a delivery had been performed, 


Get Home F. & M. in Chicago 


Bartholomay-Darling Company of Chi- 
cago, the well known local agents, have 
been appointed Cook County managers 
of the Home Fire & Marine of San Fran- 
cisco. 





Motor vehicles to the number of 
369,219 have been registered with the 
Texas State Highway Department since 
Jan. 1, which is over 50,000 more than 











dications are that the total this year 
run close to 500,000. 
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LIVE STOCK 








INSURANCE 














LIVE STOCK FIELD FRUITFUL 





Business Offers Good Returns to Agent 
—Work Chief Requisite, Says 
Dr. Gaius W. Hubbard 





Gaius W. Hubbard, managing under- 
writer of the Capital Live Stock in 
Chicago, is enthusiastic over the con- 
ditions of the live stock business. His 
agents are sending in big returns, as 
well as reporting things to be very 
favorable in the field. Many of them 
express surprise at the ease with which 
this form of insurance may be written. 

George W. Tullock, agent for the 
Capital in Pennsylvania, sent in a re- 
port recently of $2,893 in premiums, 
the result of one day’s canvass. Dr. 
Hubbard says that he has many more 
agents who are doing the same thing. 
One of these recently bought a 100-acre 
farm in Kansas with the money which 
he had saved after a few years selling 
live stock insurance. From the knowl- 
edge which he had gained in his daily 
canvasses he was able to select some 
very fine cattle and now has a very 
modern and progressive stock farm. 

In analyzing the success of the live 
stock business, Dr. Hubbard explains 
the great demand for this form of 
coverage. The one great trouble with 
the business is that it is not sufficiently 
advertised. Farmers seldom hear of 
live stock insurance. Many of them 
do not know that there is such a thing. 
In direct contrast with this is the 
farmer’s knowledge of fire insurance, 





WANTED: Sales Manager and Organ- 
izer. Must a business getter and 
capable of handling and developing 
large sales organization. Address: 
Auto Owners Insurance Agency, 
Kankakee, Illinois. 


and the consequent success which fire 
companies have met with in soliciting 
farm business. When the farmer is 
approached on the subject of live stock 
insurance he does not need to be 
argued into buying it. 

Even the most mediocre kind of an 
agent can sell live stock insurance. 
Agents that have been known to fail 
in almost every other line of insurance 
have made good in the live stock busi- 


ness. They need not possess any great 
sales ability or have an_ extensive 
knowledge of the business. The only 


requisite is work. An agent who is 
willing to work, who begins work each 
day with the determination to see as 
many people as possible, can be a 
successful live stock salesman. 








Two Companies to Consolidate 


The Farmers Live Stock and the Iowa 
Live Stock, both of Des Moines, are con- 
solidating and doing business under the 
name of The Farmers Live Stock. H. 
Ketman, secretary and general manager 
of the Farmers, will continue in that 
office, he being the active man. 


Hog Medicine Kills Animals 


Many hogs in Indiana have died as the 
result of being given a poisonous hog 
medicine that is manufactured by a con- 
cern in Ohio. 
amount toa large sum. The state officials 
have taken the case up and are having a 
sample of the medicine examined in the 
laboratories of the state and Purdue Uni- 
versity. The company which manufactured 
the medicine has stopped the sale of the 
medicine in the state and has promised 


The loss to the farmers will 





to recompense all farmers who lost hogs 
through the use of the medicine upon the 
proper presentation of claim papers. 





Chicago Gets the Meeting 


The semi annual meeting of the Na- 
tional Association of Live Stock Insurance 
Companies will be held in Chicago, July 


20-22. 





The Hartford Live Stock is planning 
to enter Virginia. 














THE YORKSHIR 


INSURANCE CO., LTD 
OF YORK ENGLAND 


Established 1824. 


FIRE, LIGHTNING, SPRINKLER LEAKAGE, AUTOMOBILE, RIOT AND 
EXPLOSION INSURANCE 


_ U.S. Branch, 80 Maiden Lane, New York 


FRANK & DuBOIlS, 
United States Managers. 
FRANK B. MARTIN, 


ERNEST B. BOYD, 
Underwriting Manager. 
HARRY F. WANVIG, 


Assistant Manager. Branch Secretary. 
Assets $2,144,572.69 Surplus $1,023,469.75 
DEPARTMENT MANAGERS: 

METROPOLITAN _ .......ccecsceees Willard S. Brown & Co........0.. cece e eens New York, N. Y. 
PAGIFIC COAST............0000. ROGER, ON coc ccacciccceccciccccvcciccsce San Francisco, Calif. 
CAROLINA-VIRGINIA ....... occece MN ie CN so actvinccacedcctde sca: cscusct Greensboro, N. C. 
SOUTHEASTERN ............seeees Dargan G& Turmer........cccccccccccceccscccs Atlanta, Ga. 
LOUISIANA & MISSISSIPPI.....James B. ROSS...........ccccccecseccceceees New Orleans, La. 











NEW YORK 


“One of the Giants”’’ 


QU EEN 


INS. CO. OF AMERICA 





CHICAGO 











Western Department 


STATEMENT, JANUARY 1, 1920 





ASSETS | LIABILITIES 
U. S. Gov’t Securities...... $ 3,562,500.00 | Unearned Premiums......... $ 6,803,786.19 
Other Bonds and Stocks.... 9,753,842.76 | Losses in Course of Adjust- 
Loans on ‘Bond and Mort- MONG? 53.15 A ev csntetsdaces 983,960.90 
GRE 6 cheniceccecestamasadees 60,000.00 Hires TRE 
Premiums in Course of Col- Other Liabilities, Taxes, etc. 606,417.10 
WOGUNONE 5 5 cc ccuaweasccencdn 1,456,434.95 Cantiet 2,000,000.00 
Cash in Banks and on Hand 743,762.23 — sy a 
Accrued Interest and Other ret aeenimemmaenas STO 
POMBUE® Saiiickdicdvecasceecdaa 295,225.09 Policyholders’ Surplus....... 7,477 ,00.84 
$15,871,765.03 $15,871,765.03 








P. D. McGREGOR, Manager 
A. R. MONROE, Assistant Manager 


W. E. McCULLOUGH, Agency Supt. 














Iowa 


Cc. S. RENSHAW 
President 


FARMERS AUTOMOBI 


Home Office—Sioux City, Iowa 


Increase Your Income 


Write Farmers’ Automobiles in a Farmers’ Company. Give the fellow in the small town the 


benefit of OUR PROTECTION. Use a simplified rate schedule. 


South Dakota 


LE INSURANCE COMPANY 


N. J. HVISTENDAHL 
Sec’y-Manager 








Asset, over $1,000,000.00 


The Indemnity Co. of America 


St. Louis, Mo. 













AUTOMOBILE INSURANCE In All Its Branches 





LIABILITY 
PROPERTY DAMAGE 
COLLISION 
FIRE 
THEFT 


FULL COVERAGE 





ROLLINS BURDICK HUNTER CO., General Agents, Chicago 





ONE POLICY 








Chellis A. Austin, 
Pres. Mercantile Trust Co. 
Edward J. Barber, 
Vice-Pres. Barber & Co. 
ne (V. P. of Bankers & Shippers 
ns. se 
President Barber & Co. 
Howard Bayne, 
Vice-Pres, Columbia Trust Co 
Paul H. Harwood, 
Vice-Pres. Pan Amer. Pet. & Trans. Co. 





Capital, $1,000,000 


Surplus, $1,381,841.59 


DIRECTORS 


Oswald Kirkby, 
rector, Willeox, Peck & Hughes. 
Clinton V. Meserole, (V. P. Bankers & Shippers 
ns. Co.), 
Pres. Pacific Fire Ins. Co. 
arles E. Peck, 
President, Willcox, Peck & Hughes. 
Seward Prosser, 
Pres, Bankers Trust Company. 


J._J. Raskob, 
Treas. E. I. DuPont de Nemours Co. 
J. Scofield Rowe, (V. P. Bankers & 


Ins. bs 
Pres. Maritime Und. Agcy. Inc. 
William C. Lane, 
ice-Pres. Guaranty Trust Co. 
John A. Spoor, 
Chmn. Chcgo. Junction Railway. 
Harold Stanley, (V. Bankers & Shippers 


ns. Co.), 
Vice-Pres. Guaranty Trust Co. 


Shippers 


FIRE OFFICE AND“"AUTOMOBILE DEPARTMENT, 59 JOHN STREET, NEW YORK CITY 


BANKERS AND SHIPPERS INSURANCE CO. OF NEW YORK 


E. V. R. Thayer, (Chairman of Board—Bankers 
& Shippers Ins. Co.), 
Pres. Chase National Bank. 
Elisha Walker, 
Director Pan-Amer. Pet. & Trans. Co. 
John J. Watson, Jr., 
Vice-Pres. Int’l Agricult’] Chem. Co. 
William G. Willcox, (Pres. of Bankers & Ship- 


pers Ins. Co.), 
Vice-Pres. Willcox, Peck & Hughes. 
Oakley Wood, 
Treas. Barber and Company. 
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POINTERS 


PENALTY WHERE SOLICITORS 
ARE NOT LICENSED 


Question—A local 
solicitors in his office. He has secured 
no licenses for these men. What 
penalty would attach to either him or 
to either of these men for their insur- 
ance operations in the state of Illinois? 

Answer—The law covering this is as 


agent has two 





Wisconsin Live Stock 
Insurance Company 
Bank of Wisconsin Building 

MADISON 














follows: “The term agent or agents 
used in this section shall include an 
acknowledged agent, surveyor, broker, 
or any other person or persons who 
shall in any manner aid in transacting 
the insurance business of any insurance 
company not incorporated by the laws 
of this state.” Thus a solicitor in a 
local agent’s office if, he in any man- 
ner, aids in transacting the insurance 
business of the company, would be 
deemed an agent. He would therefore 
fall under the following law: “Nor shall 
it be lawful for any agent or agents to 
act for any company or companies re- 
ferred to in this section, directly or in- 
directly, in taking risks or transacting 
the business of fire and inland naviga- 
tion insurance in this state, without pro- 
curing annually from the insurance 
superintendent a certificate of authority 
stating that such company has complied 
with all the requisitions of this act 
which apply to such company and the 
name of the attorney appointed to act 
for the company.” The following is the 
penalty section: “Any violation of any 
of the provisions of this act shall sub- 
ject the party violating the same to a 
penalty not exceeding $500 for each 
violation and of the additional sum of 
$100 for each month during which any 
such agent shall neglect to file such 





“WE ARE NOT SATISFIED 
UNTIL YOU ARE” 


AUTOMOBILE ADJUSTMENT BUREAU 


CHAS. W. PIPKIN, Manager 
Fire, Theft, Property Damage and Collision 
Losses Adjusted, Recover Stolen Automobiles 
Investigations of Any Nature 


14 Arlington Block 
OM. 


» NEB. 





affidavits and statements as are herein 
required.” 





AUTOMOBILE LIABILITY 
AND NOTICE TO AGENT 


Question—We are writing for your 
opinion on which I will quote a hypo-’ 
thetical case: 

A purchases an automobile and in- 
sures same with B 

B covers same in C insurance com- 
pany. 

A has a collision and company pays 
for same, which is all right. However, 
approximately six months after policy 
was issued A buys another car and 
has a personal injury claim in which 








Prevent Policy Waste 
By Seeing Insured First 

















a person is killed. 

A claims that he informed B that he 
had purchased a new car about six 
weeks prior to the accident. 

B does not seem to have any record 
of the new car. 

C insurance company has refused to 
recognize claim. 
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“Tf I’m worth raising—I'm worth insuring.” 


NATIONAL HOG 
INSURANCE CO. 


_SPRINGFIELD, 
_ Capital $150,000.00 
: 


ILLINOIS 


Illinois Agents Wanted 








THE BIGGEST EXCLUSIVE HOG INSURANCE COMPANY 
IN THE WORLD 


AMERICAN LIVE STOCK INSURANCE CO. (°Nxes” 


AN “AMERICAN”? POLICY MEANS PROTECTION 








Home Office: « - 


The Best Field in the Insurance Business 
-Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan, Minnesota, Oklahoma, Missouri and Iowa 


THE KASKASKIA LIVE STOCK INSURANCE CO. 


INCORPORATED 


- Shelbyville, Illinois 








Answer—Under the conditions you 
specify we would say that legally and 
technically an automobile company is 
not liable for the loss. This however, 
would be a question for a jury to de- 
cide. If the company denied liability 
it would be up to A to prove that he 
gave notice to B that he had purchased 
a new car. The question of veracity, 
reputation—how, when and where the 
information was given and whether 
there are any witnesses, would enter 
into the case. An insurance policy of 
course, is a personal contract indemni- 
fying a specific assured against loss 
covering a specific property. The as- 
sured in this case perfectly understood 
the insurance conditions. He claims 
he gave notice to his insurance agent. 


car and he has an accident. Why did 
the assured wait for six weeks’ time 
without getting proper endorsement or 
record of some kind from his insurance 
agent? If he is a careful business man 
and knows something about insurance 
practice which he evidently did, it 
would seem strange that he would 
allow his car to be on the street espg- 
cially in a large city and not have it 
thoroughly understood that he was 
covered. 

Coming down to a question of adjust- 
ment we presume that the insurance 
company would take into considera- 
tion its obligation to the agent or 
broker, the sincerity of the assured, 
the effect of the settlement on other 
lines of insurance and so on. We hap- 
pened to hear of a case the other day 
where a butcher had purchased a new 
car and had not notified the insurance 
agent. He injured a man on the street. 
The insurance company felt that the 
assured was not acquainted with insur- 
ance practice. He thought that his 
policies were good for any car. He 
did not know that he had to give notice, 
if he bought a new car. The company 
became convinced the assured was per- 
fectly honest and sincere in his con- 
victions. Legally it was not liable at 
all but paid the claim. A great deal 
depends upon the honesty and sincerity 
| of the assured where cases of this kind 
| arise. If the assured is trying to “put 
| one over,” so to speak, he would not 
get very far. 





A clock has something on us after all. 
| Its hands are never tied when it strikes. 


Six weeks after he purchases the new. 


N connection. with the efforts made 

recently by the National Board and 
many of the larger companies to cut 
down the waste occasioned by the large 
number of cancelled policies, spoiled 
or not taken, a successful local agent 
declares that the almost universal as- 
sumption by the agent that the assured 
will want a policy renewed, thus caus- 
ing him to prepare one in advance, is 
not good salesmanship and that much 
better results can be obtained by se- 
curing an interview with every policy- 
holder before issuing a renewal policy 
contract. In that connection he says:. 


We have discovered that it is quite the 
universal practice for agents to antici- 
pate the renewal of policies, and simply, 
on the assumption that the assured 
would want the policy renewed, have 
gone ahead, written a new policy, and 
mailed it out or delivered it in person 
without specific authority. To my mind 
this is not good business. Many times 
this action creates in the mind of an 
assured a feeling of antipathy toward 
the agent and the insurance company, 
a feeling that the insurance policy has 
been forced upon him even after he hag 
accepted it. 

It has ever been the practice of my 
office to have a solicitor interview every 
policyholder in some way before issuing 
a renewal policy contract, either by a 
personal call, a personal letter or by 
telephone, and get from the assured a 
specific order for the renewal of the 
expiring business. I am aware of the 
fact that most agents regard this as a 
waste of time and feel that they have a 
better chance for securing the renewal 
of the business where they have a new 
policy all written up and ready for de- 
livery when they first interview the as- 
sured. 

My own experience, covering many 
years, proves to me that this is a lame 
salesman argument, and a very poor 
business method. I have found that a 
previous personal interview such ag 
above outlined have resulted directly in 
a very considerable increase of business 
and indirectly has assisted in building 
up a satisfied clientage. 

As an illustration, up to some three 
or four years ago, we were not per- 
mitted to issue combined fire and tor- 
nado policies in Iowa. A very small 
percentage of our customers carried tor- 
nado insurance, probably not to exceed 
15 or 20 percent, and then frequently the 
tornado coverage was for a less amount 
than the fire coverage. Today at least 
90 percent of our dwelling and house- 
hold goods business is under combined 
coverage. In fact, we never think of 
quoting any rate except the combined 
rate on these classes. This condition 
could never have been brought about 
except by personal interviews prior to 
the renewal of every expiring policy. 

Some of our company representatives 
have been so kind as to say to us that 
they have less spoiled and not taken 
policies from our office than from most 
other offices in the state. I am satisfied 
that this is all brought about by the 
fact that we have secured specific in- 
structions from our clients in each casé 
as to how they want their insurance re 
newed before writing a policy and in- 
cidentally our companies have had the 
benefit of much personal inspection on 
the part of the agency which could not 
have been accomplished had we fol- 
lowed the system of most agencies im 
renewing and trusting to luck or bl 





for the delivery of the new policy. 





Michigan Livestock Insurance Co. 
308 Davidson Building, Bay City, Michigan 


COLON C. LILLIE, President and Superintendent of Agencies 
HARMON J. WELLS, Secretary and General Manager 


the substantial interests of 


and owners of livestock against death from any cause. 


AGENTS WANTED 


Organized, owned and managed by Michigan men. Backed by 


ichigan. Insuring Michigan farmers 








Agents wanted in 
ILLINOIS 
and IOWA 








NATIONAL LIVE STOCK INSURANCE CO. 


Cash Capital $100,000.00 


FLYNN BUILDING, DES MOINES, 


IOWA 





The Original 
Hog Insuring 
Company 
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MARYLAND 
CASUALTY 
COMPANY 


Casualty Insurance 






Fidelity and Surety Bonds 
COMPANIES OF CONFIDENCE 


THAT 


AID THEIR AGENTS 


AND 


PLEASE THEIR POLICYHOLDERS | 
BALTIMORE sf. HIGHLANDS BURNS, Presidente MARYLAND 





MARYLAND 
ASSURANCE 
CORPORATION 


Life Insurance 
Accident - Health Insurance 
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Home Office: OMAHA 


Takes a keen pleasure in announcing to 


ALL AGENTS 


IN THE STATES OP 


THAT IN ADDITION TO OUR OTHER LINES 


WE ARE NOW WRITING 


A Full Coverage 


Liability Property Damage Fire Theft 


THE “LION” 


IN YOUR TERRITORY 








The Lion Bonding 
& Surety Co. 


INDIANA | SOUTH DAK 

MICHIGAN hating ‘ TEXAS 
MINNESOTA CALIFORNIA 
IDAHO MISSOURI KANSAS 
MONTANA OKLAHOMA NEBRASKA 


Automobile Policy 


LET US SHOW YOU THE ADVANTAGES OP REPRESENTING 


= 


Collision 


7 




















! iN ma, Workmen's Compensation 


All Liability Lines 
7 ily Automobile Insurance 
__W Ss Accident and Health 





Where We Are Doing Business: 


Cal., Conn., D. C., Ills., Ind., Ia., 
Md., Mass., Mich., Minn., Mo., 
N. J.,N. Y., Ohio, Pa., R. I. and Wise. 


United States Head Office : 
431 Insurance Exchange, Chicage 
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ATTENTION AGENTS 
MR. PROGRESSIVE AGENT 


THE “IOWA MUTUALS” nave coop opENINGS FOR PRODUCING 
AND HUSTLING AGENTS IN IOWA, MINNESOTA AND ILLINOIS 


Workmen’s Compensation, Public, Eleva- 

WE WRITE tor, Teams and General Liability. Auto- 
mobile, Public Liability, Property, Fire, 
Theft, Collision and Tornado. 


WE ARE THE MODERN “AGENCY MUTUALS” 


We stand on the platform of the National Association of Insurance Agents, 
in regard to Agents’ Ownership of Expirations and No Overhead Writing. 

Agents representing these companies are fully protected. 

Our companies have been built up on the agency plan. They have just 
been examined by the Iowa Insurance Department and found in sound condi- 
tion. The service they render can be investigated in three states. Their finan- 
cial condition is open to the world. 

We invite investigation of our plan. Agents wanted in the states above 
Home Office, Insurance Building named. 


SERVICE that SERVES PROTECTION that PROTECTS 
Write Today for Agency 

IOWA MUTUAL LIABILITY INSURANCE COMPANY 

IOWA AUTOMOBILE MUTUAL INSURANCE COMPANY 


DR. RICHARD LORD, President JOHN BURIANEK, Jr., Treasurer HARRY L. NEHLS, Secretary 
J. W. LOVELLETTE, General Manager 


















INSURANCE that INSURES 


Home Office, Insurance Building CEDAR RAPIDS, IOWA 





YOUR REAL OPPORTUNITY IS HERE—RIGHT NOW. 

















The Title Guaranty and Casualty 
Company of America 


Detroit 


A joint stock corporation that will 
issue participating or profit-sharing 
policies of casualty and title insurance 
and fidelity and surety bonds. 


A joint stock corporation that is 
officered by men thoroughly experi- 
enced in the various forms of insur- 
ance and bonds which the company will 
write, 


A joint stock corporation that has 
already attracted as shareholders some 
of the most conservative and capable 
business men of Michigan. 


A joint stock corporation that is 
assured a big and profitable business 
by reason of its wide distribution of 
capital among buyers of insurance and 
bonds and by reason of the profit- 
sharing features of its contracts. 


The profit-sharing feature has been 
developed in the United States chiefly 
in connection with life insurance, 
though it has been used to some extent 
in other lines. In Great Britain the 
profit-sharing plan is used in all forms 
of insurance. 


Michigan 


Because of the various plans which 
the company has for immediately at- 
tracting a volume of good business, 
because of the safeguards which the 
Michigan laws guarantee to sharehold- 
ers and because of the endorsement 
given the company by the prominent 
men who have already become asso- 
ciated with it, the stock of this com- 
pany can be sold without misrepre- 
sentation. 


Men who can qualify under the tests 
of intelligence, integrity and industry 
are wanted as stock salesmen. 


The Title Guaranty and Casualty Company of America 


A. J. W. Grieg, LL.B. 


President 


‘H. J. Turngren 
Secretary 


S. C. Smith 
Vice-President 


D. W. Closser, LL.B. 
General Co 
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Does the Illinois Table Furnish a Fair Test? 


CASUALTY INSURANCE MEN CHALLENGE THE CORRECTNESS OF THE FIGURES COMPILED 
INDUSTRIAL COMMISSION TO SHOW AVERAGE TIME OF CLAIM PAYMENTS 


The table which the Illinois Industrial Commission got out showing the 
supposed record of compensation carriers from the date of the accident to date 
of first payment has been challenged very severely by attorneys and claim men. 
The insurance companies far down in the list take exceptions to the report of 
the commission, especially this sentence: “This report is of interest to insurance 


BY THE ILLINOIS 


UCH interest and many severe 
M criticisms were provoked by the 

figures, which were published in 
THE NATIONAL UNDERWRITER last week, 
showing the supposed speed with which 
various casualty companies pay com- 
pensation claims. The figures were 
compiled by the Illinois Industrial 
Commission and were intended to show 
the relative grades of service rendered 
by the companies. The table showed 
the number of compensable cases re- 
ported during 1919 and the average 
time elapsing before first payments 
were made. 

The men to whom these figures are 
of vital interest say that they are not 
only unfair, but that they were pre- 
pared without adequate or correct stat- 
istics. Even the representatives of 
those companies to which the figures 
are most favorable refuse to acknowl- 
edge them as authoritative. 


Much Comparison Was Made 


A number of Chicago offices of the 
companies listed in the table are 
checking over their files, intent on prov- 
ine that the figures are incorrect. The 
figures were discussed quite widely by 
the claim men of the various casualty 
companies. Despite the apparent in- 
correctness of the table it succeeded in 
arousing a friendly spirit of competition 
among these men. There were many 
phone calls, comparisons were made, 
and there was much jesting over the 
lowly positions in which many of the 
companies found themselves in the 
table. 

Say Figures Are Awry 


The absurdity of the information con- 
tained in the compilation was brought 
to light by the claim men. The grading 
of the companies as made in it is a di- 
rect contradiction of previous data pre- 
pared on the matter. It gives some 
companies a prestige in the compen- 
sation field which they have never en- 
joyed before. For others it destroys a 
teputation which has been built up and 
Maintained through the years. Com- 
panies that statistics have proved to be 
among the foremost writers of com- 
pensation business were listed in the 
table as reporting only a-small number 
of cases. Other companies of not near 
their importance were shown to have 
reported a much greater number. Since 
this is not logical, claim men are con- 
vinced that the figures are incorrect. 


Claim Grading Is Unfair 


The attempt to grade the service of 
the various companies according to the 
average number of days elapsing before 
first payments are made is neither feas- 
ible nor fair. Every company en- 
deavors to pay its claims as quickly as 
Possible. First payments are made on 

€ majority of claims within 25 days 
after the date of the accident. There 
are many claims, however, that cannot 

Paid within this time. Delays are 
occasioned through the laxity of certain 
Parties involved in the claim. Very 
Often these delays will extend over sev- 
tral months and even a vear. Such 
claims are in the minority of course, but 





men as it is an indicator of the service 


furnished by various carriers inasmuch 


as the workmen’s compensation act contemplates not only full but prompt pay- 
ment of the benefits provided by the law.” The claim men declare that the table 


is far from being a true record of a company’s service. 


claim payments are delayed, for which 


7 They show how some 
the companies are not responsible but 


which increase the average length of time. 

_ When it comes down to bedrock, competition will regulate very accurately 
claim service. A company that purposely delays payment will soon be out of the 
running. Agents and brokers will have nothing to do with it if they can help it. 
There are too many companies in the field eager for business that are giving 
superb service. The industrial boards undoubtedly have some complaints to make 
of certain companies where claims are held back. These cases, however, are few 
and far between. Where a company’s claim service beomes notoriously unsatis- 
factory it is soon sidetracked as a compensation company because the insurance 


folks demand high grade service. 


The only true test of time service in the payment of claims would be to 
eliminate the unusual claims which are delayed in payment and for which the 
companies are not responsible, and get the average daily grist that goes through 


the claim mill. 


It will be found that probably companies pay on the average 


25 days after the injury. This is very good service indeed. In the table some of 


the large and best managed companies appear far down in the list. 


This un- 


doubtedly is unjust to these companies whose claim service has not been criticized 
by the brokers or agents. There undoubtedly have been some delayed cases 


which has forced the time average up. 








they tend to boost the average of the 
companies to a very unfavorable height. 
It is not fair that the companies should 
be made to bear the responsibility of 
these delays, nor is it fair that the value 
of their service should be depreciated 
because of them. 


Must Be Full Cooperation 


To secure a satisfactory and speedy 
payment of claims all the parties in- 
volved must co-operate. Eight days 
are required to elapse before a company 
can take action on a claim. If on the 
eighth day the injured person has not 
returned to work he is entitled to com- 
pensation, and: negotiations begin. On 
the tenth day the company sends a let- 
ter to the insured, enclosing a report 
blank, asking for a full report of the 
accident. The attending physician is 
also required to make a report, and 
when the two reports have been re- 
ceived the first payment is made, dating 


from the eighth day after the accident 
occurred. 


How Delays Are Caused 


It is in the filing of these reports that 
most of the delays are caused. The as- 
sured is often very lax in this. He does 
not give the matter his immediate at- 
tention and the report blank lies on his 
desk until some further correspondence 
from the insurance company causes him 
to act. Troublesome delays are often 
caused by negligent doctors. Frequent- 
ly it is necessary to secure another 
physician to examine the injured per- 
son and make a report. Insurance 
agents and brokers are often to blame. 
The agent in the small town does not 
see the necessity for quick action, and 
takes his time in giving the company 
the necessary details. Many of the 
large brokerage offices require that the 
claims on every piece of business han- 
dled by them must pass through their 








COMMISSION’S 


The Illinois Industrial Commission 
has given out this statement: 

“The item which appeared in the July 
issue of The National Underwriter 
with reference to the forthcoming re- 
port of the Illinois Industrial Commis- 
sion, giving a list of insurance com- 
panies carrying workmen’s compensa- 
tion insurance in Illinois and giving 
the number of compensation cases re- 
ported to the board through each com- 
pany and the average time elapsing be- 
tween the date of accident and the first 
payment of compensation, has evoked 
a large number of inquiries as to the 
method used in arriving at the figures 
shown. The following explanation is 
therefore given: 

“While there is a one-week waiting 


STATEMENT 


period in Illinois, and the first payment 
of compensation is not due until two 
weeks after the date of accident, these 
fourteen days are included in the days 
to first payment shown in the table 
published. The table also included all 
cases reported to the commission, both 
contested and non-contested. It has 
not been possible for the Industrial 
Commission to segregate the contested 
from the non-contested claims or to 
estimate the percentage of contested 
claims for each insurance carrier for 
the year 1919, but it is contemplated 
by the commission, in its report for the 
year 1920, to classify the cases as con- 
tested and non-contested and show the 
percentage of cases contested and the 
delay in each classification.” 


hands. This causes a needless delay 
of three or four days. Many times the 
blame can be fixed on the injured per- 
son himself. It frequently happens that 
he cannot be located, or that he refuses 
to accept payments because he is not 
satisfied with the amount. If it is a 
death claim and he is an alien there are 
always long delays in finding depend- 
ants. These delays are the most 
troublesome and generally extend over 
a long period of time. 

The members of the Industrial Com- 
mission still contend that their figures 
are correct. Because of the numerous 
protests that have been received at 
their office, however, it has been de- 
cided to hold a meeting some time this 
week. The arguments of the companies 
will be considered, and a full explana- 
tion of just how the commission ar- 
rived at its statistical conclusions will 
be given out. 


A. B. Snow’s Statement 


A. B. Snow, head of the claim depart- 
ment of the Travelers at Chicago, says 
regarding this table: 

“T have no way of knowing how this 
list was compiled, but in fairness to the 
lowest company in the list, I think the 
article is misleading and furnishes a 
basis for false argument. So far as the 
Travelers is concerned it is the object 
and intent of the company and its repre- 
sentatives to fully comply with the law 
in every respect. 

“I believe it is unnecessary for me to 
state that where a man is injured and is 
disabled more than one week that his 
compensation begins on the eighth day 
of his disability and that if he is dis- 
abled for three weeks he receives com- 
pensation for the first week’s disability 
as well as the succeeding weeks. This 
makes the first week’s average compen- 
sation due on the fifteenth day after 
the accident. Ordinarily then no com- 
pensation is due the‘injured person until 
the end of the second week’s disability. 


Cause of Some Delays 


“Tt is the policy of this company to pay 
compensation when due and in severe 
cases, where we know the disability will 
extend over a period of weeks, the pay- 
ments are made at the end of the first 
week if the party is willing, able and 
capable of accepting payments. Some- 
times injured persons will not accept 
compensation when tendered them on the 
day it is due, many preferring to wait 
for various reasons, either because they 
are afraid to accept compensation or 
because they have no need of the money 
while disabled. In death cases it is al- 
most impossible to pay compensation at 
once for the reason that it is often im- 
possible to know to whom the compen-, 
sation should be paid. In death cases, 
in order to protect the assured in the 
payments, it is necessary to obtain an 
order from the Industrial Commission 
authorizing the company to whom the 
compensation should be paid. 


Average Is Raised 


“T have no doubt but that those classes 
of cases where the injured refuses to 
accept his compensation and the death 
cases would have a tendency to extend 
the ‘average number of days to first pay- 
ment.’ The article, in my opinion, is 
unfair because it fails to discriminate 
between honest efforts of the company 
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to pay compensation to those who are 












































































































































The High Values of 
Products Are Due Partly 
to the High Value of Time 


What is the cause of high prices? 
Scarcity of products. 


What is the cause of this scarcity ? 
Scarcity of men to produce. 


What is the result of this scarcity? 
Higher prices for time. 


And so the company writing time insurance is get- 
ting more business than ever, where the agents are 
alive to the situation. And Southern Surety agents 
are. The company is having a phenomenal growth 
in its accident and health department. More phe- 
nomenal even than the times warrant. Partly be- 
cause of the service rendered agents, partly because 
of the prompt and liberal payment of claims and 
partly because of the excellent policies and low 
premiums—premiums that have not been advanced 
because of the flu epidemics of 1918-19 and 1919-20. 
Why not send for a sample of the “Preparedness 
Policy,” the policy that is paying agents in a big 
way because it pays the policyholder so well. 


Address W. W. Powell, Superintendent 
Accident and Health Department 


SOUTHERN 
SURETY 
COMPANY 


DES MOINES, IOWA 


C. S. Cobb, President 
J. H. Huckleberry, Vice-President Jno. T. Suggs, Vice-President 
E. G. Davis, Secretary M. H. Cohen, General Counsel 


Capital, $1,000,000.00 
Surplus, $564,840.25 


Liabilities, $2,243,053.40 
Assets, $3,807,893.65 


WRITES 


all forms’ of fidelity and surety bonds, workmen’s 
compensation and public liability, automobile lia- 
bility, property damage and collision, burglary and 
plate glass, commercial, monthly premium and 
group accident and health 


IN THE STATES OF 


Arkansas Louisiana Ohio 
Arizona Maryland Pennsylvania 
Colorado Michigan Rhode Island 
Dist. of Columbia Missouri Tennessee 
Illinois Minnesota Texas 
Indiana Nebraska Utah 

Iowa New Jersey Washington 
Kansas Oregon Wisconsin 
Kentucky Oklahoma Wyoming 


compensation and that class of cases 
where it is impossible to make the pay- 
ments for reasons indicated herein. 


files in consecutive order and let you 
examine them to prove that where the 
party is willing to accept compensation 
after it became due. 
which enters into the delay in payments 
of compensation is sometimes due to the 


port of accident so that- payments are 


| or in its immediate vicinity. As to these 
































entitled to it and who will accept their 


“I am willing to pull out 100 or 500 


when due that it was paid promptly 
Another factor 


fact the employer delays making his re- 


impossible on the day due.” 
Integrity Mutual’s Comment 


The Integrity Mutual Casualty of 
Chicago makes the following observa- 
tions: 

1. There being a one week waiting 
period in Illinois, the first payment of 
compensation is not due until two weeks 
after the accident. These 14 days were 
not excluded in figuring the average per- 
centage of delay given in the tabulation. 

2. The percentages of delay given in 
the tabulation are figured from the date 
of the accident to the date of first pay- 
ment of compensation and not from the 
date of the receipt of the accident report 
by the insurance company. 

A fairer method of computation as 
bearing upon the service of the various 
insurance companies would be to com- 
pute the time elapsing between the date 
of the receipt by the insurance company 
of the accident report and the date of 
the first payment of compensation. In 
other words, the insurance company is 
not responsible for the assured’s delay 
in sending in a report and that portion 
of the delay between the date of the 
accident and the date of the receipt of 
the accident report by the insurance 
company should not be charged against 
the insurance carrier, 


Chicago and Outside Business 


3. Another element of unfairness to 
some of the companies, due to the fact 
that the computation was made between 
the date of the accident and the date of 
first payment, is due to the fact that 
some of the companies in the list trans- 
act business only in the city of Chicago 


companies, the reports of accidents are, 
of course, received more promptly and 
they have the advantage over other 
companies doing business throughout 
the state and receiving reports from dis- 
tant points. 

4. In the tabulation as given all com- 
pensable cases for the year 1919 reported 
to the Industrial Board were considered, 
including both contested and non-con- 
tested claims. In order to arrive at an 
absolutely fair estimate of the average 
delay in the payment of claims by each 
company the contested claims should be 
separated from the non-contested claims, 
and the percentage of contested claims 
out of the total number of claims han- 
dled should be stated. 

The important fact with reference to 
the service of the insurance carrier in 
connection with compensation claims is 
the promptness and regularity with 
which it makes periodical compensation 
payments in cases where there is no 
dispute and the percentage of claims 
which it contests. In other words, if a 
company contests a small percentage of 
its claims and pays non-contested claims 
promptly in accordance with the statute, 
it shows a record of efficiency. 


Contested and Non-Contested Claims 


In the figures submitted in the tabula- 
tion published there is no such segre- 
gation of non-contested and contested 
claims and no showing of the percentage 
of claims contested and the figures are, 
therefore, not a fair representation of 
the efficiency of the respective com- 
panies given in the list. For example, 
one company, which paid its non-con- 
tested claims promptly, in accordance 
with the statute, on practically the very 
day payments were due and which con- 
tested a very small percentage of its 
claims, might still have a very low 
average in the tabulation as published 
because of the fact that two or three 
claims were contested through the In- 
dustrial Commission, the circuit court 
and the supreme court, with a resulting 
| delay of perhaps two years, and this 
| long delay, due solely to the plan of 
| administration under the Illinois act 
| providing for arbitration before an ar- 
bitrator, a review by the Industrial Com- 
mission, certiorari proceedings in the cir- 


| age of the company for prompt payment 


cuit court and a writ or error to the 
supreme court, would reduce the aver- 


tabulation published, way below what — 
its actual average as to promptness in 
the payment of claims would be if con- 
tested and non-contested claims were se. 
gregated. In other words, under the. 
Illinois system, a claim that is conteste@ 
through the supreme court results in 
much longer delay than under the sys- 
tem in vogue in some of the other stateg, 
For example, in Indiana the claim ig 
heard in the first instance by the In- 
dustrial Board, from which proceedings 
for review are prosecuted direct to the 
appellate court, the decision of which 
court is final. 
In Minnesota the claim is presented. 
in the first instance to the district court 
and is reviewed by the supreme court, 
In both these states, and in a number 
of other states, the procedure is ve 
much briefer than it is in Illinois and 
the comparatively long delay in this 
state is, of course, no fault of the insur. 
ance carrier, 
It has not been possible for the In. 
dustrial Commission to segregate the 
contested from the non-contested claimg 
or to ascertain the percentage of con. 
tested claims for each insurance carrier 
for the year 1919, but it is contemplated 
by the Industrial Commission, in its re. 
port for the year 1920, to classify the 
cases as contested and non-contested, 
and show the percentages of cases con- 
— and the delays in each classifica- 
on. 


Not Favoring State Insurance 


The MIllinois Industrial Commission 
states emphatically that it is not favor. 
ing state insurance by showing the 
record of insurance companies so far ag 
time is concerned. It calls attention to 
the fact that the. state of Ohio which 
has a monopolistic state fund takes much 
longer to pay its claims than the lowest 
company in the Illinois list. Therefore, 
ey private carriers have all the best 
of it. 





Travelers New York Changes 


Following the resignation of J. L 
Martin, assistant manager of the burg- 
lary department of the Travelers Indem- 
nity in New York City to become asgo- 
ciated with Walter F. Smith, general 
agent of the company at Trenton, N. J, 
Wm. J. Jones, special agent, has been ap- 
pointed supervising special agent and 
takes over the production work in New 
York City. N. W. Chichester, who has 
had charge of the burglary plate 
glass and steam boiler counter of 
the Travelers, will, in addition to 
his present duties, assume the under- 
writing duties formerly conducted by 
Mr. Martin. Mr. Smith has incorporated 
his agency, which includes Mr. Smith 
himself, Mr. Martin and Geo. F. Byrne, 
formerly of the fire rating office in Tren- 
ton, who is now special agent of the 
Camden Fire, and C. Stricker, office man- 
ager of the Smith Agency. 


Building Up Columbia Casualty’ 


Now entered in 21 states of the Union, 
the Columbia Casualty of New York, a 
subsidiary of the Ocean Accident & 
Guarantee, and under the same manage- 
ment as the latter, is already receiving 
a satisfactory volume of business, at- 
testing thereby the wisdom of its or- 
ganization. Writing surety as well a8 
all casualty lines, the late entrant into 
the field has experienced no difficulty in 
securing a desirable class of agents, the 
number of which is steadily being added 
to. It plans a particularly aggressive 
drive for personal accident business if 
New York City, for the immediate diree- 
tion of which it has engaged R. E. Wrig- 
ley as manager in the metropolitan dis 
trict. Mr. Wrigley, who has a 

following among brokers, was for a num 
ber of years connected with the New 
York branch of the Standard Accident; 
before that in turn he was in the cas 
ualty insurance business at Cleveland. 
The Ocean and the Columbia jointly com 
duct a fully equipped metropolitan office 
under the management of J. C. Bunyal 


Fred Parker, chief underwriter for the 
liability department, Aetna Life, has Te 
turned from an extended trip through 
the Northwest, where he has been in- 
specting large risks carried there by 
company. 


ee 


SAFETY ENGINEER 


For Inspection or Rating service 


wants connection, East or Middle 
West. Address 36-D, care The National | 
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ANNOUNCEMENT 
THE FEDERAL SURETY COMPANY 


HOME OFFICE - - - DAVENPORT, IOWA 


Announces that it has been licensed by the Insurance Department 
of the State of Iowa, to write: 


ACCIDENT AND HEALTH, WORKMEN’S COMPENSATION, 
GENERAL LIABILITY, ELEVATOR, BURGLARY, LARCENY 
AND THEFT, AND PLATE GLASS INSURANCE. 


We will establish our Fidelity and Surety Bond Department 
September first. 














We solicit correspondence from agents in the Mississippi Valley 
territory desiring to represent a company who will build its reputation 
by its service rendered. | 


We are beginning business with $500,000 net surplus to policyholders, with 
more than $600,000 held in reserve to be added to such surplus account at the 
rate of $50,000 per month throughout the remainder of this year. 


DIRECTORS OFFICERS 
President, 
M. H. CALDERWOOD, Charles Shuler. 
Ex-President of the Iowa Bankers Association; Director and President Eldridge Vice-Presidents, 
Savings Bank, Eldridge, lowa; Director and President of the Mississippi Valley Fair Dr. Geo. E. Decker, id 
and Exposition Association. W. L. Taylor. 
Secretary-Treasurer, 
DR. GEO. E. DECKER, Frank B. Yetter. 
Director and President of The Register Life Insurance Company; also Director of the Asst. Secretary-Treasurer, 
Iowa National Bank. Herman Staak. 
General Counsel, 
CHARLES GRILK, Charles Grilk. 





Counselor and Attorney at Law; General Counsel Register Life Insurante Company. DEPARTMENT HEADS 


H. C. KAHL, Oakley H. Beyer, 

, 5 ’ ee : ; , Supt. of Agents. 
Director and Vice-President of the Walsh Construction Company; Director and W. H. Caudill 
President of the Black Hawk Hotel Company; Director and Vice-President of the A “ad S att of Cl : 
Miller Hotel Company; Director of the Citizens Trust and Savings Bank; also owner ttorney and Supt. of Claims. 
of the Kahl Building of Davenport. ‘Walter H. Stuart, ? 

Supt. Liability and Compensation 
CHARLES SHULER, Dept. 
Director and President of the Iowa National Bank; Director, Colorado and Utah Coal Grady Challes, 
Company; Maple Coal Company; also interested in several of Davenport’s largest Supt. Accident and Health Dept. 
_ institutions. :. R. L. Blum, 
Supt. Burglary.and Plate Glass 
FRANK B. YETTER, Dept. 
Director and Active Vice-President of the Iowa National Bank, Davenport; Director Wm. Hogarth, 
Register Life Insurance Company; Member of the Executive Committee, Clearing Asst. Treasurer and Chief 
House Division of the American Bankers Association. Accountant. 






W. L. TAYLOR, Vice-President and General Manager 
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Protect Your Business 


BY SELLING 


Automobile, Plate Glass and 
Accident Poltctes 


OF THE 


AMERICAN CASUALTY COMPANY 
READING, PA. 


Chicago Branch Office — - 2 ee . 500,000.00 
959-061 Insurance Exchange = eo é  7 ~ Assets- - - + - = » 203,668.60 
FRANK W. GREEN, Resident Manager con ol to pitaistnbiene "688,412. 14 








THE FIDELITY & CASUALTY COMPANY of NEW YORK 


92 LIBERTY STREET, NEW YORK, N. Y. 
Annual Statement December 31, 1919 


| a eo ne er ee oe ee eee ee ee 
ee id Se ee ee ee Te ee, ee Me, ee 16,807 696.37 
Capital - ae ee ee a he ee ee ee 
Surplus over all liabilities - - - - nee mh are 2,066 592.94 
Losses paid to December 31, 1919 - - -« - 71,393,272.71 


CASUALTY INSURANCE AND SURETY BONDS 
Fidelity, Surety and aes Health, Burglary, Robbery, Workmen’s Compensation, Auto- 
Plate Glass. Boiler Engine and mobile Liability and All Other 


iscellaneous 








Bonds ly-Wheel Insurance Liability Lines 
[sou | THE METROPOLITAN CASUALTY 
ENTERPRISING Home Ofice 47 Cedar St, New York City 
_ PROMPT | PLATE GLASS, BURGLARY, ACCIDENT 
ele 


HEALTH INSURANCE 











Interstate Casualty Company 


Home Office: Birmingham, Ala. 


Capital, Surplus and Reserves, $747,657.55 


Specializing in Automobile and Public 


Liability and Excess Insurance 


General Agents 
STATE AGENCY 


THE AGENCY COMPANY 
Insurance Exchange, Chicago 


Salt Lake and San Francisco 
CRAIG BELK & CO. FERGUSON & HARRIS 
Chronicle Bldg., Housten, Texas Columbia Bldg., Louisville, Ky. 
STATE AGENCY, No. 1 Montgomery St., Jersey City, N. J. 
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— Federal Savings and Insurance Co. 


| FOUNDED 1889 





INDIANAPOLIS 


Specializing on monthly Premium Health and Accident 
with non-classification of risks. Benefits paid weekly. 





f Policy includes $100.00 funeral benefit. 
« Representatives Wanted in Indiana and illinois. Our Victory Policy Will Interest You 
G aan as 6s See Ee] 














The American Credit-indemnity Go. 


of NEW YORK 


CREDIT INSURANCE ONLY 
E. M. TREAT, President 


The American’s Unlimited Policy not only provides absolute protection against abnor- 
mal loss on all outstanding covered accounts, but serves to prevent losses. 








If you are a manufacturer or jobber, write for the fv:ll particulars of this service. 

415 Locust St., St. Louis, Mo. 91 William St., New York 
OFFICES IN ALL PRINCIPAL CITIES 

R. J. LYDDANE, General Agent 1140 Marquette Bldg., Chicago 














Expert Claim Adjuster and Confidential Advisor | | CLAIM SUPERVISION 
Thi if 
fiers A greeny crs ae ah mgr ng nde 8 ein] woe ar — 
J. STEPHENSON ok. MASE 
624-26 M. & M. Bank Bidg., TMT y for Casual Bide, Gekweea va 
wau kee, ° Li t ait Accident Health Claims. 
For Wisconsin and Northern Michigan | gure eet ond Heal 














START FEDERAL SURETY 


HAS COMPLETE ORGANIZATION 





W. L. Taylor, Vice-President and Gen- 
eral Manager, Is the Man 
at the Helm 





DAVENPORT, IA., July 6—The 
Federal Surety of this city has been 
licensed by the Iowa department. The 
company was examined by Chief Ex- 
aminer W. L. Crawford, assisted by 
R. L. Brockett and Roy E. Curry. The 
report of examination will be filed in a 
few days. 

W. L. Taylor, the vice-president and 
general manager, is the main factor in 
the company, he having been prominent 
for many years in the casualty and 
surety world. He resigned as manager 
of the liability department of the Mas- 
sachusetts Bonding to take his present 
position. Mr. Taylor arrived here in 
January and at once began to shape up 
the organization. When he arrived the 
assets consisted largely of stockhold- 
ers’ notes. Since then, Mr. Taylor has 
succeeded in collecting more than half 
of the subscriptions, all the promotion 
expense has been paid off, and the com- 
pany starts on a rock bottom basis. It 
opens its doors with about $500,000 
capital and surplus. 


Has Six Directors 


The company has but six directors, 
all of whom are successful business 
men who are interested in other institu- 
tions. They are giving much of their 
attention to the affairs of the company. 
They meet General Manager Taylor 
every Tuesday, and therefore he is get- 
ting the benefit of their advice in finan- 
cial transactions. Mr. Taylor is amply 
able to take care of all the underwrit- 
ing activities of the company, and with 
the assistance of the directors has 
proved successful in handling the finan- 
cial side. Mr. Taylor stands well with 
the executives of other insurance com- 
panies. He has always been a friend 
of the agents and has not presented any 
angularities to the world. The Federal 
Surety has about $600,000 of stockhold- 
ers’ obligations which are yet unpaid 
but which are coming due at the rate 
of $50,000 a month for the remainder 
of the year. Therefore, the company 
will be well ballasted, especially when 
all the notes are paid. 


Staff Is Fully Organized 
While Mr. Taylor was busying him- 


self with getting in the money he also 


planned his underwriting and office or- 
ganization, surrounding himself with 
high-grade talent, all specialists in their 
respective lines. The policies and sup- 
plies were all prepared and on July 1 
the company started with the machin- 
ery all in motion. 

General Manager Taylor announces 
that it is the intention of the Federal 
Surety to open up the Mississippi Val- 
ley states as fast as proper connection 
can be made. . It will be strictly an 
agency company. It accepts no busi- 
ness direct from the assured, but ac- 
knowledges the agents in every par- 
ticular. Mr. Taylor has always been 
very strong on the agency end and has 
contended at all times that an agent is 
just as necessary as the company or 
the policyholder. Mr. Taylor is going 
to rely on the agents of the Federal 
Surety to produce its business. He 
states that their rights will be pro- 
tected in every possible way. The Fed- 
eral Surety, therefore, starts under 
favorable auspices, with a good strong 
organization, able management and a 
careful directorate. 


The New York branch of the Aetna 
Life is being rapidly completed as to its 
alterations which at 100 William Street 
have added two floors and much better 
arranged offices. Fred Teich of the home 
office has supervised the construction, 
Mr. Teich being the company’s represen- 
tative for all such work. 
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CAPITAL ONE MILLION DOLLARS 


Paid in Full and Depesited in Securities 
with Insurance Department of lowa 
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Fidelity and Surety Bonds, 
Bur Insurance, 
Workmen’s Compensation, 
Automobile and Other 
Public Liability Lines. 
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EXPERT SAFETY ENGINEERING 
and INSPECTION SERVICE 





Yan! 


HOME OFFICE: 
715 Locust Street, 
DES MOINES, IOWA 


‘aN IVAN aNIY@NI aN aN Ye 


EMORY H. ENGLISH, Pres. 
JOEL TUTTLE, Secretary 

















WANTED:— Home Office. 
Claim adjuster for per- 
sonal health and accident 
company doing monthly 
pay, quarterly and annual 


business. Young to mid- 
dle aged man, preferably 


with some law experience, 
though not absolutely 
necessary. 

Address 


Box 123, Cincinnati Office, 
National Underwriter. 














The werd “‘liffy”’ de- 
notesspeed and action. 
The shape and bal- 
ance resembles the dip 
penholder. It is built 
for those who appre- 
ciatea properly shaped 
an alanced pen. 
Prices from $2.50 up 
Self-filling without a 
r sac. 


Sen. for descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 
Sioux City, lowa 
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Cox and State Monopoly 


INSURANCE men were very much inter- 
ested in the outcome of the Democratic 
national convention at San _ Francisco. 
The question that concerns insurance men 
from the national point of view aside 
from the big political question before the 
people is the attitude of the government 
towards state insurance or further exten- 
sion of the government’s activities along 
insurance lines. 

The question becomes acute especially 
with James M. Cox, governor of Ohio, as 
the Democratic nominee for president. It 
was through Governor Cox that the pres- 
ent state workmen’s monopolistic compen- 
sation law was passed in his state. Gov- 


rf 


ernor Cox can be given credit for that 
piece of legislation. He recommended it, 
worked for it and insisted that it be 
passed and has defended it through thick 
and thin. 

This attitude of Governor Cox natur- 
ally will have some bearing on the senti- 
ment of insurance men. They will want 
to know just how he stands on state in- 
surance because with his attitude in Ohio 
it seems plain that he is the ardent cham- 
pion of a monopolistic state fund law. 
However, when it came to fire insurance 
Governor Cox has always been well dis- 
posed and reasonable in his relationship 
with the fire underwriters. 





PERSONAL GLIMPSES OF CASUALTY MEN 
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H. H. Woodsmall of Indianapolis, 
president of H. H. Woodsmall & Co., 
state agents for the American Auto- 
mobile and Republic Casualty, has been 
made secretary and treasurer of a 
newly organized theatrical corporation 
with $1,000,000 capital, in which he has 
a large interest. Mr. Woodsmall has 
for a number of years been part owner 
of four Indianapolis vaudeville and 
moving picture theatres located in the 
business district. Four theaters in In- 
dianapolis have already been acquired 
by the new syndicate and several others 
in the smaller Indiana towns are being 
acquired. The new theatrical corpora- 
tion has purchased a site at Blooming- 
ton, Ind., on which it will erect a vaude- 
ville and moving picture theater. 


Charles H. Neely, United States 
manager of the Ocean Accident & 
Guarantee, who has been visiting the 
head office of the corporation in Lon- 
don, is due to return about July 15. 


George E. Brennan of Chicago, man- 
ager of the United States Fidelity & 
Guaranty, was one of the big features 
at the Democratic convention at San 
Francisco. Mr. Brennan is state com- 
mitteeman from Illinois, and very 
prominent in politics in his city and 
state, and had to be reckoned with at 
San Francisco., He was aligned with 
Murphy, the Tammany leader, and 
Tom Taggart of Indiana, against the 
administration forces. Mr. Brennan 
was prominent in all the councils in San 
Francisco and won new laurels as a 
political leader. 

Clarence M. Charest, of the legal de- 
partment of the Maryland Casualty, in 
a ranking of Maryland tennis players 
in Baltimore “American” of July 5, was 
ranked first. In the Maryland state 
championships Mr. Charest was elim- 
inated in the semi-final round by Theo- 
dore Pell, the New York star. Mr. 
Charest, who lost his right arm sev- 
eral years ago, is a wonderful player 
and is easily the leading player in his 
state. 


Among the notably enthusiastic root- 
ers at the games of the Insurance Base- 
League in Philadelphia and Cam- 
den are Resident Manager Poole of the 
Fidelity & Casualty, Resident Manager 
Donohue of the Maryland Casualty and 
District Manager Kane of the American 
Mutual Liability. 


Two Chicago casualty men are promi- 
Nent in the Elks’ convention held in 
that city this week. A.C. Arnold, man- 
ager of the surety department for 
Conkling, Price & Webb, general agent 
of the Fidelity & Deposit, is secretary 
of the executive committee and is one 

















of the leading Elks in Chicago. Col. 
John V. Clinnin, assistant manager of 
the United States Fidelity & Guaranty’s 
Chicago office is chairman of the parade 
committee. Col. Clinnin served in the 
recent war, saw some hard fighting and 
holds a high position in the Elks. 


Vice-President D. M. Baker of the 
Pacific Mutual Life, who has been in a 
hospital at Los Angeles for some time, 
is still confined to his bed. He expects 
to get out in a few weeks to go to his 
summer home in Wisconsin. 


Ernest W. Brown of the Inter-State 
Business Men’s Accident of Des 
Moines, who is a famous fisherman, 
leaves this week for Hawaii, where he 
expects to get some “real fish.” He 
will not return until late in September. 
The Des Moines insurance men are 
great fishermen and sportsmen and Mr. 
Brown will put it over all of them on 
this trip. 

William Jones, who prior to the re- 
insurance of the Provident Life & 
Casualty of Charleston, W. Va., in the 
Inter-Ocean Casualty of Cincinnati, re- 
signed as secretary and general man- 
ager, is now organizing a new company 
to do franchise health and accident 
business along the same lines as the 
old Provident, which will have a capi- 
tal of $100,000 and a surplus of $25,000.. 
It will be known as the Meridian In- 
surance Company. Associated with hint 
in the management will be Joseph Hill, 
now state bank examiner for West Vir- 
ginia. Graves Hubbard of the big 
wholesale firm of Louis Hubbard & 
Co. of Charleston is also one of the 
incorporators. 


Charles W. Olson, Sr., of Chicago, 
secretary of the Illinois Insurance Fed- 
eration, is trotting in the grandfather 
class. He has a brand new grandaugh- 
ter. The father, Charles W., Jr., is 
connected with the casualty depart- 
ment of Rollins-Burdick-Hunter Com- 
pany of Chicago. 





Hancock Goes to Dayton, O. 


W. R. Hancock, for some time past as- 
sistant manager of the liability and com- 
pensation department of the Travelers at 
the Indianapolis branch office, has been 
appointed manager of the company’s 
branch office at Dayton, O. He js suc- 
ceeded at Indianapolis by Robert W. Mc- 
Claskey, who has been connected with 
that office as special agent for the past 
year and a half. Frank M. Chandler is 
manager of the liability department at 
the Indianapolis office. 


Stewart Dunning, of Dunning & Dun- 
ning, general agents for the Aetna Life 
and affiliated companies in Minneapolis, 
recently motored to Hartford and return 
with his family making stops at Albany, 
Syracuse and other points. 





GROUP DISABILITY BUSINESS 


Business Concerns Are Realizing More 
and More the Value of This 
Protection 


Group disability insurance is gradu- 
ally getting a hold on employers and 
bids fair to occupy as much attention 
as group life insurance. At the present 
time the bulk of the group disability 
insurance is being written by the Aetna 
Life, Travelers, Metropolitan Life and 
Equitable Life of New York. The 
North American Accident had quite a 
business in the past, but is not going 
after it so extensively. The rating 
basis of group disability insurance has 
changed from that originally adopted. 
Now the premium is based on so many 
hundred dollars of payroll. The com- 
panies are writing a joint health and 
accident policy, most of them refusing 
to write either separately. Most em- 
ployers arrange for the payment of 
from 50 to 80 percent of the weekly 
wages, the average being about 65 per- 
cent. In fact, the latter percentage is 
what the group disability experts 
recommend. 


Experience Is a Factor 


John W. Hauling, assistant superin- 
tendent of the group division of ‘he 
Aetna Life, explains that his company 
gives an experience rating at the end 
of the policy year. Mr. Huling be- 
lieves that all lines of business should 
be based on the same premium payment 
level with an experience rating which 
will allow credit where it is deserved. 
The group disability contract covers 
all accidents not covered by the work- 
men’s compensation laws and _ all 
disease. There is now no exception 
made to disease coverage. This ap- 
plies to women employes as well as to 
men. Many of the employers feel that 
this form of insurance popularized will 
tend to overcome any sentiment in 
favor of compulsory health insurance. 
Along with the group disability insur- 
ance the companies have a disease pre- 
vention service which is educational in 
its nature. Mr. Huling states that em- 
ployers more and more are beginning 
to realize their responsibility to em- 
ployes and feel that the group insur- 
ance contract is the most practical form 
of taking care of disabled employes. 


New Industrial Policy 


The General Accident has issued a new 
monthly premium policy known as the 
“General Coverage.” It pays full indem- 
nities for nonconfining disability, opera- 
tion fees, hospital benefits, $10 surgeon’s 
fees for nondisabling accidents, provides 
seven days’ grace in the payment of 
premiums, guarantees claim settlements 
every 30 days and is without restrictions. 
This is the contract that the company 
has been planning for some time and is 
unusually liberal and broad. 


Inter-Ocean’s Good Record 


The Inter-Ocean Casualty of Cincinnati 
is getting pretty well up to the head of 
the list of companies writing exclusively 
health and accident. The North American 
of Chicago is the oldest and largest ex- 
clusively health and accident company. 
The Inter-Ocean’s new weekly department 
is running at the rate of $200,000 a vear 
in premiums and its franchise department 
is doing a big business. In the state of 
West Virginia, President Scherr's old 
home, the company expects to de a half 
million dollars in premiums next year. 
The reinsurance of the Provident Life & 
Casualty of Charleston added considerably 
to the already large business in that state. 
President Scherr and Secretary Alpangh 
make a very fine team and they are build- 
ing a real company. They have rccently 
put on a number of exceptionably good 
field men and business is increasing 
rapicély in all three departments, notwith- 
standing which the company is making a 
steady gain in sirptus each month. The 
move of the home office to Cincinnati has 
rroved to be a good one and tha company 
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is becoming firmly entrenched in Cincin- 
nati and in Ohio. 
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NSURANCE men are interested in 

the record that has been made of 
compensable cases reported to the III- 
inois Industrial Commission last year, 
showing the record of the various 
kinds of insurance carriers. These 
cases have been averaged showing the 
time elapsing from the accident until 
the time of the first payment. This 
record includes cases that have been 
contested as well as those that have 
not. The record, according to the dif- 
ferent carriers, is as follows: 


Insurance No.cases Days to Aver- 
carrier reported list paym’t age 
Self Insurers. ..13,675 743,251 54.35 
Stk. Companies.17,268 756,758 43.62 
Mut. Companies. 3,144 159,163 50.62 
Inter Insurers... 4,200 219,512 52.26 


American Liability’s New Stock Sold 

The American Liability of Cincinnati 
which is disposing of $100,000 additional 
capital stock to enable it to take on the 
automobile lines has all but a compara- 
tively small amount of the new stock 
subscribed for or reserved, but it will 
probably be some two or three months be- 
fore the new capital is all taken and paid 
in. No commissions are being paid on the 
sale of the stock, which makes the sales 
slower than would otherwise be the case. 


Golf Liability Cover in Demand 

Companies issuing a golf liability policy 
report that the demand for that coverage 
is very heavy, although the companies 
are not pushing the line at all, as the 
premium charged is hardly more than 
enough to pay the expense of issuing the 
policy. The policy, which is written for 
either one year or three years, insures 
against liability in connection with “bodily 
injuries, including death at any time re- 
sulting therefrom, whether instantaneous 
or not, accidentally suffered or alleged 
to have been suffered by any person or 
persons and caused by the assured while 
engaged in playing the game of golf in 
the United States or Canada.” A very 
large part of the regular devotees of the 


game are now carrying this form of in- 
surance. 


New Texas Casualty Company 


DALLAS, Tex., July 6—Dallas is to have 
another casualty company. The Employers 
Casualty Company with a capital stock 
of $150,000 has been chartered and the 
company is now ready for business. Be- 
hind the new venture are Homer R. 
Mitchell, E. E. Watts, J. J. Watson and 
A. F. Allen, all prominent insurance men. 
A number of business men are also con- 
nected with the company. 


Resumes Business in California 

SAN FRANCISCO, CAL, July 7.— 
American Bonding & Casualty of Sioux 
City has renewed its California license 
following the visit of President Gus A. 
Elbow to San Francisco last week. It 
is understood that company contemp- 
lates resuming active operations in the 
state. The American Bonding had dis- 
continued business in California, rein- 
suring its automobile business with Lion 
Bonding & Surety. 


Lloyd With North America 


F. W. Lloyd, recently secretary-treas- 
urer of the Associated Companies, has 
joined the Indemnity Company ef North 
America as its assistant secretary~ in 
charge of the accounts division. 


_ Joseph C. Wagner of Philadelphia, act- 
ing director of public works at Philadel- 
phia, has notified the National Surety to 
proceed with the construction of the 
north east sewage disposal plant at 
Richmond street and Wheatsheaf lane. 
This contract was abandoned by the 
Philadelphia Subway Construction Com- 
pany. The construction company faced 


a heavy loss and gave up the job. 

The Columbia Casualty has been li- 
censed in Oregon and Washington, where 
its operations will be supervised by the 
Pacific Coast branch at San Francisco. 
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THE NATIONAL 
LIFE & ACCIDENT INSURANCE CO. 


OF NASHVILLE, TENNESSEE 


Capital, $300,000.00 


Record For 
Growth Unsurpassed 


Cc. A. CRAIG 
President 
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Business-Builders 


Developing 


Fidelity and Surety Bonds, Automobile, 
Elevator and General Liability, Accident, 
Health, Burglary and Plate Glass Insurance 


Appreciate the co-operation of the 


Massachusetts Bonding 
& Insurance Company 


BOSTON T. J. FALVEY, President 
Paid-in Capital $1,500,000 Write for Territory 





BUREAU WILL TAKE UP 
HEALTH RATE REVISION 





Consolidation of Various Disability 
Organizations Into One 
Body Proposed 





WILL MEET IN NEW YORK 





Special Session Thursday to Take Up 
Several Questions of Special 
Importance 





NEW YORK, July 7—The consoli- 
dation of the various accident and 
health bodies into one central body, 
with a bureau manager and inspection 
bureau, will be one of the questions up 
for discussioh at a special meeting of 
the Bureau of Personal Accident and 
Health Underwriters, to be held tomor- 
row at the Hotel Astor. 

The committee of five on statistics, of 
which Benedict D. Flynn of the Travel- 
ers is chairman, will make its report at 
the meeting and will name one or more 
rates which in its opinion would be 
adequate for the various health cover- 
ages. The report has been compiled 
from the reports of the various com- 
panies made in reply to the letter of 
March 11 sent out by F. Robertson 
Jones, secretary of the bureau. 
To Consider Partial Disability 


The old bugaboo of health insurance 
—partial disability—will be considered. 
The companies were asked to state 
their views on this subject and it is 
understood that most of them replied 
favorably. There is a strong movement 
on foot to abolish this clause in health 
policies, some of the health men taking 
the stand that there is no such thing, 
and it seems certain that the Bureau 
will vote to do away with it. 

There are certain to be many argu- 
ments advanced for the consolidation 
of all the accident and health bodies 
under one national organization. As 
one Baltimore underwriter voiced it, 
there is no reason in the world why the 
accident and health men of the country 
should not get together, form one cen- 
tral organization, with branches in va- 
rious sections of the country. 


three day meeting of the body,” stated 
this health man, “than is accomplished 


“More could be done in a two or 


rates and manuals that do not at all 
correspond with the other bodies.” 

The movement for the appointment 
of a manager of the Bureau has gained 
a strong headway of late. The officers 
of the association have their duties to 
attend to in their own companies and of 
late, with the enormous increase in 
every line, they have been very much 
hampered in their bureau work. As 
there are questions of importance aris- 
ing all the time, they feel that it is es- 
sential that they have a manager at the 
head of the Bureau instead of relying 
upon the voluntary work of the of- 
ficials. 

One of the questions to be discussed 
at the meeting is whether the old 
medical treatment clause should be re- 
inserted in all the policies, reading as 
follows: 

“This insurance shall not cover acci- 
dent, injury, disability, death or other 
loss, caused directly or indirectly by 
medical or surgical treatment, except 
operations necessitated solely by _ in- 
juries and made within ninety days 
after accident.” 








AMONG BURGLARY MEN 

















OKLAHOMA EXPERIENCE BAD 





Loss Ratio on Burglary Business In- 
creased from 21 to 75.6 Percent 
There Last Year 





OKLAHOMA CITY, OKLA., July 
6.—Premiums paid on burglary, theft 
and larceny insurance in Oklahoma in 
1919 showed an increase of 48 percent 
over the amount paid in 1918, accord- 
ing to figures given out by the state in- 
surance department. The loss ratio on 
this class of business increased from 
21 percent in 1918 to 75.6 percent in 
1919. 

The amount of premiums paid in 
1918 was $65,687.42, and in 1919 it was 
$97,595.88. The 1918 total total losses 
were $13,840.30 and in 1919 $73,829.97. 

The loss ratio on burglary, theft and 
larceny insurance was higher than that 
on any other class of casualty insur- 
ance, according to insurance depart- 
ment officials. It is so high, the officials 
say, that the companies last year lost 
money on the business. The average 
loss ratio on all classes of casualty busi- 
ness was 35.5 percent. 

In the adjoining state of Colorado the 
loss ratio on burglary, theft and lar- 
ceny insurance was only 29.6 percent 
last year. 

In the nineteen bank robberies in Okla- 
homa so far this year the total loss, ac- 
cording to reports to Eugene P. Gum, sec- 
retary of the Oklahoma Bankers’ Associa- 
tion, has been $33,419.78. 





its annual 


now by the different bodies, each holding 
meeting and formulating 


Although the bankers’ association al- 
ways has one detective working on bank 













Republic Casualty Co. 


PITTSBURGH, PA. 


Writes All Lines of Casualty Insurance 
and Surety Bonds 


your application. 
confidential. 


Branch Manager Wanted For Our 
Detroit Office — 


Must be thoroughly acquainted with Casualty and Fi- 
delity & Surety Lines. State salary and experience in 
All communications will be treated 


American Indemnity Company 
Galveston, Texas 


July 8, 1920 
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THE INTER-STATE SURETY COMPANY 


REDFIELD, SOUTH DAKOTA 


WE ISSUE 
, AL, OFFICIAL and 
mereummcese"” BONDS “aittiiansat 


PLATE GLASS and BANK BURGLARY INSURANCE 








H. G. ROYER, Pres. 

















Agents Wanted: To sell an unrestricted Acci- 
dent and Health policy costing $9.00 quarterly. 
Covers every disease and every accident. 
) eral commission paid to live producers.’ 


C. 0. PAULEY, Secy. & Treas. 


Lib- 
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robberies and at times has had as many 
as five, not more than 15 percent of the 
bank robbers are arrested and convicted, 
Mr. Gum says. 

“I believe about 50 percent of the rob- 
peries are committed by boys and young 
men who are inspired by reading dime 
novels and rob banks near their homes,” 
Mr. Gum said. “The other half are com- 
mitted by well-organized gangs in three 
sections of the state. We know who 
many members of these g&ngs are, we 
know who their attorneys are and we 
have been watching them for a long time, 
but never have been able actually to get 
the goods on them.” 

Virtually all of the robberies are com- 
mitted in towns with populations of less 
than 1,000 and most of them are in towns 
which are off the railroads, Gum says. Of 
the nineteen robberies this year, only 
two were in towns of more than 5,000 in- 
habitants. 


BURGLARY MEN SOON TO MEET 





Coinsurance Clause Evidently Will Be 
Adopted as a General Prac- 
tice in All States 





The Burglary Insurance Under- 
writers Association will likely hold a 
meeting about the middle of July to 
take up questions raised by the special 
committee that met in Chicago to look 
over conditions there. It now seems 
a foregone conclusion that the move- 
ment to apply coinsurance to mercan- 
tile open stocks of all kinds will be 
adopted owing to the heavy losses on 
the smaller mercantile policies. An 
assured will carry only sufficient in- 
surance to cover the largest probable 
loss. In this way a partial loss to 
the assured usually means a total loss 
or very nearly so to the companies 
without getting an adequate premium. 
The coinsurance clause will also be 
adopted universally on furs, jewelry, 
oriental rugs, and paintings. The com- 
panies find that their heavy losses 
come with the small household policies. 





Burglar-Proof Glass Latest 


To combat the burglar, as far as win- 
dow breaking is concerned, a glass prod- 
uct, known as safety glass, is now being 
placed on the market. It is made up of 
two sheets of fine glass welded together 
by a plastic pyroxylin sheet between 
them. 

If struck by a hammer or any other 
hard object, the central sheet remains 
intact and holds firmly the glass on 
either side of it. The glass cracks, but 
there is no hole through which a person 
might insert a hand and extract mer- 
chandise. Of course, the window could 
be pounded to pieces in time, but this 
would require too long a time to make 
the stunt practicable for a burglar. 

There is, however, one drawback to 
this invention at present. Owing to 
mechanical difficulties it has not been 
produced in large sizes. About 20 inches 
by 50 inches is the largest piece yet pro- 
duced. 





Many Indiana Bank Robberies 


Companies writing bank burglary in- 


working in the smaller points. The 
Toads have become solid and can be 
readily traversed. The other night four 
men entered the Farmers Banking Com- 
pany of Carlos, Ind., forced the cashier 
to open the vault and escaped with 
$2,000 in currency and $1,000 in Liberty 
bonds. The bandits escaped in an auto- 
Mobile. Only a few months ago robbers 
drilled into the bank vault during the 
night and escaped with between $8,000 
and $9,000 in Liberty bonds, 





Casualty Notes 


The Lincoln Accident & Life of Lin- 
= Neb., has been licensed in Minne- 


The court of appeals at Montreal holds 
ta department store is not an indus- 
trial enterprise within the meaning of 
- Canadian workmen’s compensation 


R. R. Moore, of the liability depart- 
Ment of the American Bonding & Cas- 
Walty of Sioux City, Ia., has -returned 

ma tour of Texas in the interests of 

company. 
-—"e Virginia department has licensed 
the Casualty Reciprocal Exchange and 
Consolidated Underwriters, both of 
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Home Office: Sioux City, Iowa 
Assets December 31st, over $3,000,000.00 
Writing Fidelity and Surety Bonds and Casualty Insurance 


The unprecedented growth of this Company is evidence of the quality of our service. 
gents are invited to avail themselves of this service where we are not represented. 


























Farmers and Bankers Accident and Health Company 


Home Office, Mattoon, Illinois 


WHY WE GROW 


Our new Policies containing real selling features, and our 
Prompt Service and assistance to Solicitors are among the 
Reasons for our growing Agency Organization and business. 


Write us. You don’t have to be from Missouri to be shown. 


H. B. Miller, Pres. T. S. Lyons, Vice-Pres. A. S. McKellar, Vice-Pres. 


F. B. Gore, Secy. 
Lincoln Bancroft, General Manager. $e He 
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Preferred Accident Insurance Company of New York 


The only Company confining its Accident and Health Business exclusively to “preferred” (non-hazardous) riske 


THAT’S WHY 


We offer larger benefits and better policies for the same premium than do companies insur- 
ing all occupations. If you write “preferred” business send for rates and sample policies. 


Get the Benefit Due Them as Superior Risks 
Assets, Over $4,200,000 Net Surplus, $1,000,000 


$12,000,000 Paid in Losses 
KIMBALL C. ATWOOD, President 8@ Maiden Lane, New York 
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Accident—Health—Burglary—Liability—Auto- 
mobile—Teams—Elevator—Workmen’s 
Compensation 








FREDERICK RICHARDSON, 
General Building 


United States Manager 
4th & Walnut Streets 
PHILADELPHIA 








MISCELLANEOUS 
CASUALTY 


REINSURANCE 


Arranged by Correspondence 





Employers Indemnity Corporation 


35 Nassau St. Commerce Bldg. 
NEW YORK KANSAS CITY 


Ins. Exchange 
CHICAGO 











The Sign of Good Casualty Insurance 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 





London 2 t Company, Ltd. 


OF LONDON, ENG 
Head Office, Chicago F. W.LA WSON, General Manager 


CONEKLING, PRICE & WEBB............ Gen. Agts. Illinois, Mo., Ind., 1423 Ins 

FRED. L. GRAY COMPANY vnnske then Northwestern Managers, 328- 336 Security po ena 1 Boones 

RAYMOND & RAYMOND....... neral Agents, Southern Michigan, Journal Bldg., Detroit 
PAULL & General Agents, West Virginia, Board of qrade Bldg., Wheeling 





Smit  geimgamatl 

mito i 

Lucas °. Produce Exch. Bidg., Toledo, Ohio 
t. Agts., Savings Bldg., Lima, Ohio 


PERDUD ‘ 

0. ©. ROTHIER & COMPANY Gen. Agts., So. 1217-18 First Nat. Bank Bld 
HANSEN & ROWLAND, Inc., Gen. Agts., Wash., 214 Tacoma Bldg., T ee 
THE MERRILL, DODGE & JACKSON CO. ‘Gen. Aats., Qo oy FS 
@’CONNOR BROS.-McCUNB AGENCY... .......ccccsccccccsecccece 
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| WORKMEN'S COMPENSATION 








INDIANA SITUATION ANNOYING 





Rate Conditions Not to Liking of Some 
of Large Writers of Workmen’s 
Compensation 





Rate conditions in Indiana are not 
to the liking of some of the large 
writers of workmen’s compensation. 
Competition between stock companies 
and mutuals and reciprocals i is not such 
a disturbing proposition, say some, as 
the competition between certain of the 
stock companies. It is even claimed by 
certain authorities that reciprocal com- 
petition is not making the inroads on 
the business that it did in the past and 
that it is not so difficult to meet it, 
with ‘the growing knowledge of work- 
men’s compensation on the part of 
employers and a greater appreciation 
of the importance of having dependable 
insurance such as the stock companies 
can furnish. 

The competition of the stronger 
mutuals is more felt, however, accord- 
ing to some observers, than that of the 
reciprocals. Charges are made that 
certain mutuals are accepting, business 
at ruinously low rates, and promising, 
even at this, that the assured will re- 
ceive back a dividend at the end of the 
year. It is held that the assured is 
more likely to be a sufferer in such 
cases than are the stock companies 
which lose the business, on the ground 
that the assured is led to believe that 
he is getting the same insurance value 
for less money while he is, in fact, 
losing the high grade service that the 
stock companies give and is also taking 
a chance with less financial security. 

It is believed by some that there 
should be a ruling similar to that in 
some eastern states whereby mutuals 
are required to charge rates equivalent 
to or greater than the stock rate where 
they hold out that dividends are to be 


. expected, it being the theory that rates 


are none too high and that to collect 
less than the authorized rate is to bid 
for trouble. The anti-discrimination 
law of Indiana does not include com- 
pensation insurance, otherwise it might 
be possible to reach some of the diffi- 
culties that now confront the business. 





Ohio Accident Report 


COLUMBUS, O., July 7—The report of 
the workmen’s compensation division of 
the Ohio industrial commission for June 
shows that 71 men were killed in indus- 
trial plants during the month and that 
14,380 personal injuries occurred. The 
report of the claims department shows 
that while the number of accident claims 
was larger in June than in April or May, 
14,687 claims were disposed of and that 
on July 1 there were pending fewer 
claims than for several months past. 











AMONG SURETY MEN | 








W. E. SMALL, President E. P. AMERINE, Secretary 


When Insured in Georgia Casualty Company 
Everyone 


= (, ERVICE * 


Surplus and Reserves to Policyholders Over Two Million Dollars 
HOME OFFICE: MACON, GEORGIA 








Re-Insurance DEE A. STOKER 


Excess Re-Insurance RE-INSURANCE UNDERWRITER 
Catastrophe Hazard 11 So. LaSalle St. CHICAGO 
Accident Re-Insurance Underwriter. Employers Indemnity Corponation 




















Many Chicago Defalcations 


There have been a number of defalca- 
tions in Chicago lately involving large 
amounts. The latest defaulter is Chas. E. 
Bierley, district sales manager for the 
Lipton Tea Company. It is likely that the 
shortage will run from $75,000 to $100,000. 
He was bonded by the Employers Lia- 
bility. 





Dilemma for Surety Company 


PHILADELPHIA, Pa. July 6—State 
Senator Edwin H. Ware of Pennsylvania 
and former Mayor Thomas B. Smith of 
Philadelphia have been instrumental in 
placing the National Surety in the dilem- 
ma of either completing a _ contract 
amounting to $1,025,000 and being sub- 
jected to a possible loss of about $2,000,- 
000, or being compelled to hand over to 
the city the amount of the bond and-be 
barred as surety in future municipal con- 
tracts for refusing to proceed with the 
abandoned work. The senator is the prin- 
cipal stockholder of the Philadelphia Sub- 
way Construction Company and the ex- 






mayor is the Philadelphia manager 
the surety company. Re 

The construction company abandoneg 
the building of a sewage disposal plant 
after performing about one-fourth of 
work because the compliance with 
contract would involve an immense logg 
and the municipality now looks to 
surety company to complete the contrae¢ 














Goes to American Bonding 

H. J. Jefféry, assistant superintende 
of the surety and fidelity bond depa: 
ment of the Aetna Life in Chicago, 
resigned to accept a position in the hom 
office of the American Bonding & Ca 
ualty at Sioux City, Ia. He has bee 
with the Aetna for five years. No ans % 
nouncement has been made as to whe. | 
will succeed Mr. Jeffery, but it is e 
pected that a man from the home offi¢ 
of the Aetna will be assigned to 
position. 






















Thoroughly experienced, suc- 
cessful Health & Accident man f | 
desires an executive position} | 
with a Health & Accident Com-f 
pany. Can make substantial} 
investment. Have wide experi-f | 
ence amongst General Agents} | 
and canvassers in Mid-Western} | 
States. 


Address 30-X, care The Ne 
tional Underwriter, 
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AMERICAN 
SURETY | 
COMPANY | 


NEW YORK} 


100 Broadway | 





WPA 





SURETY BONDS | 
BURGLARY J 
INSURANCE 














CASUALTY & SURE 
ILLINOIS 


ee SURETY COMPANY 
The Rookery 

Surety Bonds of every description 

JOYCE & COMPANY, Inc., General 


CHICAGO 


MERICAN LIABILIT 
COMPANY 


Disability Insurane nC 
W. R. Sanders, General Mgfs 
Citizens Nat’l Bank Bldg., CINCINNATI, @ 
$100,000.00 Insurance Department De: 


GENERAL CASUALTY 


& SURETY COMPANY 
_ 114 Woodward Avenue | 
DETROIT 


A Michigan Company for Michig a 


eople 
























All Classes 
All 
Occupations | 















Live Agents Can Secure 
Liberal Contracts. Up-to-Date Poli 
i WRITE US 
ELMER H. DEARTH, Pres. 
GEORGE E. TAYLOR, Vice-Pres. 
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Where Others’ Eyes Are 
Looking | 


ANUFACTURERS of motor trucks and their dealers are of 

the opinion that during the next ten years farmers will buy 
more trucks than all other classes of business men combined. 
Right now 40 per cent of the pleasure type automobiles are pur- 
chased by farmers. Tire manufacturers are bidding heavily for the 
farmers business. Life, health and accident insurance companies 
are urging their agents to solicit the farmer. 


Will the fire insurance agent lag behind the procession? ‘Will he 
overlook the opportunity P Will he refuse to see the potentialities 
of the farm market for him? 


How about the big barn, the numerous other buildings and the one 
or more dwellings on each farm? How about the enormous live 
stock valuesP How about the growing cropsP How about the 
crops that are stored for months at atime on the farm? How 
about the one or more automobiles, the truck and the tractor? 


Plenty of premium possibilities—for the agent who goes after them 
and is equipped with a company that not only writes all of the 
classes of insurance that the farmer needs but writes them in a way 
that pleases farmers, for insurance, such a company as the 


PENINSULAR FIRE 


Insurance Company of America 


COLON C. LILLIE, President 
J. FLOYD IRISH, Secretary and Managing Underwriter 


Capital—One Million 


GRAND RAPIDS, MICHIGAN 























ow to Awaken the Insuring Public 


Few owners of property understand that a 
fire loss is adjusted on the basis of present 


Without actual knowledge of present re- 
placement value it is obviously impossible to 








place insurance with any degree of certainty 


replacement value aiter proper depreciation 
é that the right amount is being carried. 


has been deducted. 


Many insurance agents and brokers are 
calling the attention of the assured to these 
facts. Many are doing this by letter so that 
it is a matter of record. 


It is a strange commentary that all of us 
are daily impressed with the higher cost of 
living whereas business men generally cannot 
seem to apply this same incréase in values to 


their own property. 3 
pet alee Replacement values of today are far above 


ety . those of a few years ago. 
As a result they are utterly unfamiliar with : Pet ae 


what it would cost them to replace their bust- Our appraisal not only shows that more in- 


ness property if it should be destroyed by fire. surance is necessary but why it is necessary. 
Insurance should be based and carried upon To increase your lines of insurance have 
the same basis of value that losses are ad- appraisals made of all kinds of business prop- 


justed upon. erty. 


We have some startling facts that have converted a great many property owners who did not see the 
light because they thought the local agent was simply talking for more insurance. 
Maybe we can help because we are disinterested authorities in this line. 





The |loyd-lhomas Co. 


RECOGNIZED AUTHORITIES ON PHYSICAL VALUES 


a si 
€< APPRAISERS \; | ENGINEERS » 
Ag > 


CHICAGO 




















BRANCHES: Cincinnati, Cleveland, Detroit, Indianapolis, Milwaukee, 
Buffalo, Pittsburgh, St. Louis, Toronto and Memphis 





THE LLCYD-THOMAS CO.: 
1128 Wilson Ave., Chicago, III. 


We would appreciate your writing the following persons regarding increased replacement values, and the necessity of increased insurance. 


PERSON TITLE > ADDRESS | 


|_| Do not refer to me. Agent 


Sane | . . . 
|_| Mention you are writing at my request. Address 


7-8 














